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H-2490-Speak- 
MAN Pop-up 
Bath Waste for 
built-in tub, 
with lift rod op- 
erated through 
overflow by 
china lift knob. 

sy to install, 
nothing to stick 
or get out of 
order. Outlet 
provided with 
removable bee- 
hive strainer. 
Tail piece 14" 
O. D. 








H-2352—SpPeAKMAN Built-in Showerand Tub 
Filler, 11 in. center to center, with transfer 
valve, china escutcheons and handles. Hi- 
Seat valves with renewable seats, nozzle with 
adjustable flange over rim of tub, bent arm 
discharge pipe with ball joint and 4 in. H-1702 
cast brass head. (Nozzle tube furnished, but 











H-2350—Speakman Built-in Compression 
Shower and Tub Filler, % in. size, with 
Hi-Seat valves having renewable seats, china 
escutcheons and handles, nozzle with adjust- 
able flange over rim of tub, bent arm dis- 
charge pipe with 4 in. Kas-Bras head. 





no riser or supplyto nozzle.) Furnished with 
or without unions. 


ALVES in showers and bath fixtures have renew- 

able Hi-Seats, swivel disc and encased washers. 
Waterways are full size—escutcheons have ample ad- 
justment to meet any wall condition. Handles and 
escutcheons are extra heavy and proof against chip- 
ping, cracking and crazing. 


The transfer valve in the H-2352 bath and shower 


combination is similar to the one that we use in 


4 6 F { 
5 


Speakman combination sink fixtures so you know 
that it will never give any trouble. 

The H-2490 waste can be used with either of the fix- 
tures shown here. The pop-up is operated through the 
overflow hole by means of a lift rod. The pop-up it- 
self is covered by a beehive strainer. 


Let us know if you want literature on these fixtures. 
Glad to send it promptly. 


SPEAKMAN COMPANY, Wilmington, Delaware 


SPEAKMAN SHOWERS 





“Safe to build inthe wall” 
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If new difficulties arise, we must only put forth 
new exertions, and proportion our efforts to the 
exigency of the times.—George Washington. 


“First in war, first in peace, first in the hearts 
of his countrymen,” was the father of our 
country. 


The plumber who handles VQGEL Frost 
Proof Products soon becomes first, in a similar 
manner, in the hearts of his customers by the 
satisfaction resulting from a VY¥OGEL installa- 
tion, and establishes his name as the plumber 
when further plumbing is required. 


Right now, during the cold weather, when so 
many freeze-ups occur, is the time to rush 
Ve L, Frost Proof Products. The coldest 
sub-zero wave means nothing to a Vogel 
installation. 


Are you profiting on this business? If not, 
begin immediately to 

explain VQGEL Frost ya 
Proof Products and 

gather in this business 

which is all around you. 





ou Jos. A. Vogel Co. 


Cataloo 
: Wilmington, Del. St. Louis, Mo. 
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We Sell Through Plumbers 
Not Around Them 





When we began the manufacture 
of EverHot Heaters nearly seven 
years ago, we announced our policy 
of selling through the plumbing trade 
only. Our competitors laughed at us. 
“We'll give you about one year,” some 
of them said. Lots of plumbers very 
frankly regarded our 


initiated the policy of selling automat- 
ic heaters through the plumbing 
trade only and stuck to it. This 
policy of ours is being carried out 
not only here and there where the 
plumbers happen to be well or- 
ganized, but throughout the entire 
United States by 
every one of our sixty- 





announced policy 
with skepticism. 
‘‘We’ve heard that 
story before,’’ said 
some. 


We are now al- 
most seven years old 
and are still sticking ~ 
to the policy and go- 
ing strong. We 
want to thank those 
plumbers who have 
stood by us. They are 
increasing in num- 
bers every day. 











five branches and 
distributors. 


We are educat- 
ing the public to 
buy automatic 
water heaters from 
plumbers, not from 
gas companies, de- 
partment stores, 
appliance stores, 
etc. So far as auto- 
matic water heaters 
are concerned, we 
know that the 
public is more effi- 











To those whose 
Support we have not 
yet enjoyed, we would like to sug- 
gest the wisdom and good business 
of encouraging the concern who 


ciently and econom- 
ically served by the 
plumbing trade, and we are going to 
continue to bend all our efforts to edu- 
cate the public to that fact. 


Yours very truly, 


Prac hijFrilf. 


President. 


FverHlot Heater Company 


5211 Wesson Avenue 


DETROIT, MICHIGAN 
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Indiana No. 50 
Elevated Ball Cock 


Indiana No. 200 
Flush Valve 
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Indiana No. 19 
Single Action Lever 


Indiana No. 10 
Sanitas Spud 


Indiana Tank Fittings 
Are Guaranteed! 


When you install a closet tank that is 
fitted with Indiana Tank Fittings, you 


install a unit that must give-satisfaction. 


Each customer for whom you do an 
Indiana installation or repair of any kind 
is a customer who will depend upon you 
and your judgment for future plumbing 


work. 


You are interested in keeping the good 
will of every person who has need of 
your service. For closet installations 
and repairs, you will find the Indiana 
fitted job not only a retainer of good will 
but a builder of new confidence, as well. 


Indiana parts are guaranteed to serve. 
They live up to their guarantee and 


usually surpass the expectations of plum- 
bers and users, alike. 


Write for our catalogue which gives 


complete information concerning Indiana 


fittings. It is free. 


Largest Exclusive Manufacturers 
of Tank Fittings in the World 


INDIANA BRASS COMPANY 


FRANKFORT : INDIANA 
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The og EXACTING fax collectors 
in the 


plumbing business 
















O the plumber excessive 

time and high labor costs 
are the phantoms that con- 
tinually threaten his business 
and rob him of profits that 
should be his. It is the result 
of disregarding time and labor 
saving tools. The new Red-E- 
Hall saves time and labor and 
makes more dollars of profit for 
the modern up-to-date plumber. 


5485 f. o. b. Erie, Pa. 


Completely equipped with 
Standard Motor, 4 extra sets 


of Dies, Built-in Truck. 













By actual test the new Red-E-Hall 
has proved its ability to cut labor 
costs 90%. It is by a considerable 
margin faster than any other porta- 
ble pipe threader built. Capacity of 
















New, exclusive 
chuck enables the 
Red-E- Hall to 
cut close nipples 
without special 
adjustment. 


Capacity of Red-E-Hall 
4" to 2", As a power 
unit, and without dis- 
mantling machine, drives 


Patents 
applied for 


the Red-E-Hall is 4" to 2". Asa 
power unit, and without dismantling 
machine, drives hand stocks up to 
and including 12". The Red-E-Hall 
is designed for stationary operation 
but practical portability is built-in. 
Can be moved easily and quickly 











to any part of job or shop. 


A new folder tells the whole story of Red- 
E-Hall’s amazing ability to cut costsand put 
profit into your pocket. Write for your copy. 


HALL-WILL, INC., ERIE, PA. 
Super 4""—6"'—§8"— 12" Pipe Machines 





hand stocks up to and 
including 12"'. 


Eight Value Features of the 
new Red-E-Hall 


1. Made of certified § Equipped with 
malleable castings Timken Roller 
—for lightness plus Bearings. 
sturdy strength. 6. Portability. Red-E- 











2. Three spzeds. Hall Built-inTruck. 
3. SilentChainDrive. 7. Four extra sets of Jobbers have it 
4. Friction Clutch in- tes. é 
sures easy starting 8. Drives hand stocks on display 
and stopping. up to 12". - 


© 1927, Hall-Will, Inc. 





HALL-WILL, INC., : Erie, Pa. 
Send me a copy of your illustrated booklet describing 
the new Red-E-Hall Pipe Threader. 


HALL 
PORTABLE PIPE THREADER |“ 


Built by HALL-WILL,INC. Erie, Pa.. \ 
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REASONS 


Why you should stock our combination sink fixtures 


Heavier than any other manufacturer’s. 

Made of virgin metal. 

Easiest to install, has large union nut, all plumbers appreciate this. 
High grade composition washers used only. 


Raised pattern—more room in sink, less breaking of dishes, appreciated 
by housewives. 


Better finished than most and very heavily nickel plated. 


We believe if you buy these Combination Fixtures you wil! 
7 J y 
buy no other. Not the cheapest made. 


The McRae & Roberts Co. 


DETROIT, MICHIGAN 
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“ve never seen any other Ratchet Stock 


that will do this!”’ 


‘*‘You can start cutting as soon as you slip 
it over the pipe — it has no lead- screw!’ 


No bushings to hunt for, no set screws to fuss with, to clamp the 


lead-screw to the pipe. No prelimi- 
naries are needed. 


Just move a small cam, and in- 
stantly the four jaws of the adjust- 
able guide center the stock on the 
pipe—accurately and quickly. 


You actually cut your threads with 
a REED while the operator of an 
ordinary stock is getting ready. 
















‘See[the Reed Ratchet Stock at your job- 
ber’s. One look at this simple rugged tool 
will show you why plumbers and steamfitter 
speak of it as the “quickest and handiest[pipe 
stock ever made.”’ 








STOCKS and DIES 









There is no secret about why the 
REED Stock starts faster and cuts easier 


Dies with double-threaded throats make a lead-screw un- 
necessary. You start so easily and quickly, regardless of the 
burr on the pipe, that you hardly realize the threading has 
begun. 


Plumbers and steamfitters tell us that the REED, with its 
time-saving and effort-saving features, speeds up threading 


work. Keep your REED reasonably busy and it pays for 
| itself in a few weeks — after that it adds an extra profit to 


every job. 


Read the facts in our folder: ‘“HE 
DIDN’T BELIEVE THE DIE F 
WAS CUTTING!” telling the P 
actual experience one plumber ¢ 
had with this stock. Mail 4 


the coupon and we will send ¢ 
¢ REED 
you the folder promptly. 9’ Manufacturing 
Py Company, 


v4 Erie, Pa. 


¢ Gentlemen: 
¢@ Sure, mail me the folder 
¢@ “HE DIDN'T BELIEVE 
¢ THE DIE WAS CUT- 
¢ TING!”—giving a descrip- 
tion of the REED Ratchet 
Pipe Stock. 


VISES, ETC. ra EE OTTO E 


REED MANUFACTURING COMPANY, ERIE, PA.  /’Aapacess cccccccccscsccssevsvecsvsesesesee 
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Recognized Reliability 





eLEAse ADORESS 
ano 





Pacific Products 
Pacific Smokeless Boilers 


for Soft Coal 
Pacific Direct Draft Boilers 
for Soft Coal 
Pacific Direct Draft Boilers 
for Hard Coal 


Pacific Oil Fired Boilers 
Pacific Down Draft Boilers 
Pacific Steel Residence Boilers 


Pacific Circulating Tanks 














<< 
ye 









iw CORPORATED 1698 


CASUALTY 


F HIGHLANDS BURNS PRESIDENT 


CoMPANY 


ER, ENGINE. ELECTRICAL © 
SPRINKLER AND WATER 


ARTMENTS 
— AND INSPECTION DIVISION 


MARYLAND 


HOME OFFICE - BALTI 


MACHINERY. 


BOIL AMAGE 


MORE 
poress “MARCASTO 


a aur nee January 6» 1927. 


uscH. 
J. W. RAULNAGER 


Pacific Steel Boilers Corporation, 
Waukegan, Illinoise 


Gentlemen: 


4th, we 
t our letter of January 
thave been a as a insuring under vad — shop 
contract, Pacific Stee] Heating, aye inspected eS 
this perio¢, or eeas 
ienes eae Bs policies, each for @ period of one y ’ 
oon several thousand Pacific boilers. ’ 


show of & single claim 


our records do not policies. 


having been made under any of these 


Yours very truly, 


swR:BAS Manager 





Sales Offices in Following Cities: 


Atlanta, Ga. Cleveland, O. Indianapolis, Ind. Newark, N. J. Salt Lake City, Utah, 
Asheville, N. C. Columbus, O, Kalispell, Mont. New Orleans, La. San Antonio, Tex. 
Baltimore, Md. Dallas, Texas Kansas City, Mo. New York, N. Y. San Francisco, Cal. 
Birmingham, Ala. Denver, Colorado Knoxville, Tenn. Oklahoma City, Okla. Seattle, Wash 
Buffalo, N. Y. Des Moines, Ia. Los Angeles, Cal. Omaha, Neb. Spokane, Wash. 
Cedar Rapids, Iowa _ Detroit, Mich. Louisville, Ky. 2 eg Pa. St. Louis, Mo. 
Charlotte, N.C. El Paso, Texas Memphis, Tenn. oenix, Ariz. Syracuse, N. Y. 


Pittsburgh, Penn. 
Portland, Ore. 
Rockford, Ill. 
Rochester, N. Y. 


Chattanooga, Tenn. Tulsa, Oxla. 
Chicago, III. 


Cincinnati, O. 


Evansville, Ind. 
Fort Wayne, Ind. 
Hartford, Conn, 


Minneapolis, Minn. 
Milwaukee, Wis. 


Wichita, Kan. 
Nashville, Tenn, ashi + 





ACIFIC 


STEEL HEATING BOILERS 


BRISTOL, PA, WAUKEGAN, ILL. 


February 19, 1027 








Wheeling. W. Va. 
Washington, D. C. 
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How the Crusader Helped Plumbing 


One in a series of adver- 

tisements outlining the 

early development of 

plumbing ideas. A com- 

plete folio of this History 

of plumbing will be sent 
on request 





WE MAKE 


Plumrite Brass Pipe 
Traps¢Tank Bends 
Basinté Bath Supplies 
fanicSupel liestStraight stes 
Patented Sink Plugs 
PO.Plugs ¢Flan¢ges 
Flat Sink Strainers 

ink Connections 
Connecd Wastesoflow 
Flush Valves and Fittings 


HE bath was once a part of Rome’s pagan splendor. Everyone bathed. But 
as the empire began to fall, the Christian Church decided against bathing— 
fearing it loosened morals as well as dirt—not a fortunate step, for in its wake fol- 
lowed fearful plagues and pestilences throughout Europe. Whole cities were 
wiped out. Vessels drifted to shore—every man on board dead. Twenty-five 
million people—one-fourth the population of Europe—were destroyed by the 


“Black Death.” 


Through all this mire and filth, the spirit of religion burned brightly. Crusaders 
battled for the Holy Sepulcher, and from Palestine they brought home new ideas of 
cleanliness and sanitation. Knowledge brought improved standards of health, but 
not until recent years has the advance been rapid. More plumbing progress has 


been crowded in the last 50 years than in the 500 preceding them. 


From the ‘‘outside plumbing”’ of our father’s day, we have seen in turn the inside 
toilet with the high tank, the low tank, and now the efficient flush valve. 


The Brass Mills of Bridgeport are helping the great plumbing industry carry on 


the crusade for permanent, rustless installations by supplying them with Bridge- 
port Brass Pipe and substantial fittings, the Bridgeport-Keating Flush Valve and 


Bridgeport Tubular Plumbing Goods. 





BRIDGEPORT - CONNECTICUT 
NEW YORK PHILADELPHIA CHICAGO CLEVELAND DETROIT 





Member Copper and Brass Research Association and Trade Extension Bureau 
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RIKING QUALITY | 


One look—and you know that 
EXCEL Unions are chuck full of quality. 
You don’t have to pick them up and ex- 
amine them. And they’re all alike. No 


bad ones. 


We manufacture only one product— 
EXCEL Unions. That is the reason for 
that outstanding quality. Every thread 
is clean and sharp, with just enough 
pitch to make up right and stay tight as 
long as the pipe itself lasts. 


Your jobber can supply you. 


PROVIDENCE FITTINGS CO. 
7 WATER STREET :: BOSTON, MASS. 
"New York’ Office: 210 East 45th Street 
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A Letter 





Nye Clamp Kit Vise 
No. 1000, Capacity 4% to 114”. 
i $3.00 


INGE Res cram iy a 10s 54S 08 
No. 100, Capacity 1% to 2”. 

NOt Papeete cs obeeares $3.34 
No. 110, Capacity % to 24". 
NeRMIIS boson. sa $4.34 





The No, 1A is the same as the No. 1 
except that it is equipped with a ratchet 
for work where space is restricted. 


No. 1A Nye Receding ripe Threader. 





Complete. . .. $12.00 net 
West of Rocky Meuntaies. ... $13.50 
Nye Bench Vise 

lakes sizes from \% to 
NOG PGB so 5 pitas 96-0 ve cerk $3.90 





Nye Chain Vise 


Capacity 4% to 2”. Complete with 
10” Steel Chain. 
i. | CRE 





rom 
Harry G. Nye 
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To the Plumbers and Steamfitters of the U. S. A. 


Fellow Citizens: 


The plumbers on the south side here in Chicago recently 
had a dinner—dance, and, as the old song goes, the birds 
and the beasts they were there, meaning, of course, the 
plumbers' wives and the plumbers. Now, I am not knocking 
the plumbers, who get knocked enough already. But a 
plumber sometimes thinks he has a tough time of it, 
ew ever thinking what a tough time a plumber's wife 
as. 


Honest, boys, my heart goes out to the plumbers' wives— 
that is, as much as Mrs. Nye will permit. Of course, a 
plumber is no worse than any other man——anyway, not much 
worse. We don't any of us appreciate our wife the way we 
should. We are more likely to appreciate some other man's 
wife the way we shouldn't. 


I have always thought that we plumbers ought to be 
pleasanter than we are, and that is why I have tried for 
years to make the plumbing business pleasanter than it is, 
or than it ever can be. If your wife knew how much easier 
Nye pipe tools work than any other make, she would insist 
on your using them—it would make your work so much 
pleasanter, and also you. Instead of coming home with a 
grouch, you would be coming home with candy. 


It was a nice thing for the plumbers to take their wives 
to a dinner-—dance, although I bet some of them did a 
better job with the dinner than they did with the dance. 
A man ought to take his wife out regularly—once a year, 
anyway. All the rest of the year he ought to use Nye 
products, the tools you swear by, and not at. They work 
a lot easier, and make a plumber a lot easier for a 
plumber's wife to live with. Ask Ma, she knows. 


ay calle 


OTHERWISE KNOWN AS 


THE NYE:-TOOL & MACHINE WORKS 


MANUFACTURERS OF HIGH GRADE PIPE TOOLS 
4120-30 Fullerton Avenue Chicago, Illinois 


Yours for happier homes, with more 
bath-tubs in them. 


Copyright 1927 by Harry G. Nye. 
All rights reserved. 


NYE RATCHET REAMER 





Nye Bit Brace Reamer 
Reams from % to 1% inches inclusive 


This reamer is made with a tapered shank 
which will fit _ standard bit brace. Drop 
pe ed from the ig hest grade alloy tool steel est grade alloy steel obtainable. 

tempered in oi A very handy little tool Will ream from \%*® to 3° pipe. 
novia: a wider range than any other similar which makes this tool take the 
reamer. place of any two reamers on the 


i i - a “ market. 
List Price $1.17 Mii cnccscancivess: $6.00 
ABSOLUTELY GUARANTEED 





A high class three blade reamer. 
The blades which are firmly im- 
bedded in body to prevent mis- 
alignment, are made of the high- 
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Interchangeable ‘Interchangeable 









This rubber stopper 
was designed espe- 
with cially for our inter- 
rubber stopper changeable plug. _It 
sabia has three points of 

14 or 114-in. contact that abso- 
Tail Pieces! lutely prevent water 

4 leakage. 


Removable strainer 
interchangeable 




















All Exposed Parts 


in the Sink where 






Any gauge or length 


Leather washers and 
full 14%-in. I. P. §S. 
Thread. 







3-in. Diameter Face 


acid conditions 


Ask your jobber 





Ask your jobber 


are most severe on 
plated metal 
are | 


Benedict Nickel 
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SPEED 

People of this century will have*speed.® The typewriter increases the speed of the penmen three 
or four tumes; the automobile multiplies the speed of the walker Sour or five times; the sewing machines 
increases the work of the seamstress twenty-three times, while the mower and harvester is equal to the 
work of thirty-nine scythes in the hands of thirty-nine brawny men. 


People now demand rapid as well as sanitary disposal of wastes. They demand 
water for every need at the turn of the faucet. They demand Wiseco fiztures that make 
these things possible, —The Owl 
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The man who is so busy that he does not have time to read his trade paper is like 
the man who was so busy chopping wood that he did not have time to sharpen his axe 


T’S OPEN SEASON FOR HUNTERS—IDEA 

hunters. Conventions are in full swing. Here and 

there, each week, representatives of Your Weekly 
are covering state meetings, setting down carefully dis- 
cussions of those matters which affect the industry so 
vitally. This week we carry a report of the meétings in 
Ohio and Nebraska. Our readers are undoubtedly feel- 
ing the stir of new thoughts, new plans for the industry ; 
and at the state conventions the expanded program for 
the National Trade Extension Bureau, the question of 
supporting it, the matter of price-tagging merchandise in 
retail and wholesale establishments and the policy of in- 
stallment selling are being analyzed, conclusions are 
being drawn. All of these things are going to be felt in 
the indiv ijual plumbing and heating business. And every 
good © anager will want to have all the ideas he can on 
any one of these subjects so that his own stand may be 
taken after the broadest possible consideration. If, as it 
seems probable, the industry is going to step forward 
with new vigor, the good manager will want to be in 
step with the progress. Utah’s quarterly meeting is also 
reported this week, describing the results of a campaign 
to secure new members, and some new plans. 


HE SECOND OF THE ARTICLES BY A. W. 

Barnes on the subject of “Water Hammer” appears 
this week. The prime interest in these articles, it seems 
to me, is that they take the form of “trouble” articles, 
the material being made up of actual experiences in cor- 
recting this difficulty, sometimes after others had had an 
opportunity to do so and had failed. In this article Mr. 
Barnes touches on the use of air chambers. However, the 
present article is most valuable for some piping arrange- 
ments which it was found necessary to make when the 
air chambers had failed to correct the hammer. 


ENTILATING ENGINEERS WILL BE GLAD 

to have the article, “Ventilating System for Tan- 
neries.” Every type of ventilating job has its own pe- 
culiar kinks, of course ; and those which present the most 
difficult problems have to do with installations where a 
special type of operation is being conducted and where, 
unless care is exercised, the installation may not only 
fail to perform its work, but may have some effect upon 


the product being handled in the particular building. 


pgtseuns OF THE SCHOOLMASTER’S 
class have another tough nut to crack this week. 
As the Schoolmaster points out, it is essential that the 


master plumber read an architect’s plan easily and that 
he be able to construct from it his own working drawings. 
The problem he proposes gives class members the plans 
for four floors, from which they are to make elevations 
and draw in the piping. He’s rather pleased, is the 
Schoolmaster, with the progress the class has shown. He 
says that three years ago he would not have proposed 
such a problem as this one. But as the class has grown 
in proficiency, as the drawings submitted have improved 
in character, he has felt it necessary to tempt members 
on to new endeavors by giving them increasingly diffi- 
cult problems to solve. And not only has the class in- 
creased in proficiency and size, it has taken on an inter- 
national character. China, Japan, Cuba, Norway, Swit- 
zerland—from these countries have come solutions to the 
problems he has worked out for the class. Members may 
therefore consider themselves members of a world-wide 


technical institution. 


ITH HIS TITLE, “A CHANGE OF PACE,” 
for the story in this week’s issue, Milt Marvels 
goes to baseball for a phrase to illustrate what seems to 
him to be the important angle on the experience of the 
man whose story he tells. You’ve seen it yourself time 
and again on the diamond. A pitcher gets himself into a 
tight hole. Perhaps it’s the old stock situation with the 
bases full, two out and the best batter in the league swing- 
ing the old stick, and with the score tied. Maybe your 
pitcher has been depending -on a fast ball. With the 
batter all set for the fast ball, your pitcher goes through 
his terrific wind-up and “floats” one over for the first 
strike. Perhaps before the batter can get set for the 
second pitch, it has gone by him like a, streak for the 
second strike. What happens on the third strike is im- 
portant, of course—but what makes it effective in the 
case of a strike-out is that the change of pace has already 
puzzled the batter. So a man may find himself in busi- 
ness at the point where circumstances point to the need 
for a “change of pace.” If he has the nerve and makes 
the change—you have a story such as Milt tells this week. 
Milt wants to express regret for an error in last week’s 
story about Goeddel and Raymer, of Fresno, Calif. He 
confused the names. Mr. Goeddel handles the selling 
end and Mr. Raymer the technical—Mr. Goeddel being 
the original partner. 
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ONLY GENUINE “TOLEDO” 
TOOLS BEAR THE NAME 


AND THE TRADE-MARK 


“TOLEDO 





INSIST ON BOTH—ACCEPT NO SUBSTITUTE 


THE STERLING MARK— 


—on silver is evidence of the highest quality 
and is assurance to the purchaser of complete 
satisfaction. 


Sé the ‘““‘TOLEDO” trademark appearing only 
on genuine “TOLEDO” tools is likewise evidence 
of the highest quality and is assurance to the 
purchaser of satisfaction. 

When you purchase a pipe threading or cutting 
tool first look for the name and the pentagon 
trademark which appears on the box cover as 
well as on the brass name plate of the tool. It 
is our guarantee of a genuine ‘‘TOLEDO”’ tool 
which assures you the maximum service and 
satisfaction. : 


THE TOLEDO PIPE 


THREADING MACHINE CO. 
TOLEDO, OHIO 


NEW YORK OFFICE: 72 LAFAYETTE ST. 


Mention Domestic ENGINEERING when writing advertisers. 
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The Greater The various features planned for 


. ; the annual convention of the Na- 
Convention tional Association of Master 
Plumbers, to be held in Minneapolis next June, are being 
announced from week to week, and the program is now 
complete enough to furnish a very good idea of what to 
expect. The making of arrangements has been put on a 
business-like basis and there is little doubt that it is going 
to be one of plumbing’s great conventions. The actual 
business program has not, of course, been settled, but big 
things are going .on in this industry and there will be 
many vital matters brought on to the floor for considera- 
tion and action. The entertainment and exhibit arrange- 
ments have been practically completed, and in these two 
phases of the convention it is possible to say definitely 
that pleasure, interest and education of the highest order 
will be found. A large attendance is already assured, 
judging from all reports. It promises to be a meeting 
which no one should miss. Now is the time to plan to 
be there. 


A United It is possible to predict satisfactory 


solutions to many of the industry’s 
Industry problems, if we subscribe to the belief 
that any problem can be solved if all people or interests 
concerned in it get together with open minds, advance 
their personal opinions and accept the adjustments usu- 
ally required in arbitration. And we do subscribe to 
that belief, and are, therefore, pleased to see that today, 
as never before, manufacturers, wholesalers and master 
plumbers are meeting together and considering problems 
which, solved by any one interest, might not be solved in 
fairness to all who might be affected. Many such get- 
togethers are being held. 

In most of the state master plumbers’ association con- 
ventions held so far this year, representative manufac- 
turers and wholesalers have sat in on some of the sessions 
of the master plumbers, and together have discussed 
trends, plans and ideas. That has meant that the master 
plumbers, at first hand, have heard what the manufac- 
turers and wholesalers think should be done, have been 
able to tell those same manufacturers and wholesalers 
how their suggestions would affect the retail branch of 
the industry and they have all, then, been able to adjust 


this and change that part of a plan and proceed on a 
basis of mutual understanding. 

That is what has long been necessary in this industry 
proper understanding of the other fellow’s problems. 
We understand that, at the coming national convention, 
a number of leading manufacturers and wholesalers have 
been invited to attend. That is a good thing. When 
master plumber, manufacturer and wholesaler get to- 
gether, the whole industry is together. And that’s the 
way it should be. 


Eight Cylin- A striking story just came to our 


attention which is hardly believ- 
der Cars 


with the plumbing business. It is about a fireman in a 


able to any one closely connected 


certain mid-western city who lives in a home which, 
from outside appearances, is a comfortable residence 
and who, as further evidence that he wants and can 
afford the good things of life, drives an eight-cylinder 
automobile. That man hasn’t a hot water supply in his 
home. He has a kitchen sink with just a cold water 
supply. His wife, for years, has been heating water 
on the stove for washing dishes and for other purposes 
for which hot water is needed. And yet they can afford 
an expensive, eight-cylinder automobile. 

One swallow does not make a summer, but this 1s not 
a case of one swallow. Thousands of homes are in- 
adequately equipped with plumbing and heating, and 
thousands of home owners are spending money enough 
on luxuries to buy the proper sanitary conveniences. 
The master plumber who finally discovered the condi- 
tion of this fireman’s home, and who, incidentally, imme- 
diately landed the job of fixing that home up, was 
surprised himself, for the man’s evidences of prosperity 
had never caused the plumber to think that his home 
would lack such basic necessities. We believe that it is 
a good idea to consider every home owner as a prospect 
for more plumbing and to work on every home owner 
with the feeling that he needs and, therefore, will buy 
more plumbing. This one story is proof that it is not 
always possible to judge from outward appearances. 

The industry is trying to measure the potential market 
for plumbing and heating. It is undoubtedly great, and 


this story should inspire increased effort in selling. 
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Ventilating System for Drying Leather 


in Tanneries 
By J. W. H. MYRICK 


this article. On the right you will 

notice you may either use a fan or a direct-indirect 
for air intake; it all depends upon what kind of a heating 
propose to install. Where the steam pipes 
are already installed along the outside wall of the build- 
ing, we advise small 2-inch or 24-inch holes made through 
the wall behind the steam pipes, which can be made with 
a bit, these can 


accompanies 


A SKETCH, showing an idea of a ventilating system, 


system you 


furnishing a sort of a direct-indirect; 


have an ordinary 


don’t be fooled by trying to draw the 

Never fear about heat losses. Where 
diffusing stack 
Don’t have 


it belongs. And 
air from the floor. 
you are to pass, say, three floors, a can 


be used, as shown in the section marked B. 
the floor openings directly over each other. 
When a fan is used, it should be run at a very slow 
You do not need a rapid movement of air, but 
a steady and definite one. Most people run the fan too 
Be sure there is no window or inlet or leak of 
any nature near the 


velocity. 


rapidly. 





swinging cover, or yy _4p _4D fan, as air currents 
trap, so as to wholly 4 ir 4 may short circuit 
or partly close the “Ty “TY “TY at the point of least 
same; tig 2 eyo JT\ \ J pr — an 
c every \ F XQ / \ emciency OL a oo 

wo ‘be Rercang Zi a \. eA A EN \ system might be 
cept in zero weather, handicapped in this 
when judgment way. 


should be used. 
Where the steam 

pipes are laid along 

the floor, marked 


ELEVATION OF VENTILATORS 


Possibly you have 
experienced a 
greater drying at 
times when the heat 





A (floor plan), we 
would advise the or- 
dinary 2-inch holes 
staggered, cut 


a 


net 


was very low during 
the night. As you 
know, it is quite 
easy to freeze any- 
thing dry, and that 





through the floor as L — 













































shown; these will PLAN OF RaoF method is used now 
let the air come up i 7 by some people, in- 
underneath these stead of the old 
pipes, causing B FUSING STACKS Fr. DFFUSING «STACK — 4. baking process. I 
greater evaporation. | _ EPPS, SE eS: i merely mention 
The problem of WR en : 2 ==, EE ee | these in passing, to 
evaporation is not SECTION show you that ex- 
generally well con- r ———_—_—_—_—_—_—_— cessive heat does 
sidered. Consider ———S— SS SSS SS not do the work. 
what causes clothes A — —E | fan There is a point 
on the line to dry, ference SOS Tat tse SAC mone ovens cee babii 7 beyond which you 
and what causes ee ee re ee must not force dry- 
clothes to dry more a ~ Foor PLAN ee | ing, but when done 


quickly on a windy 
day in March than 
on the hottest day 
in July. A good many the idea that they 
excessive heat; this means baking instead of drying. 

Where the leather carrying 
around 55 per cent saturation, by having this current of 
air come up under the hides and removing it at the top 
of the room, you carry a large percentage of the moisture 
and humidity out, and you will be able to save a great 
deal of time. 


have want 


is strung across the room, 


In a number of cases we have cut this drying down from 
fifty-eight hours, or more, to twenty-four hours; but 
never should one try to pass this moisture up through 
over three floors, the saturation and moisture 
from the first floor must be carried through the second 
and third floors before it is discharged out of doors, where 


because 


Ventilating system for drying leather in tanneries 


18 


by natural means 
and natural condi- 
tions, you have 
nothing to fear, as the skin itself will dry out properly. 
This, of course, is principally during the cold weather; 
yet you will find under ordinary summer conditions that 
the high humidity, especially under a roof, creates a humid 
condition that is not desirable and a great handicap to 
the efficiency of your help. 

The condensation and dripping of the roof is not only 
detrimental to the construction of the building, and the 
also spotting and injuring of the 
This is a bad condition which can be eliminated 

The science of ventilation is comparatively new. It has 
invaded many industries that, until recently, never under- 
stood that many of their difficulties involved problems of 
ventilation. 


drying, but 
leather. 


causes 








ee 


eat tk. 


— 


o> we 


1 


we 














Fig. 1—A pressure re- 
cording gange suitable 


for pressures to 


12,000 Ib. 


NUMBER of letters have come in recently, enclos- 
ing questions similar to this one: “How can my 
customer tell what pressure he has on a boiler at 
night or any other time when he is away from the plant?’”’ 
Another question is: ‘‘How can I tell the height of the 
water in a storage tank % mile away?’ Still another 
question frequently asked is: ‘‘We installed a heating sys- 
tem, and the owner claims the temperature is too low at 
night and many times during the day; how can I prove to 
him that it is not the fault of the installation?” 
My answer to these questions would be: ‘‘Install 
cording gauge or install a recording thermometer.” 
Fig. 1 shows a pressure recording gauge suitable for 
pressures between 0 to 12,000 lb. per sq. in. Any gradua- 
tion range desirable, however, can be furnished. This 
gauge has a paper dial on which the fluctuations of the 
pressure, day or night, are accurately recorded. The dial 
is graduated also in hours, and clock inside the case 
moves this dial, which is made for daily or weekly re- 
newal. The entire apparatus, including dial, can be ar- 
ranged for temperature recording also. 


a re- 


a 


STORAGE TANK RECORD 
HEN a storage tank is located mile or more 
WW away from the plant, green house or other building, 
the recording gauge dial can be graduated to read in feet 


M% 


© Day 


= A“ 





Steam 
Pressure 


Fig. 3.—Chart taken from the steam pressure recording gauge 

described in the accompanying story. It shows clearly the 

drop in steam pressure from 14 Ib. 5 ib. between 1:15 
and 3:30 a. m. 


to 


By E. WILLIAMS 
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- Recording Gauges 
and Thermometers 


can be put to a large number of uses 


and hung in the office or any 
other convenient placa. The 
connection to the recording 
made 
to the pipe line coming from 
the storage tank. The pres- 
sure carried in this line will 
be recorded in feet on the 
dial the recording pres- 
sure gauge, so that by look- 
ing at the chart one can tell 


instrument should be 





Fig. 2.—A long distance re- 
cording gauge and tube. 
The tube is gas filled. This 
type can be used for either 


of 


pressure or temperature 
immediately how many feet regulation 
of water are in the tank. 
All recording instruments, no matter whether they are 
pressure, vacuum or temperature recorders, can be ar- 


ranged so that when the maximum pressure, temperature 
or height of a certain column of water is reached, the re- 
contact, ringing a bell, or if 


corder will make electrical 


desired it will give notice when the minimum or maximum 
pressure or temperature has been reached. 

The use to which such an instrument can be put is so 
great that it is astonishing that our heating contractors 
have not availed themselves of the opportunity of install- 
ing such devices. A used for 
recording boiler pressure, exhaust pressure, dry kiln pres- 


pressure recorder can be 


(Continued on Page 37) 
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Fig. 4.—Chart taken from the temperature recording gauge. 

Note the drop in temperature corresponding to the drop in 

pressure shown in Fig. 3. The drop in temperature also 
occurred between 1:15 and 3:30 a. m. 

















PLUMBING 


OW LARGE is your annual volume of business? 
Many pages have been written about the man who 


doesn’t know how much his overhead is, how 
much his profit should be, and many other things about 
the plumbing and heating business, but I don’t remember 
any stories about the pour fellow who didn’t even know 
what his average annual volume of business was. I have 
only seen one such contractor in my life, but I’ll have to 
admit that he was deserving of no censure, and certainly 
no pity. 

George W. Winburne, of Wichita Falls, Tex., is the 
man who couldn’t give me any idea as to what his annual 
volume will average. ‘‘The trouble is,’’ he said, ‘‘it’s 
growing so fast, and has done so for such a time that I 
haven't any idea what the yearly volume would be.’’ That’s 
a tough situation! 

Mr. Winburne had been one of the type of plumbers 
who maintain their shops in their garages and take what 
business comes their way. But he found that business 
was not coming his way. Other men in town were going 
out after business and were getting it, but what was left 
over after they got through wasn’t enough to keep any 
kind of establishment going. Mr. Winburne had been 
ill for several years, business was not going so good, and 
something had to be done about it. Being an enterprising 
young man with lots of nerve, he decided that the only way 
to make money was to spend some. You know the old 
saying, “It takes money to make money.”’ 

So he embarked on a career of merchandising. He 
rented a showroom, and fitted it out. He advertised in 
the newspapers. He bought two trucks and fitted them 
out as complete plumbing shops on wheels, the only ones 
of the kind in his city. He went out after business. What 
is more, he got the business he went after, and a lot more 
that he had hardly dared to hope for. And it wasn’t just 
a spasmodic flurry, as that business is still increasing so 
rapidly that it would be an impossibility to estimate what 
the volume will average. 





SHOP ON WHEEL 
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MILT MARVELS writes 
of a master who, when 
he realized it was time 
to do something to put 
new life into his busi- 
ness—did it with vim 
and vigor 









These are the shops 

on wheels which have 

been so well adver- 
tised 


LAUNCHING THE SHOP ON WHEELS 

S AN INTRODUCTION to his new policies of going 
A out after business, Mr. Winburne began advertising 
in the daily papers. The “plumbing shop on wheels” 
idea had never been presented before in Wichita Falls, 
and he realized that he had something new to sell. So he 
featured his plumbing shop on wheels in his advertising. 
The advertisement which attracted the most attention, 
and created the most business, was one in which he prom- 
ised a free repair job if the plumber had to go back after 
tools. 

The advertisement read as follows: ‘‘A free plumbing 
job if the plumber has to go back to the shop for tools 
or materfal. No more the old story of the plumber and 
the trip back to the shop for forgotten tools and mate- 
tials, while you pay the cost of his negligence. In the two 
new trucks now in service here are complete plumbing 
shops on wheéls. With every needed piece of pipe and 
material, every wrench and tool with him, the plumber 
from this shop does his work quickly and well, saving 
you inconvenience and money. If he does have to go back 
to the shop for tools and materials, you get the job free. 
The labor charge by the use of these trucks is reduced 
fully 50 per cent. Try this new service. It’s for your 
benefit and you have our assurance of competent, depend- 
able work. Call at our new showrooms and see how well 
equipped we are to serve your every plumbing need.— 
Repairs made the day we say.—All work guaranteed.” 
It was topped by photos of his two plumbing shops on 
wheels, and, of course, his name and address were at the 
bottom. 

Can’t you see the appeal that ad would have to the 
public? There is a little bit of subtle psychology in that 
promise that one might not see at a casual glance. Sup- 
pose that he comes across some unusual job that necessi- 
tates a trip back to the shop, and therefore has to do 
that job free of charge. Regardless of what it cost him 
to do that job free, it would really be worth more to him 
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than any other kind of advertising he could do. With the 
public feeling as it often does, one housewife who has had 
a job put in free will give more valuable word-of-mouth 
advertising than is conceivable. It forms a direct attack 
on the old prejudice. Even did the situation arise, only 
favorable publicity would result. 

If that ad doesn’t read like a business getter to you, 
listen to what it has done. Three months after Mr. Win- 
burne had started the operation of the plumbing shops 
on wheels, and the advertising tie-up, he had increased his 
total volume one hundred per cent. That’s what advertis- 
ing has done for one plumbing contractor. It has done 
another thing, directly traceable to the advertising. Since 
he started featuring the wheel shops, fifty per cent of his 
new customers have telephoned and asked, “Is this the 
plumbing shop on wheels?’’ Looks like he has sold his 
idea to the citizens of Wichita Falls pretty thoroughly. 


KEEPING GROWTH PROFITABLE 

NCREASING volume 100 per cent is all very nice as 
I everyone will admit, but it doesn’t help one bit if a 
profit isn’t gained out of that increased volume. That 
was one of the things George Winburne had learned be- 
fore he took the step that establishes him as one of the 
best merchandisers in the industry. In talking over the 
matter he said, ‘“‘I used to work from 14 to 16 hours a day 
in order to make a bare living, because I was giving my 
work away. Now I get a profit on every job, or I don’t 
take it.’””’ And he doesn’t estimate very many jobs in com- 
petition, but has estab- 
lished himself to the 
extent of doing prac- 
tically nothing but cost 
plus jobs. You can be 
sure that as George 
Winburne’s volume in- 
creases, George Win- 
burne’s bank account 
grows. 

Our talk was sud- 
denly disturbed by a 
swishing noise, and 
then a polite request 
to lift our feet. A man 
was mopping out the 
store, and we were in 
his way. He wasn’t 
just doing it in a desul- 
tory manner either, but was using soap and really clean- 
ing the floor. Mr. Winburne assured me that this was a 
daily occurrence, and that he felt it was absolutely neces- 
sary. ‘“‘You see,’’ he said, ‘‘most of my customers are 
women, and they appreciate seeing the products they are 
interested in, in nice surroundings. If they see a sink or 
bathtub covered with dust, they can’t visualize it in their 
own homes very well. Yet, if that same fixture is spot- 
lessly clean, and the floor under it is clean, there is noth- 
ing to weaken the desire to have it in their homes. So we 
clean our fixtures and mop the floor every day.” Not once 
a week—but every day. 

It would be illogical not to.keep that showroom clean, 
as it represents an investment of $1,900, which would be 
practically worthless. The walls of the store are of a 
rough plaster, painted in a light cheerful tan. The floor 
is composition, and with a deeper tan color to harmonize 
with the walls. Along one wall, where sinks are dis- 
played, two false windows have been set in the wall. These 
windows have regular sills and frames, very attractive 
little curtains, and, most unusual, a false landscape painted 
on the wall, giving the effect of looking out of a window 





Don’t the two windows look natural? 


DOMESTIC ENGINEERING 21 


rather than at a wall through a frame. The sinks them- 
selves are completely fitted out with swinging spout 
faucets, soap dishes with soap, and dishwashing sprays. 
The whole effect is more that of a sink actually in a home 
than that of one in a store. 


The same effect is obtained on the other side of the 
showroom with a lavatory. A bathroom mirror, orna- 


mental lights, embroidered towels, and toilet articles on a 
shelf combine with the lavatory to give the appearance 
of a corner of a bathroom in a home. This is carried 
out also by the two bathtubs, each in a separate compart- 
ment. One tub is fitted out with shower equipment and a 
colored shower curtain, while both of them are complete 
as to faucets and wastes. In the rear of the store are a 
number of water heaters and water softeners, as well as 
the office. 

There’s no use in trying to get George Winburne to cut 
the price on anything in his showroom, because every 
fixture is marked with its selling price, just as any other 
store. On each fixture is a leatherette, celluloid front 
card case with the price typewritten on an enclosed card. 
Under the fixture price is an estimate, marked as such, 
of the installation fixture. Since he started 
pricing his fixtures he hasn’t had a single person try to 
get him to go under his price, when formerly it was a 
common occurrence. Another reason he has for pricing his 
fixtures is that people are more likely to buy a definitely 
would be possible for a 


cost of the 


priced article than one which it 
contractor to give different prices to different people. 

Mr. Winburne_ be- 
lieves that accessories 
are an important part 
of every plumbing and 


heating business, as 
they help to pay the 
rent, and they give 


more of an impression 
of a store rather than 
a shop. He handles, 
aside from the regular 
plumbing and heating 
equipment, water heat- 
water softeners, 

bathroom  fix- 
accessories, 


ers, 
china 
tures and 
shower curtains, closet 
seats, suction cups and 


And they’re only clever paintings 


various smaller acces- 
sories, a fairly complete line for any plumbing contractor. 

He is an advertiser in more than the sense of putting 
an ad in the newspaper every: week. On top of his shop 
is a large black and gold sign which can be seen for quite 
a distance, and which is brilliantly lighted at night. He 
also does some billboard advertising, which he believes 
to be very profitable. There are four main highways lead- 
ing into and out of Wichita Falls. On each one of these 
highways he has a billboard advertisement. Nearly every 
resident of the city passes these signs several times per 
week, and the impression they make must reflect in some 
of the amazing growth of the Winburne establishment. 

Then he has a mailing list which has shown excellent re- 
sults. When he first started this list the thought that stood 
out foremost in his mind was that he wanted customers 
who were able to afford extra equipment in their homes, 
and customers who would pay promptly when they had 
work done. So he obtained a copy of a credit guide of 
the city’s inhabitants, and made a list of the names of 
all those after whose names the words “prompt pay’’ were 
printed. This list plus one of his friends and customers 
makes a total mailing list of about 500 names, 
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GOOD TEAM WORK 

OR TWO YEARS, sometime back in that period when 

he was waiting for business, George Winburne was 
too ill to be able to carry on his business. So. Mrs. Win- 
burne took over the reins and conducted it while he was 
in bed. Now that. he is up and about she still takes an 
active part in the business, and a valuable part as well. 
When I dropped into Winburne’s shop for the first time, 
Mrs. Winburne was in charge. When he came in, Mrs. 
Winburne went out to make some collections. She came 
back a couple of hours later, and she had the payments with 
her. Mrs. Winburne is always in the office when he is 
not, and he is proud of an incident which occurred some 
time ago when he was out inspecting a job. A woman 
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to recommendations of customers, and he wants it to con- 
tinue that way. Either he or Mrs. Winburne handle the 
accounts difficult to collect, although there are surprisingly 
few of this type. They send out statements two days 
after a job is completed, and while the work ig still on tlie 
mind of the customer. The usual result is payment by 
return mail.- One of the reasons for this is the foot note 
at the bottom of the statement. It reads: ‘‘When we did 
this work for you we sent a fully equipped ‘Plumbing 
Shop on Wheels’ to your door, and used the best me- 
chanic and materials available. To maintain this service 
we must pay our bills promptly and likewise would ap- 
preciate your prompt remittance.’’ It seems to have had 
a very good effect on the customers. 








| 
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Note the spacious effect—no crowding of fixtures on display. 


called up to make some inquiries about water heaters, and 
Mrs. Winburne talked heaters to her over the phone at 
some length. The woman. dropped, into the store and 
bought a heater some time later, and told Mr. Winburne 
that when she had called his shop, she had already called 
seven other plumbers’ shops, and that Mrs. Winburne was 
the only one who had been able to talk water heaters in- 
telligently. George Winburne realizes that it is necessary 
to have someone in the store who is familiar with every- 
thing in stock, and he has found no one as efficient as 
his wife. Aside from a knowledge of the products in the 
shop, Mrs. Winburne was able to talk to the prospect with 
an intimate knowledge of the home conditions under 
which the water heater would be used. 

Complaints which come in are handled by Mr. Winburne 
himself, and in every case where there is any room for 
argument, or when he cannot convince the customer that 
the trouble was not the fault of the material or work- 
manship, he settles in favor of the customer, regardless 
of the justice of it. He keeps the good will of all cus- 
tomers in this manner, and he knows it pays. Because he 
realizes that a great bulk of his business is attributable 
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This salesroom fulfills its purpose—it helps sell merchandise 


These are the main points in the story of the growth of 
the Winburne business. When he came to the time that he 
realized something radical had to be done, he had the 
courage to do it; and with the growth of his business 
he hasn’t lost sight of the necessity for giving care to 
those things which will keep the business rolling smoothly. 
To mention several: He handles men with a view to keep- 
ing them satisfied and winning the best they have to give 
To his regular workmen he gives a week’s vacation with 
pay every year. As to the shops on wheels, the journeymen 
who drive them are salesmen as well as mechanics. They 
earry illustrations and prices of all the fixtures handled 
in the store. They receive 5% on all sales they make, and 
these sales contribute something to the annual volume 
Nor has Mr. Winburne overlooked the advantage of an 
interest in civic affairs. He is a member of the Kiwanis 
Club and of the Wichita Falls Chamber of Commerce— 
not only a member, but an active one, all of which helps 
to broaden his acquaintanceship in his city. 

And today he can’t forecast just where the growth of 
his business is going finally to stabilize itself for the 
average year. 

















Ohio Association Favors T.E.B. Plans 


Opposes Merchant Plumber Proposal— Passes Over 
Wholesaler Price Tagging—Condemns Time Payment 


uary 8, 9 and 10 studied a number of problems which 
face the industry, not only in that state but through- 
out the country. In particular, they debated the proposed 
$500,000 Trade Extension Bureau program, and the ques- 
tidéns of selling without installation and of wholesalers 
marking their showroom fixture prices. In view of the in- 
terest in these problems, the following report covers thor- 
oughly the discussion at the Ohio convention. Other activ- 
ities of the convention will be reported in next week’s 
issue, : 
Frank C. Clemens of Dayton was elected president; Wil- 
liam Rowland of Youngstown was chosen as vice president. 
Retiring president William Fischer of Columbus, as well 
as Eb. Ellen of Cleveland, secretary-treasurer, were shown 
appreciation for their leadership during the past year. 
The convention was well attended. The Youngstown 
and Mahoning Valley master plumbers had prepared a 
splendid program of entertainment. Many ladies in at- 
tendance found complete arrangements had been prepared 
by the local auxiliary for their enjoyment. 


sk master plumbers of Ohio at Youngstown on Feb- 


A STUDY IN TRADE EXTENSION 


THOROUGH study was made at the Ohio convention 
A of the program for expanding the activities of the 
National Trade Extension Bureau. Articles published in 
earlier issues of ‘‘Domestic Engineering,’ reporting the 
Wisconsin, Illinois and Minnesota state conventions, and 
especially the article on page 21 of the January 29 issue, 
fully cover this program. Briefly, a group of manufac- 
turers and wholesalers are undertaking the responsibility 
of securing sufficient funds to put $500,000 a year at the 
disposal of the Bureau for the next three years. 

At Youngstown, the following visitors were present to 





explain and discuss the new program: Walter J. Kohler, 
president, Kohler Co., Kohler, Wis.; €. B. Nash, advertis- 
ing manager, Standard Sanitary Mfg. Co., Pittsburgh; 
Louis Bruch, advertising manager, American Radiator Co., 
Buffalo, N. Y.; C. W. Rogers, Scioto Valley Supply Co., 
Columbus, Ohio; James Grimm, Columbus Supply Co., Co- 
lumbus, Ohio; Fred H. Steffen, The Hardware & Supply 
Co., Akron, Ohio; W. B. Barrett, Standard Sanitary Mfg. 
Co., Columbus, Ohio; Philip Dreher, Dreher Conklin Sup- 
ply Co., Columbus, Ohio; W. W. Sharp, Pierce, Butler & 
Pierce Mfg. Corp., Akron, Ohio; W. E. Watson, vice presi- 
dent, Youngstown Sheet & Tube Co., Youngstown, Ohio, 
and W. E. McCollum, secretary, Central Supply Association, 
Chicago. 
AN OUTLINE OF THE NEW TRADE EXTENSION 
PROGRAM 

R. KOHLER, in his talk, gave a complete outline of 
M the program, following the lines laid down in his 
address before the Wisconsin, Illinois and Minnesota con- 
He discussed the different activities of the Bu- 
He pointed out 


ventions. 
reau which are to be materially expanded. 
that the relatively few showrooms maintained by manu- 
facturers and wholesalers are of slight importance com- 
pared with the value of an increased number of retailer 
showrooms. -He believes that the successful merchandis- 
ing methods of other industries, as well as of those who 
do not follow the accepted practices of the plumbing 
and heating industries, must be studied and their good 
points applied. 

At the same time he drew attention to the conviction 
of the majority of the manufacturers and wholesalers that 
the present practice of distribution through manufacturer, 


wholesaler and retailer is economically sound and ad- 





Members and guests at annual Ohio state convention held at Youngstown 
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vantageous to the public. The retail plumbers should 
plainly mark prices. The public has been educated suf- 
ficiently to the advantages of improved plumbing and heat- 
ing installations in new homes, but not in older houses. 
He expressed his conviction that each of the three branches 
of the industry will benefit from an active trade extension 
program. 

Mr. Nash, discussing this program for the first time 
before a state convention, told first of his desire to sup- 
port the points brought out by Mr. Kohler in his talks, 
and to express his pleasure at seeing one of the outstand- 
ing manufacturers of the industry, like Mr. Kohler, heart- 
ily supporting the Trade Extension Bureau program. Mr. 
Nash asked for the organized co-operation of the Ohio 
master plumbers in backing this program. His experience 
has shown him that the public likes to have comparative 
prices on fixtures, as many people now believe that the 
fixture cost is an overwhelming part of the cost of any 
installation. His conclusion is that when prices are 
plainly shown, public confidence is established, apprecia- 
tion is gained that the cost is less than 
nad been believed, and greater sales con- 
sequently result. 

Mr. Bruch, after telling that he had 
been engaged in the business for forty- 
four years, called attention to the op- 
portunity now facing the plumbing and 
heating industries as measured by what 
other industries are doing. He had just 
learned of the plan of the portrait men 
of the country, through a new associa- 
tion, to spend $1,500,000 during the 
next year in advertising. Mr. Bruch 
said that about $75,000,000,000 was 
earned by the people of this country 
each year, of which twelve to thirteen 
billion dollars is saved or is put into 
investment. This leaves between sixty- 
two and sixty-three billion dollars for 
expenditures, and the question is how 
the plumbing and heating industries 
can obtain its proper portion of this 
sum. 

He told of observing that on Fifth 
avenue, New York City, practically ev- 
erything which is sold is displayed, with the exception of 
plumbing and heating materials. Also, a daylight ride 
through almost any section of the country reveals the need 
for sanitary conveniences in the homes, while the extra 
number of chimneys on individual houses shows also the 
lack of modern heating facilities. In the same way, many 
buildings and homes in larger\eities and towns need reha- 
bilitation. 

Mr. Bruch does not believe that any other industry is as 
vital as the plumbing business and yet the cordial feeling 
of fellowship which exists in this industry has not re- 
sulted in developing co-operative activities in building up 
the industry. He believes an extended sales program will 
benefit the public, while evidence of the support of the 
master plumbers will attract even greater support from 
the manufacturers. 

These talks were followed by an informal discussion. 
William Haas of Dayton brought up the viewpoint that 
although the master plumbers are classed as retailers, in 
one sense they are manufacturers, since they employ labor 
and install materials. In most other industries, goods are 
simply sold by the merchandisers and the transaction is 
ended when the goods leave the store. He thought that 
as far as the plumbing industry is concerned, a real cam- 
paign would cost a lot of money. The question of put- 
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ting a price on a fixture is just one factor. Labor and 
other supplies run up the cost. Plainly marked prices, 
he felt, would encourage everyone else to figure out the 
completed cost and the manner in which many plumbers 
estimate would tend to bankrupt them if more people 
began to estimate the completed cost. He pointed out also 
that in some industries the retailer prices his goods at 100 
per cent above the cost in order to take care of advertis- 
ing and sales expense, whereas with the master plumber, 
even though the labor is expensive, such an estimate is 
not used. With estimating costs so high, he felt that the 
price of fixtures must be put on a higher level to help the 
industry. 

Mr. Kohler pointed out that, in his opinion, the retailer 
is the most important cog in the machinery of distribu- 
tion, as he is the one who has direct contact with the con- 
sumer. The manufacturer, wholesaler and retailer all 
must be educated to the great possibilities of the plumb- 
ing and heating market. He said that everyone was inter- 
ested in the prosperity of the master plumber and was 
not interested in the question of devel- 
oping more master plumbers, but rather 
in seeing each one now in the business 
making a living. He referred to the ad- 
vertising campaign in the city of Mil- 
waukee as an example of the effective 
efforts followed in interesting the citi- 
zens in better plumbing. While some 
manufacturers are carrying out such a 
campaign, he feels that local organiza- 
tions can do a great deal of good in 
stimulating buying. The fact that each 
master plumber knows his own neigh- 
borhood puts him in a splendid sales 
position. The great field for absorbing 
materials today is in the homes which 
are not now properly equipped. He 
pointed out that many people today will 
show their guests a high-priced auto- 
mobile, but not their bathrooms. 

Competition outside of the usual 
channels is growing and its present ef- 
fect on the retailer and wholesaler will 
extend to the manufacturer. 


Dayton, newly 


MR. EYNON ANALYZES TRADE EXTENSION 
' PROBLEM 

T A LATER session, when this problem was fully 

discussed, A. C. Eynon of Canton, treasurer of the 
National Association of Master Plumbers and former presi- 
dent of that organization, spoke of the pleasure felt by 
the Ohio association in being honored by the visit of the 
representative group of manufacturers and wholesalers, 
and of the interest taken in the plans outlined for the 
benefit of the entire trade. He called attention to the 
many ramifications of the plan, and of the sincere desire 
of the Ohio master plumbers to ally themselves with any 
program which will advance the industry. 

He felt that the proposal could be segregated into four 
major divisions. The first divisidn covers the plan to 
increase the annual expenditure of the National Trade 
Extension Bureau from $150,000 to $500,000, as a part of 
an effort to organize and meet more effectively the com- 
petition of other industries. Mr. Eynon pointed out that 
this would provide funds for a national advertising cam- 
paign, for a woman’s department, for more field men, 
for enlarging the apprenticeship department, for the se- 
lection of a city where the Bureau’s facilities could be 
intensively tested, and for moving the Bureau to St. Louis. 


(Continued on Page 70) 
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Utah Delegates at Columbia 


past membership campaign, the disposal of “seconds,” 

the apprenticeship problem, including the greater ed- 
ucation of helpers, the junior wage scale, better business 
methods in the individual establishment and the proposed 
plumbing code, were among the questions discussed at the 
regular quarterly convention of the Utah State Associa- 
tion of Sanitary and Heating Engineers, held at Salt Lake 
City, January 20. In the evening C. W. Wanger ad- 
dressed the masters and ladies at a dinner-dance at the 
Newhouse Hotel. On January 21, the sanitary engineers 
and the ladies were entertained at Provo, the men inspect- 
ing the Columbia Steel and the Pacific States Cast Iron Pipe 
Plants, the latter being the only cast iron pipe manufac- 
turing plant west of the Rockies, and the ladies spending 
an enjoyable afternoon at the Elks Club as guests of the 
Ladies Auxiliary of the Utah County Association of Sani- 
tary and Heating Engineers. 

Six new members were secured by the state organization 
in its recent campaign. These are Hans Christensen, 
Moroni; J. W. Holbrook, Bountiful; Henry Hall, Helper; 
Herman Schrader, Salt Lake City; Clarence Ball, Lehi, 
and J. S. Higham, Vernal. 

The membership campaign was conducted jointly by 
the state association and the National Trade Extension 
Bureau, said William A. Bywater, president of the Utah 
organization, who presided at the meeting. Twenty-two 
hundred letters were sent out by the two organizations. 
An unusual amount of interest was aroused and several 
more masters are expected to join. The state association 
has approximately sixty members, including the Salt Lake 
City and Utah County Association of Sanitary and Heating 
Engineers. 

The question of founding a trade school for plumbers’ 
apprentices was discussed and a committee appointed to 
work for this objective. The committee is composed of 
Ambrose H. Higham, Salt Lake City, past president of the 
Utah organization; A. H. Palmer, Logan, and E. O. Moe, 
Provo. At present other building trades are taught at 


[vest sent methods of merchandising, results of the 


Steel Plant at Ironton, Utah 


trade schools in Utah, but plumbing apparently is not. 
President Bywater urged the masters to allow the appren- 
tices to attend part-time school while under pay. He ad- 
vocated a well-rounded education for the apprentices, in- 
cluding some business training, in order to increase the 
standard of the plumbing business in the future. He also 
urged the sending of a master plumber’s son from Utah to 
the Carnegie Technical Institute as soon as possible, de- 
claring that the country was in need of the well trained 
sanitary engineers that graduate from that institution. 
DISCUSS JUNIOR WAGE SCALE 

NUMBER of years ago the “junior wage scale” 
A existed in Utah, it was said, and considerable dis- 
cussion arose as to whether ‘it should be revived. Under 
this plan the helper who has just “‘turned out” is paid a 
dollar or so less per day for the first year, or possibly 
two years, than the regular wage for the more experienced 
journeyman. 

“The helper who has just ‘turned out” does not earn the 
increased wages that he draws as a journeyman during the 
first year or two,’’ said Parley G. James of Salt Lake City. 
“While he is acquiring the necessary experience to be able 
to go ahead with work, it works a hardship on the master, 
with competition as keen as it is. A slight reduction in 
wages reduces the handicap and it also enables the master 
to retain his helpers during the junior period, when he 
would otherwise frequently have to discharge them. It 
would also be advantageous for the new journeyman as he 
could more readily secure work. The danger of the mas- 
ters employing the juniors, to the exclusion of the higher 
paid men for certain kinds of work, could be eliminated 
by providing for only one junior in each shop.” 

The value of retaining the juniors in the shop in which 
they have learned the trade was pointed out by J. W. 
Dudley, Salt Lake City. He declared that the policy of 
discharging the helper as soon as he had “turned out’’ was 
one of the causes of so many “half-baked’’ masters, as 


(Continued on Page 38) 
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The class will now study a new 


MBING PROBLE 


Study and copy layout in this problem; draw in the proper connec- 
tions and send us your solution. It will be analyzed by the School- 
master and discussed by him in an article appearing a few weeks later. 
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O TYPE of drawing problem we have ever given has 
NV scenes to have greater value than the kind we are 

now giving you. The plumbing inspector, the mas- 
ter or the journeyman cannot get very far unless he is 
well grounded in the reading of architect’s plans, and these 
problems that we are now giving present as excellent 
a means of learning how to read such plans as we know 
of. 

If you do not feel that you are right up to the mark in 
this line of work, why not join the Class by sending in this 
problem. We do not pretend or desire to carry on any- 
thing like a correspondence course in this work, but we do 
know that any man submitting the drawing here called 
for, drawn to the best of his ability, and after thorough 
study of the plans, has made a good start. But that is not 
all. A few weeks later, his drawing and many others, with 
a frank criticism of each by the Schoolmaster, is pub- 
lished, and therein lies a most excellent. opportunity, for a 
close study of the good drawings and of those not quite so 
good, is sure to reveal a comparison between right methods 
and of course a clear understanding of right and wrong 
in the reading of plans and in the installing of a plumbing 
system, is just the education you are trying to get, and we 
are trying to impart. : 

Use these four floor and cellar plans as your basis, and 
with the help of the elevation showing each fixture in its 
right location, please complete the plumbing elevation 
and send it in to us for criticism and publication. 

Work this problem out in isometric if you prefer. 

Quite frequently the question is asked, ‘‘Who are the 
members of ‘Domestic Engineering’ plumbing class?”’ This 
matter was gone into a few weeks ago and it brought out 
some interesting facts. Among every 100 solutions sent 
in there were on the 
average approximately 91 
master plumbers, 6 plumb- 
ing inspectors, 1% jour- 
neymen and 1% appren- 
tices. Sometimes it is 
difficult to know to which 
class they belong. If a 
member does not write on 
a printed letterhead and 
there is nothing to indi- 
eate that he is a master 
plumber or a plumbing 
inspector, he is put into 
the journeyman or ap- 
prentice column. 

Another question that 
is frequently asked is 
“Who are invited to par- 
ticipate in the benefits of 
the Class?” As a matter 
of fact the Class is for the 
general betterment of the 
plumbing trade. A poor 
plumber in Maine has a 
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certain amount of detrimental 
influence on the progressive 
plumber in California and 
vice versa. It is difficult for 
one master to advance much 
beyond the general average 
of the ability, competency and 
knowledge of all the others in 
the trade. So the class is | 
open to all who will study. | 
Doubtless some apprentice 
now in school will, in the next 
few years, do much to elevate | 
and dignify the plumbing pro-_ | 
fession. 

Have you noticed the pic- 
tures in these plumbing prob- 
lems? There is a definite 
reason for pictures. We like 
to see what sort of men are 
sending in solutions. It is | 
every man’s duty to himself ~- 
to become acquainted, to ap- 
pear in public whenever he 
can, and to appear in the 
pages of his trade paper whenever he has an oppor- 
tunity. Most business men regard this as a straight- 
forward business proposition and as an opportunity to get 
themselves and their business before the public. A few, 
on the other hand, are too modest and still others are 
even too modest to put a sign up over the door. But that 
is not merely modesty. It is as foolish as it would be for 
a man to hide his face behind a screen when he goes to a 
convention. So send in your photograph so we can meet 
thé different members of the class face to face. 

The Class continues to grow. We wonder where it will 
end. There will necessarily be a limit somewhere to the 
number of members that can be taken care of. We do 
not know exactly whére the class is going so far as size 
is concerned, but we are on our way. We shall not worry 
about it, however, until the load gets too heavy. 

Three years ago the Class would have made a rather 
poor attempt at the problems that are being presented 
now, and these problems are becoming more difficult as 
time goes on. In fact, the class has made remarkable 
progress in the last three years. And the plumbing prob- 
lems are not only being studied by master plumbers, for 
city engineers, plumbing inspectors, sanitary engineers 
and others, in China, Japan, Cuba, Switzerland, Great 
Britain, and many other foreign countries, are poring 
over the same problem you are now studying. A corre- 
spondent from Norway wrote a few days ago, saying: ‘I 
study the Drawing Problems and the Schoolmaster articles 
faithfully each time’ they appear, and while I have not 
sent in a solution of a problem, I enjoy them and get a 
great amount of benefit from them.” 

We want you to keep on the lookout for these problems 
that are published during the spring of 1927. We think 
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you will agree that they are unique and that they will be 
of practical benefit to every one who studies them. 

All Class members are invited to send in suggestions for 
these Plumbing Problems. Every member can and should 
contribute something toward the general betterment of 
the industry to which he belongs. This is your opportu- 
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nity. Send in your solution today and your suggestions 
for the Class. In this way we can help each other. 
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Water Hammer 


By A. W. BARNES 


can be silenced without the use of air chambers were 
dealt with. It is now proposed to deal fully with 
those cases in which, if success is to be achieved, it may 
be necessary to connect an air chamber to the piping. 
Attention has already been directed to the fact that 
when water traveling through a pipe has its flow suddenly 
arrested, it strikes with a force much the same as would 
be imparted by a mass of metal of the same weight and 
shape and traveling at the same speed, the force being 
due to the speed and to the fact that water is practically 
incompressible. This is a quality, however, which is not 
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| N a former article, those cases of water hammer which 











Fig. 2 


always a disadvantage, and which on occasions may be 
turned to useful account. An instance of this may be 
cited in the case of the working of a hydraulic ram. The 
successful operation of a hydraulic ram is made possible 
because water is a fluid which, practically speaking, it is 
not possible to compress. 

On the other hand, air is a mixture of gases which can 
easily be compressed to a considerable extent; and when- 
ever noises due to water hammer are made to cease by 
connecting an air chamber to the piping system, the success 
is due to the fact that the air in the air chamber forms an 
elastic cushion. In compressing air the moving and incom- 
pressible water, parts with its force comparatively slowly, 
thereby avoiding sudden shock and the consequent noise. 

The power or force which is expended when a volume 


of water in motion has its movement suddenly arrested 
is only wasted in the sense that it does not bring about the 
best or the desired results. The force certainly accom- 
plishes work, but it may be destructive work involving 
breakage of pipes, faucets, or valves. As an example, the 
writer has seen lead pipes of exceptional thickness which 
have had their diameters considerably enlarged by the con- 
tinued application of that natural force which is always 
associated with water hammer. In one case a thick 
2 in. lead pipe had its internal diameter enlarged to 2% 
in. as shown by. Fig 2, and I have seen pipes of smaller 
diameter enlarged proportionately. Instances of pipes 
which have been split or broken by the continued applica- 
tion of internal force caused by suddenly arresting the 
flow of water within them are very numerous; and only 
a few months ago the writer had to give instructions for 
the renewal of a lead service pipe which had been split 
lengthways, this having been caused by frequent excessive 
internal force resulting from the continued use of a quick- 
closing faucet. 
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a hn the towering skyscraper 


housing its thousands to the 
modest bungalow at the city’s 
edge, American Radiator means 
heating comfort and health. 
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Universal preference is the sure 
reward America gives to indus- 
tries founded ona broader vision 
of public service. 
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All that modern science affords is 

employed by American Radiator 
Company, at its institute of Thermal 
Research, to perfect heating products. 
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Portal to the ‘World Institute 
of Heating’’, American Radi- ap 2d 
ator Co., New York City. 


AMERICAN RADIATOR COMPANY 


Showrooms and sales offices: New York, Boston, Providence, New Haven, Newark, Philadelphia, Baltimore, Washington, Richmond, Buffalo, 
Pittsburgh, Cleveland, Detroit, Cincinnati, Atlanta, Chicago, Milwaukee, Indianapolis, St. Louis, St. Paul, Minneapolis, Omaha, 
Denver, Kansas City, San Francisco, Los Angeles, Seattle, Toronto, London, Paris, Milan, Brussels, Berlin. 


Makers of IDEAL Boilers, AMERICAN Radiators, ARCO Hot Water Supply Heaters, VENTO (Ventilating) Heaters, Heat-Controlling Accessories, ek. 
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The Three Big KENNEY Features — No. 1 of a Series 








Snap -Action: 


The KENNEY THERMO VALVE offers snap-action being 
easily and quickly turned on or off AUTOMATICALLY. When 
the water reaches the proper temperature the KENNEY snaps 
off—and when water temperature falls below a certain point it 
SNAPS ON! No trouble, no bother, nothing.to worry about or 
get out of order. 


It pays you to installa KENNEY. Almost any of your custo- 
mers that have a boiler can be counted on as real live prospects. 
That means more profit to you! And because the house that makes 
the KENNEY is a financially responsible and an amply resource- 
ful organization you know we back you with a real product, 
thoroughly tested and approved by all gas authorities! 


Plumbers, Jobbers, Manufacturers! 
Write for full details on this 


profit-opportunity! 








THERMO VALVE 


‘‘SNAP-ACTION”’ 





FLANNERY MFG.CO 


FLANNERY BLDG. 





PITTSBURGH, PA. 
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USE A PRESSURE GAUGE 
N dealing with cases of water-hammer, much may be 
I learned if the investigator has the opportunity of con- 
necting a pressure gauge to the piping installation. Ina 
case which came under my notice two years ago, a pressure 
gauge revealed the fact that the sudden closing of a faucet 
momentarily increased the pressure in the pipes to SEVEN 
TIMES THE NORMAL. 
Air chambers, if of sufficient capacity and properly con- 
; nected, will some- 
times put an end to 
troubles due to 
water hammer, but, 
and this is of the 
greatest importance 
if success is to be 
achieved, the con- 
nections must be so 
made that when a 
faucet or valve is 
suddenly closed, the 
water in the piping 
continue, 





Fig. 4 

. will 
WITHOUT CHANGE OF DIRECTION, TO FLOW TO- 
WARDS THE AIR CHAMBER. This may be made quite 
clear by giving particulars of an actual case of water ham- 
mer which, a few years ago, had to be dealt with in the 
north of England. Details of the system of piping are 


made clear by the sketch Fig. 3. The first plumber who 
was instructed to deal with the trouble having failed to put 
an end to the noise, his successor was asked to undertake 
the work under the conditions of ‘‘No cure no pay.” 

The direction of the flow of the water in the piping was 
from G towards H, as indicated by the arrows; from K 
the pipe continued to the floor above to supply the various 
fittings in the servants’ bathroom, the total length of the 
piping being about 100 feet. The faucet L was fixed over 
a sink, it being a faucet of the plug type as shown by Fig. 
4, and as it was possible to close it almost instantaneously, 
trouble from water hammer resulted. 

The first plumber who dealt with the matter connected 
a small air chamber to the piping as indicated at M, but 
this was far from being a success; consequently when the 
second plumber who was consulted also announced his in- 
tention of overcoming the trouble by means of an air cham- 
ber, the owner of the house expressed his grave doubts, and 
after further argument exclaimed, ‘‘Very well, put in an 
air chamber if you think that will answer, but understand, 
it must be under the conditions of ‘No cure no pay’!” The 
second plumber altered the piping as indicated by the 
sketch Fig. 5. The small air chamber was removed from 
M, and the pipe cut at H, Fig. 3, the horizontal piping being 
extended through the framing into the cupboard where 
there was ample unused room available for fixing a much 
larger air chamber having connections for recharging it 
with air when necessary. The pipe was connected to the 
lower end of the air chamber as shown. The vertical pipe 
was branched to the horizontal pipe as shown at N, Fig. 5. 
On opening the faucet L, Fig. 5, the direction in which the 
water flowed was from G towards M. On closing the 
faucet, the water on its way to the cushion of air in the 
large air chamber M continued its flow without change of 
direction. 

When making use of air chambers for the purpose of 
overcoming noises due to water hammer, it is of the first 
importance to make the connections, whenever possible, so 
that on closing a faucet or valve the water in the piping 
will continue to flow without interruption IN THE ONE 
DIRECTION until it is steadily brought to rest by the air 
in the air chamber. The alterations made by the second 
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plumber proved successful, the noises due to water ham- 
mer ceasing entirely. 

Another case of water hammer which was silenced by 
adopting measures somewhat out of the ordinary is illus- 
trated by Fig 1, which is a rough sketch of a section of 
the piping in a nobleman’s country mansion. The height 
of the storage cistern O, above the faucet P, being about 
48 feet, the total length of the main pipe from the cistern 
to the faucet being about 180 feet. A number of other 
faucets in addition to the one shown were connected to 
the pipe R, at various points. Beyond the point S the 
piping continued on to supply a small storage cistern 
over an upstairs water closet, and three other faucets situ- 
ated farther distant. 

The faucet P, which also was of the type illustrated by 
Fig. 4, was fixed over a kitchen sink. This faucet was the 
main cause of the objectionable noises, but the cook— 
an old and valued servant of the nobleman’s family— 
would not consent to having it replaced by a faucet of the 
screwdown type. ‘I want a faucet that opens and closes 
quickly,” she said. The vertical piping T passed behind 
a wooden casing through two important bedrooms, and 
complaints about noises caused by water hammer, in the 
early hours of the day when breakfast was being pre- 
pared, were made by those persons who occupied the bed- 
rooms. 

The nobleman’s own plumber had connected an air cham- 
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Fig. 5 


ber to the piping as indicated by the letter V, but this, 
although it had lessened the intensity of the noises con- 
siderably, had failed to silence them entirely. I was asked 
if I could suggest such alterations as would completely 
put an end to the trouble. I advised that the air cham- 
ber be retained, and that the pipe R be extended through 
the roof as indicated by the dotted lines W, it being im- 
possible because of distance and structural difficulties to 
continue the pipe so that it terminated over the storage 
cistern as indicated by the dotted lines X. When the pipe 
W had been extended through the roof, the noises ceased 
entirely, but, short of making a rather unsightly job, it 
was found impossible to carry this pipe high enough to 
prevent water from being occasionally thrown out of the 
open end. To prevent this occasional outflow of water, 
the pipe W was altered. A small closed tank, with bolted 
manlid to permit of inspection and cleaning, was connected 
to it in the roof space just above the normal water level, 
as indicated at Y, the tank being arranged so that it 
would drain entirely, and the pipes being connected to it 
at opposite corners as indicated by the sketch Z. When 
these alterations had been completed the noises and 
troubles due to water hammer ceased altogether. 

The dotted lines extending above the faucet P, Fig, 1, 
indicate a method of forming an air chamber by continuing 


(Continued on Page 45) 











Nebraska Advocates Retail Price Tags 
on Showroom Fixtures 


T. E. B. Program Endorsed—Favors Hoover Code as State Law 


ANUFACTURERS and wholesal- 
M ers of plumbing and heating 

supplies, advocating support of 
the expanded program of the National 
Trade Extension Bureau, told members 
and delegates at the eighteenth annual 
convention of the Nebraska Retail 
Plumbers’ Association details of the 
proposed advertising and ‘‘better busi- 
ness management” plans. B. Grunwald 
of Omaha explained the requirements 
of the Hoover plumbing code which is 
now before the Nebraska state legisla- 
ture, and recommended that the organi- 
zation favor its passage without any 
amendments. Organization and busi- 
ness methods were discussed by several 
men prominent locally and nationally. 
These were the topics of prime impor- 
tance taken up at the meeting which 
was held on February 8 and 9, at the 





condition,” and said that the success of 
an organization depends on the efforts 
put forth by its officers, and the co-op- 
eration of the rank and file of the mem- 
bers. He said that to be successful in 
any business, a man must organize his 
business so that it will carry a great 
amount of dignity and independence, 
with due respect to the public. Mr. 
Sheehan said that the differences of 
opinion among men in the same line of 
business are never so great but that 
they can get together on some common 
ground. In closing, the speaker told of 
the work of the various organized com- 
mittees that function through the Na- 
tional Association of Master Plumbers, 
and urged the members to attend the 
coming national convention, and to take 
an active part in it. 

W. W. Hughes of Minneapolis, who 


Rome Hotel, in Omaha. Cc. A. Rutherford, Hastings, presi- acted as representative of the National 
Merchandising was the keynote of dent Nebraska Retail Plumbers’ As- Trade Extension Bureau, gave a brief 
sociation, 1927-28 


several talks made by representatives of 
prominent manufacturers and whole- 

salers at a luncheon tendered the masters by the supply 
houses of Omaha. 

The advantages of the new program contemplated for 
the National Trade Extension Bureau were pointed out, 
and the question of displaying retail price tags on all 
fixtures on the floors of showrooms of both wholesalers 
and retailers, was discussed. 

Among those present were Fred N. Kretschmer of the 
Kretschmer Mfg. Co., Dubuque, Iowa, representing the 
Central Supply Association, W. K. Glen, advertising man- 
ager of Crane Company, Bruce Fulton of the Standard 
Sanitary Manufacturing Company. Mr. Glen outlined the 
merchandising plan and said that it has the endorsement 
of the Illinois Master Plumbers’ Association, and the 
Minnesota Retail Plumbers’ Association. In a short ad- 
dress to the convention, following the luncheon, Mr. 
Kretschmer said that the Central Supply Association also 
endorsed the plan. 

A. J. Suiter, manager of the Omaha branch of the 
U. S. Supply Co., in his address to the association, ad- 
vocated the adoption of the resale price plan, and said 
he thinks 1927 will be a selling year. He told of the 
plan of the jobbers and manufacturers to spend a large 
sum of money to help sales, and of the various national 
advertising programs of the larger manufacturers. Mr. 
Suiter said that each master plumber will get the pro- 
portion of the business that he can sell, and he advocated 
better and cleaner plumbing stores showing articles of 
merit that will give a real selling argument. 

National Director Jere Sheehan spoke on organization, 
and said that a great many men fail to cash in on oppor- 
tunities presented to them by their organization. He 
defined organizations as “The result of a group of men or 
women who get together to better their social or business 
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history of the plumbing business and 
told of the time when plumbers were 
lead workers, and said that today a plumber must be a real 


mechanic. 

He said that every man in the plumbing business today 
is selling the comforts of life and that the public is rely- 
ing on the plumbing industry for those comforts. Mr. 
Hughes advocated the plan to mark retail prices on all 
goods shown in supply houses and retail stores, as pre- 
sented by the manufacturers and wholesalers, and said 
that the master plumbers must place their confidence in 
the manufacturers. 

He said that the interests of the manufacturers, whole- 
salers, and master plumbers, are one and the same, and 
that they must have faith in each other and must all 
work for the success of the business. He said that the 
plumbing business had gotten to be a telephone call busi- 
ness, while in his opinion the business would be far better 
if people went shopping for plumbing materials and 
plumbers advertised with the idea of making people dis- 
satisfied with their present plumbing and heating con- 
ditions. 

In part, he said, “Our competition is for the American 
dollar and we must compete with the automobile, radio, 
and talking machine people for that dollar. At present, 
we go out and repair fixtures years after they should 
have been junked, while dealers in other lines sell new 
models before the ones now in use show much wear.” 

Mr. Hughes asked that each man in the industry make 
a personal contribution to the Trade Extension Bureau 
fund and said that the bureau should be used more as a 
clearing house, adding that if each of the 12,000 members 
of the national association sends in just one new idea a 
year, the clearing house would be of greater value to the 
trade. 

(Continued on Page 66) 
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In Boxes for Convenience 


From Your Jobber 





Thos. Devlin Mfg. Co. 


OWNED BY S. S. FRETZ JR. & CO. 


23rd St. and Sedgley Ave. Philadelphia, Pa. 
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A few of the typical 
Square “Gee” fittings 
used on the installa- 
tion pictured above 
are illustrated here. 


| ein look at this from your 
standpoint: Whether your 
journeymen waste time with 
fittin’s that stubbornly refuse to 
connect—or save time with 
fittin’s that “come easy and fit 
tight” —the cost of labor goes on 
to the cost sheet just the same. In 
the end, who foots the bill? ----. 


There’s asimple, yet certain, way 
to free yourself forever from the 
specter of unproductive labor ::-- 
Square ‘Gees’? Yes, on al/ your 

_ jobs. They “come easy and fit 
tight’ every time. Save time. 
Sweeten your profits. Just say 
Square “Gees” to your jobber’s 
salesman. 


THE GRABLER MANUFACTURING COMPANY - Cleveland, Ohio 


New York 


SQUARE 
Malleablelron 


Chicago - 


San Francisco 


“SEE” 
PipeFlT TINGS 
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Advertising Editorial 


A NEW ONE EVERY WEEK—No. 257 
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Ample time for a morning bath 
—if you have shower equipment 




















HREE minutes is ample time for a 
shower bath—and you'll go to the 
breakfast table feeling fit even for the 
morning rush to make the office on time. If 
you get up feeling sluggish and tired, those 
few minutes under the shower will clear away 
the fatigue by setting up a reaction which will 
send the blood tingling through every vein. 
We have a complete display of shower 
equipment—types which may be added to 
existing bathing fixtures and more elaborate 
types to be built in with the new bathroom 
fixtures. You are cordially invited to visit our 
sales room. 





Ask for a 
free copy of 
“The Story 
of the Bath” 
—a book as 
fascinating 
as fiction, 
yet valuable 
as pointing (In this space your Name, 
_ we © Telephone, and 
Sreater 


health. Address ) 








W hat’s in a Name? 


UST WHAT the owner of the name puts there. And in these days 
J of strenuous competition from every side, the man who puts an 
atmosphere of service back of his name, through advertising, gives his 
name a definite commercial value which the courts recognize as “Good 
will.” Get your sales message before your community by advertising 
in your community paper. Use the Advertising Editorial service— 
hothing for you to do but clip the copy from this page each week and 
hand it and the illustration cut we send you to your newspaper. $4.20 
for twelve cuts. Send in your order now for three months’ service. 
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ALGo LETTER 
One a Week—No. 94 





Every home which does not now have 
shower equipment is a prospect. Send 
out the following letter to a selected list. 
Direct efforts pay. 


j} oO BN BROWN 
Heating 

Two Rivers, N. Y., 
February 19, 1927 


Plumbing 


Mr. Edward Jones, 
Two Rivers, N. Y. 
Dear Sir: 

In the morning rush to make the office on 
time, is it always possible for you to have 
your morning bath? Especially with several 
members in the family, bathing equipment 
must be efficient if each is to have the benefit 
of a morning bath. 

Shower equipment will solve the problem 
nicely. Three minutes is ample time for a 
shower—no waiting for the tub to fill. Just 
adjust the water to the right temperature 
and your bath is ready. 

Even if you get up feeling sluggish and 
tired, those few minutes under the shower 
will clear away the fatigue by setting up a 
reaction that will send the blood tingling 
through your veins. You will go to the break- 
fast table ready to enjoy your meal, ready to 
enjoy the day’s work—even ready to face the 
hurry of getting off on time. 

We have a complete display of many types 
of shower equipment—portable and more 
elaborate types. You are cordially invited to 
visit our sales room. No obligation. Just 
drop in and see the display. 

Very truly yours, 
JOHN BROWN. 


Adlet 


ONE A WEEK—No. 115 


OMMENCE advertising now—the spring is 

coming on—there will be new homes built, 
old homes remodeled, new business of all kinds 
to be had. You don’t have to commence with 
large space. Just a small advertisement to com- 
mence with, used consistently, will produce the 
results you desire and lead to bigger space. 
Copy out the Adlet below, add your name, tele- 
phone and address and hand it to your local 
newspaper with instructions to run it this week. 








A Shower | 


First thing in the morning will make 
you feel fit for anything—-and you need | 
not more than three minutes’ time for 
it. Come in and see our complete dis- 
play of shower equipment. 
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Where Lives Depend on 
Pipe Fittings, 


~@ Fittings Are Used 


The Physical properties of Mal- 
leable Iron--High tensile strength 
and elongation (lack of Brittle- - 
ness) are what make Malleable 
Fittings absolutely essential to 


good engineering. 





A @ Fitting will give you all 
the natural virtues of the metal 
at its best, plus the extra assur- 
ance of mechanical soundness 
and superior finish. 


We are known to all iobbers and 
supply thru the best jobbers. 


Malleable Iron Fittings Co. 


SS BRANFORD CONN. 
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Recording Gauges and Ther- 
mometers 


(Continued from Page 19) 
sure, air compressor and ammonia compressor pressures, 
vuleanizers and blast furnace pressures, mine ventilating 
fan and hydraulic press pressures, and many others too 
numerous to mention. 


TEMPERATURE RECORDING THERMOMETERS 

VERY difficult situation which a master plumber got 
A into not very long ago was solved to his entire satis- 
faction by a temperature recording thermometer. A 
greenhouse in which he installed the heating plant was not 
giving satisfactory results, so the owner claimed. He 
maintained that the temperatures were entirely too low 
and could not be maintained, particularly at night, with- 
out constant attendance. The heating contractor installed 
a recording thermometer and a recording pressure gauge 
and recorded the temperatures as well as the steam pres- 
sures without informing the owner. He was able, by 
means of this record, shown in Figs. 3 and 4, to convince 
the owner in a few days that the fault was with the night 
fireman and not with the heating system, because when 
the temperature was low the steam pressure was low also. 

Fig. 3 represents the chart taken from the steam pres- 
sure recording gauge and Fig. 4 the chart taken from the 
temperature recording gauge. Comparing these two, you 
will note that at 1:15 a. m. the steam pressure started to 
drop. At 2 a. m. the steam pressure went down to 9 Ib., 
and at 3:30 a. m. it reached its lowest point, 5 lb. The 
temperature in the greenhouse dropped accordingly; at 
1:30 a. m. this temperature being recorded at 71 deg. F. 
It dropped to 66 deg. by 2 a. m., and reached its lowest 
point at 3:30 a. m., namely, 48 deg. F. As the steam 
pressure went up, the temperature increased correspond- 
ingly. These records could not be disputed and cleared 
the heating contractor of the blame. At the same time 
he sold these instruments to the owner, enabling him to 
check up on the night fireman. 

The recording thermometer shown in Fig. 2 can be 
placed in the office or any other convenient location and 
the flexible tube can be run to any distance. The bulb on 
the end of this tube can be left exposed in the room or 
attached to any tank or boiler, if it is desired to record 
the temperature of the water, etc. The instrument is made 
also without the tube and can be placed in the room 
where it is desired to record the temperature. Should it 
be desired to record both the temperature of the room 
and the corresponding steam pressure at the same time, a 
double ruled dial can be purchased and an extra arm and 
movement placed in the same case. Such an instrument 
would record both pressure and temperature, and in case 
the temperature is too low, it can be easily checked against 
the steam pressure. If the latter is low also at the same 
time the blame can be placed immediately. 

There are so many uses for an instrument of this kind. 
Temperature recording ranges run from 60 deg. below zero 
to 800 deg. above, so that such an instrument can be used 
almost anywhere—for instance, to record refrigeration 
temperatures, room temperatures, flue gas temperatures, 
pasteurizing temperatures, temperatures of oil stills, gas 
oven and enameling oven temperatures, dry kiln, gas oven 
temperatures, etc. 

There are many other recording instruments on the 
market too numerous to mention and with a great variety 
of uses. Readers of this article are invited to send in 
their questions regarding any of these instruments. 



































It is self-evident that the industry has dem- 
onstrated its appreciation of the fact that 
no other system of automatic contre] will 
bring to their product the same measure 
of increased operating efficiency afforded by 
Honeywell. QManufacturers and dealers 
alike know that Honeywell dependability 
is a proven factor. They know that no 
other control on the market requires less 
attention. Obviously, no other sc positively 
insures that profits will not be dissipated 
in costly servicing. @ So that today leading 
manufacturers of heating boilers every- 
where recommend Honeyweill exclusively; 
and, of the important automatically 
controlled domestic oil burners, a very 
substantial proportion is equipped with 
Honeywell. 


HoNEYWELL HEATING SPECIALTIES Co. 
WABASH, INDIANA 


ONEYWELL 











38 DOMESTIC ENGINEERING February 19, 1927 Feb 





Advocates Junior Wage Scale 
Utah Holds Quarterly Meet 
(Continued from Page 25) 


frequently the junior, becoming discouraged at being un- 
able to find work, starts in business for himself. The 
question was finally referred to the board for further con- 





sideration. 

If the master plumber wishes to improve conditions in 
the industry, he must first start by improving his own 
business, said Frank G. Carthey of Salt Lake City, past 
national director. While an association or the Trade Ex- 
tension Bureau may point out the general way for con- 
ducting a successful business, it depends upon the master 
to actually make the profit. In order to raise the busi- 
ness to a higher plane, he should have an attractive store 
and conduct his business on up-to-date lines. A master 
cannot take out more than he puts into a business, said 
Mr. Carthey. 








Mr. Wanger pointed out that one of the greatest weak- 


nesses of the plumbing fraternity today was lack of busi- Top picture, from left to right: J. W. Dudley, Salt Lake City; 


ness training. The average master, who has come up W. C. Grant, Salt Lake City; W. A. Bywater, national director 
through the-ranks, has learned the mechanical part of and president Utah state organization; R. E. Neslen, Salt 
the business through years of experience, he said, but has Lake City—Bottom picture: Alex Christensen, Pacific States 
Cast Iron Pipe Co., Ironton, Utah; Morgan Lott, president, 


had practically no contact with such vital phases of the Wi County Anesdintion <@ Seatiery aud Geetios Gantecen: 


business as salesmanship, advertising, devising and using A. H. Higham, Salt Lake City, and Parley G. James, Salt t 
a set of books that shows accurately the financial condi- Lake City 

tion of the business, and figuring so as to make a profit. 

The speaker further pointed out that the master can FAVORABLE REPORT ON BILL BEFORE 

largely remedy this condition if he takes advantage of the LEGISLATURE 


work being done by the Trade Extension Bureau, the HAT the present bill before the legislature, providing 
business papers, the national and state associations, and for a plumbing code to be enforced under the direc- 
other agencies. tion of the state board of health, and requiring an exami- 





| Operates on Lower a 
Preps Every Penberthy Cellar Drainer is sub- 


jected to rigid inspection and tests before 
REG.U.S.PAT.OFF. 




















being passed into stock. 


They are small and compact yet efficient in 
operation. They require but a small space 
when installed. 

The cost of installation and the operating 
costs are very small. Service calls on 
Penberthys are unknown. 


Penberthy will pay you a nice profit and 
do its job well for your customer. 


| PENBERTHY INJECTOR COMPANY 


| Established 1886 











1260 Holden Avenue Detroit, Mich. 


Canadian Plant: Windsor, Ontario 
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CAN YOU PUT YOUR, FINGE 
ON HIM ~oris he too_sty o~ 


It’s the little things in your business that bear watching. They are small and hard to 
detect. But just the same they keep piling up until they make a sizeable item. Even 
minutes, small as they are, soon make a day. 


Minutes are like “jumping fleas’. You know they are around but unless you have the 
proper means you can’t make them do their full 
share of work. 


All hours have 60 minutes. But if you get 
only 50 minutes production out of 60 minutes 
paid for, you’ve discounted your time bills 1624% 
—or for every dollar paid your fitters for time you 
get only 8314 cents worth of value. 


Cost cutting begins with time cutting. And 
Beaver self-contained die stocks have a way of 
making each threading hour yield more than a 
normal hour’s work. The panel at the left briefly 
rare , explains this advantage, but you really need our 

n e winkling oO an eye a 
Gidt Cecseimaads Makeur Uke Moock new booklet No. 19 to learn the full story. 
is made ready for threading. You 
can cut a thread in the time it takes 
to Get Ready” "when lose die THE BORDEN COMPANY 
and bushings’ are used. Simply . 
set the dial plate to size and put 510 Dana Avenue 33 Warren, Ohio 


the tool on the pipe. One quick . 
Gur aff the chuedke bende and the New York Office: 50 Church St., New York City 


tool is ready. Contrast this with 
the time wasting method of hunt- A 
; > re 











Setting the Dial The Universal Chuck 


ing for and changing parts. 





















Gentlemen:— | 


Please send me a copy of Booklet No. 19 which 
contains an interesting story on the profit possi- 


bilities of time. 











Name. . 


Address... 





City and State. 











| Money Making Pipe Tools 
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(ALPHA CONTAINS 
MORE COPPER 












































RASS pipe has been made 
for many years by casting a 
solid billet and piercing it 
to form a shell, which is then 
drawn down tosize. This is called 
the “Piercing” process. But brass 
having much over 60 per cent 
copper cannot be pierced and that 
is why ordinary brass pipe has 


never contained more than 60 per 
cent copper. 


LPHA has more copper and more lead 

than the usual brass pipe. Morecopper 

raises its resistance to corrosion and makes 

it more ductile and tough. More lead makes 

it easier to cut the clean and perfect threads 
so essential to leak-proof connections. 


Alpha has a superior surface finish and 
can be bent cold without collapsing. Every 
length is trade-marked twice and we guar- 
antee it against season cracking. 








LPHA brass is cast in tubes 
instead of in solid billets 

and so we do not have 

to use the piercing process. Conse- 
quently, we can use all the copper 
necessary to give the best results. 


The mixture we have chosen has 


10 per cent more copper than the 
old process will allow, and that is 
why Alpha brass pipe has proper- 
ties that ordinary brass pipe 
cannot have. 


CHASE COMPANIES 


INCORPORATED 
WATERBURY, CONNECTICUT 
Chase Metal Works — Chase Rolling Mills 


STOCKS 
Chase Brass Companies, Inc., New York. 
Chase Companies of New Jersey, Newark. 
The Ohio Chase Company, Cleveland, 
Chase Companies of California, San Francisco, 
ngeles 
OFFICES 
Boston New York Philadelphia Rochester 
Pittsburgh Chicago St. Louis Denver Atlanta 
MembersCopper and Brass Research Association 
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ALPHA 


rass Pipe 





Chase Companies, Inc., Waterbury, Conn. 


8-61384-5 


Please send me free of charge a copy of your book 


on Alpha Brass. 
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nation for masters and journeymen, stands a fair chance | 


of being passed, was the opinion expressed by H. B. 
Cromar, Salt Lake City, chairman of the board of gov- 
ernors of the state association. The bill has not been 
drawn with the purpose of eliminating anyone from the 
business or to prevent an owner from doing maintenance 
work in his own building, it was pointed out, but simply 
to prevent untrained men from conducting a commercial 
plumbing business, and installing insanitary and inefficient 
plumbing, to the detriment of the health and with in- 
creased cost to the public, as the work invariably has 
to be torn out and subjects the plumbing fraternity to a 
barrage of criticism. Mr. Wanger endorsed the code as 
being beneficial both to the public and the plumber. 

In opening up the discussion on the question of han- 
dling ‘“‘seconds,’’ President Bywater pointed out that “B”’ 
grade fixtures were now being marked by the manufac- 
turer as such in order to prevent their sale, in many 
cases, as firsts. He discussed the work of the last na- 
tional convention on this question. The method by which 
“seconds”? are supposed to be exported has come in for 
heavy criticism by the Utah masters in past conventions, 
who have pointed out that “seconds” that have been “‘con- 
signed to China’ frequently land on the Pacific coast and 
find their way inland. 


OPPOSED TO SALES WITHOUT LABOR 
HE method of selling direct to the public found no 
favor with the Utah delegates. C. H. Stevenson, Jr., 
of Price, spoke against such action, and urged the mem- 
bers to sell only what they install. 

Other speakers included C. W. Wanger, Philadelphia; 
Henry G. Blumenthal, Provo, past-president of the state 
association; C. T. Barrett, plumbing inspector of Logan; 
A. H. Palmer, Logan; John Clausen, Salina; J. W. Hol- 
brook, Bountiful; C. W. Sheafer of the New Way Auto- 
matic Water Heater Company, San Francisco; Morgan Lott, 
Lehi, president of the Utah County Association of Sani- 
tary and Heating Engineers; Alex Mortenson, vice presi- 
dent of the Utah organization. 

“The master plumber sells too many fixtures and fit- 
tings and not enough joy,”’ said Mr. Wanger in discussing 
better methods of merchandising in his speech following 
the banquet at the Newhouse Hotel that evening. “The 
master should sell the comfort that is derived from first- 
class plumbing and not make a cheap price the big sell- 
ing point. The public must be educated to the value of an 
article before it is going to demand, or even buy, it.” 


CONVENTION WELL ATTENDED 
PPROXIMATELY two hundred masters, supply house 
A representatives and their ladies heard the speech of 
Mr. Wanger, which was both instructive and entertaining. 
Ralph D. Evans, president of the Salt Lake City Associa- 


tion of Sanitary and Heating Engineers, presided. A 
musical program was furnished by Miss Ruth Walsh and 
William Ashley. The remainder of the evening was spent 
in dancing. 

Three carloads of masters and their ladies from Salt 
Lake City boarded the electric train for Provo on the 
morning after the convention. Arriving at that city they 
were joined by the masters of Utah county and points 
south, and the entire delegation headed for the Hotel 
Roberts, where a banquet was ready. The Columbia Steel 
Corporation, the Pacific States Cast Iron Pipe Company 
and the Provo chamber of commerce were the hosts of the 
occasion. Secretary E. S. Hinkley of the Provo chamber 
of commerce presided, short talks being made by him and 
President Bywater. 

As soon as the banquet was over, the ladies adjourned 
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atrous. 


Patent Plumbing Fixtures 
and Duojet Water Closets 


LINE representing the most advanced ideas in 
sanitation. Economy of operation and ease of in- 
stallation. Duojet Closets—Flush Valves—Urinals— 
Drinking Fountains—Self-Closing Basin Cocks—Liq- 
uid Soap Fixtures, etc. 
Manufactured and Sold Exctusteely by 


THE IMPERIAL BRASS MFG. COMPANY 


1231 West Harrison St. CHICAGO 
New York Office, Room 514, 51 E. 42nd St. 


























NNEDY 


PE FITTINGS“FIRE HYDRANTS 









YALVES-P1 





Radiator 
Valves 


Straightway, angle and 
corner types, with or with- 
out union, various finishes. 
Send for catalog 


THE KENNEDY VALVE MFG. CO. 
Elmira, N. Y. 

















FLUSH 


M-V B VALVE 


That’s the ticket! In the race of 
plumbing competition, the prizes 
go to those who insist the mate- 
tials they use match the high 
quality of their own workman- 
ship. Winning plumbers always 
select M-VB Closet Tank Fittings. 


v 
Made by Morency-Van Buren Mfg. Division, Sturgis, Mich. 


Distributed by The American Pin Co., Division 
Scovill Mfg. Co. Waterbury, Conn. 



































FLOOR & CEILING PLATES 











When you purchase tte Perfection floor 
end ceiling plate, you purchase the orig- 
inal—the leader by which all others 


are judged. Its appearance satisfies the 
most critical——its strength <nd ease of 
installation ma’ es it popular. 


fe FROM YOUR JOBBER 











ELL MFG.CO, 
Established 1894 
NEW BRITAIN, CONN. 











tirely automaticinoperation. Steam 

Boilers have a steady water line and 

will not prime. Water Boiler temperature control pre- 
vents water exceeding a safe operating temperature. 

All Boilers provided with every possible safety feature; the 


gas pressure regulator ensures uniform flame regardless of 
pressure fluctuations. 





Burners are vertically adjustable and are contained in indi- 
vidual water-backed compartments. 


Any one of four automatic safety controls, working inde- 
pendently of each other, will instantly cut off the flow of 
gas in an emergency—absolute protection for the user. 


Write for complete descriptive information 
and details of our selling proposition. 


GAS-ERA GAS-FIRED BOILERS 


Guaranteed Ratings 


Automatic 


Gas Pressure 


Regulator 


Safety 
Devices 


Positive 
Electric 
Controls 


JETiyae 
proof 


L. J. Mueller Furnace Co. 


167 Reed Street 


Milwaukee 33 : Wisconsin 


| 33 33 260 Fifth Avenue :: 
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Designed for resi 
dential and indus 
trial use, with 
capacities in Steam 
from 400 to 12,000 
square feet, and in 
Water from 650 to 
19,800 square feet 
of radiation. 


Adjustable 


layteetlaas 


Richardson & Boynton Co. 


Eastern Distributors 


New York City 
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to the Elks Club, where they were entertained by the 
Ladies’ Auxiliary of the Utah County association. Musical 
numbers were furnished by Miss Walsh and Mrs. Horace 
Fereday of Spanish Fork. Mrs. Ralph D. Evans, presi- 
dent of the Ladies’ Auxiliary of the Salt Lake City Sani- 
tary and Heating Engineers’ Association, and Mrs. E. O. 
Moe, president of the ladies’ auxiliary of the Utah County 
organization, outlined the work of their respective organi- 
zations. Refreshments were served. 

A string of autos conveyed the masters to the plants 
which are located at Ironton, a few miles from Provo. 
Both the Columbia Steel and Pacific States Companies are 
new plants in Utah. 


VISIT MANUFACTURING PLANTS 


T PRESENT the Pacific States Company is manufac- 
A turing both soil and water pipe and fittings. One 
hundred and twenty-five men are employed at present. 
The cupola is reported as being the only one of the con- 
tinuous type west of the Rockies, being capable of melt- 
ing eighteen tons of pig iron per hour. The Pacific States 
Company is an auxiliary of the Columbia Steel Corporation 
and the McWane Cast Iron Pipe Company of Birmingham. 
George S. Sibbett is general manager of the plant. 

The Columbia Steel Corporation has a plant site of 800 
acres, of which 200 are being used at present. The iron 
ore is brought from near Cedar City, about 230 miles 
away. The coal is mined in Carbon county, about 130 
miles distant. Six hundred men are employed at the Co- 
lumbia Corporation’s plant. 

The next convention of the Utah organization will be 
held in March, probably at Salt Lake City. At this time 
officers will be elected for the coming year and delegates 


DOMESTIC ENGINEERING 43 


to the national convention will be chosen. The present 
officers are: National-director William A. Bywater, Salt 
Lake City, president; Alex Mortensen, Provo, vice presi- 
dent; O. S. Walsh, Salt Lake City, secretary; Peter P. 
Erskine, Salt Lake City, treasurer; J. L. Rasmussen, Salt 
Lake City, sergeant-at-arms. The board of governors is 
composed of Herbert B. Cromar, Salt Lake City, chair- 
man; A. E. Buckley, Provo; Morgan Lott, Lehi; Parley 
Burt, Springville, and President Bywater. 





BUFFALO HEATING AND VENTILATING ENGINEERS 
HEAR ABOUT CERTIFIED HEATING 

Joseph C. Fitts, assistant secretary of the Heating and 
Piping Contractors National Association, and A. R. Herske, 
manager of the Heating and Piping Contractors Cleveland 
Association, were the chief speakers at the February 8 
meeting of the Western New York Chapter of the Ameri- 
can Society of Heating and Ventilating Engineers, which 
was held at the Hotel Buffalo in Buffalo. Sixty members 
and guests attended the dinner and meeting, 
tion to the speakers, heard the crack Fife 
Corps of the Buffalo Boy Scouts organization. 

Certified heating was the topic discussed by the two 
speakers, and they explained how their association is en- 
deavoring to have all cities adopt certified heating. Cer- 
tified heating, according to the speakers, is merely certified 
assurance that the heating plant will be installed accord- 
ing to pre-determined standards, and that assurance is 
backed by the organizations of which the installing con- 
tractors are members. 

Roswell Farnham gave a short outline of the work done 
at the national convention of the A. S. H. V. E., 
was held recently at St. Louis, Mo. 
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KNOX AVENUE 


pecial Fitting 
for Type F 


Used where no 2” opening in boiler is avail- 


Keep Special Fittings in stock; they 
save time on all pipe line installations 
of Type F Damper Regulators. 

Type F Regulators are standard equip- 
ment on the better boilers. 


INAL REGULATOR CO. 





DAMPER 
REGULATOR 





The Special Fitting for Type F (shown 


in black) takes the place of a “Y”’ fitting, 
greatly simplifying installation. 
threaded openings, the two best suited being 
used and the third plugged, making it adapt- 
able to any location. 


Has three 






F-2 ” 


DAMPER REGULATOR 





Cmrcaco 
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Sound Principles 
Soundly Applied 
~ Always! 


A fine type of equipment—an organization back of 
it highly specialized in service and cooperation. A 
splendid combination for any man’s business. Work 
is carried on smoothly from the point of ordering, to 
installation, to actual praiseworthy performance, under 
these conditions. Gurney Boilers make good business 


better, and growth surer. Select Gurney Boilers. 
You'll be glad you did. 


No. 935 Steam 


Large prime heating surfaces. 


For Your Prospects 
ng flue travel. 
Grates adapted to burning cheaper grades of fuel. Let us furnis h you with individual leaflets, “The 
—Handy cleanout doors. Gurney Lenox Boiler,’ and, “Gurney Essex 
Simple and efficient in every way. Boilers for Warmth and Lifelong Satisfaction,” 


for your prospects. State quantities desired. 
Write today. 


GURNEY HEATER MFG ©MPANY 


General Offices: Boston, Mass. 
93-97 Oliver Street, Fort Hill Square 
New York City Office Richmond Office Philadelphia Office 


Gurney Heater Co., Inc. Gurney Heater Mfg. Co. Gurney Heater Co., Inc. 
Manly St. Tota na city Ave. Cor. East Main and 9th Sts. 108 North 17th St. 
an ity ° 
ke Richmond, Va. Philadelphia, Pa. 
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Water Hammer 


(Continued from Page 31) | 


the pipe vertically beyond the faucet and sealing the end 
air-tight. It is, however, not always possible to do this, 
and it usually makes a very unsightly job; moreover, these 
short vertical ends soon become charged with water, and 
as they are usually allowed to remain in that state, they 
are rendered useless for the purpose intended. The writer 
has not found them to answer well in practice, and where 
possible prefers to connect an air vessel of ample capacity 
to the piping system, preferably in an out-of-the-way 
place as near as possible to the spot where the shock 
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occurs. 

In installations where there are vertical stacks of water | 
supply pipes, and where it is found possible to so arrange 
and continue the upper end of each stack so as to insure 
a sufficient capacity for the necessary quantity of air, this 
will be found a satisfactory method of forming air cham- 
bers, providing that proper facilities are arranged for oc- 
casionally recharging them with air. 

Another case of water hammer that came to the writer’s, 
notice was in an educational establishment in London, the 
noises being caused by a number of self-closing faucets of 
rather an old type. In this case the trouble was overcome 
by the use of an air chamber and, the distance not being 
too great, by carrying the lead service pipe back to the 
supply cistern and allowing the open end to discharge over 
the water as indicated by the dotted lines X, Fig. 1. 

Plumbers who endeavor to overcome water hammer by 
connecting an air chamber to a piping system will do well 
te make sure that one is installed that is of sufficient size. 
In practice I have found that an air chamber having 1/100 
the capacity of the piping system is not large enough. It 
should be considerably larger, especially when it is possi- 
ble to fix it in a place where it will be out of sight and 
not in the way. 

It is necessary to point out that, after a time, air cham- 
bers become filled with water—the more frequently the 
faucets, etc., are used, and the greater the quantity of 
water withdrawn, the more quickly will the chamber be 
emptied of air; consequently means must be provided for 
draining the chamber of water and recharging it with air. 
The connections necessary for this shovld be such as can 
only be opened with the help of a spanner or wrench. An 
air-tight plug screwed into the top of the air vessel, and 
a plug screwed into the draining cock at its base, are 
among the safest methods available. These are clearly 
shown in the sketch Fig. 5. 


WATER HAMMER IN STEAM HEATING 
INSTALLATIONS 
HE CASES of water hammer with which the steam™ 
heating contractor or engineer has to contend are of 
quite a different nature from those with which the plumber 
has to deal. Air chambers would be useless and a hindrance 
to the steamfitter in his endeavors to free an installation of 
objectionable noises; in fact, one of the most important 
factors necessary to insure the successful working of a 
steam heating plant is that of being able to completely 
clear the whole of the mains, branches, radiators, coils 
and other fittings of air. Yet it is important to remember 
that the root cause of the noises is the same in both cases, 
it being due to the fact that a practically incompressible 
liquid is, under identical conditions, capable of striking a 
very hard blow in much the same manner as would a solid 
such as iron or brass. 
Among the chief causes of water hammer in steam heat- 
ing installations are the following: (1) The steam and 
the condensate (water) traveling along a single pipe that 





Classic Sink Fixture 


Father of all the other 
combination sink fixtures 
and far and away the 
biggest seller of the lot. 
You'll make no mistake 
to keep on selling Classics, 
no matter how many 
substitutes come hammer- 
ing at your door. 





CHICAGO 
FAUCETS 


The Chicago Faucet Co. 
2700-22 N. Crawford Ave. 
Chicago, IIl. 

















O-B Brass Valves 


are made in the following styles: 


Flexitite Disc Gate Valves Radiator Valves 
125 5 bane Standard, Non Rising Flexitite aa Gate, No. 50 
em 2¢ Steam, No. 3 
125 24 b. Standard Rising Stem, Hot Water, No. 40 
No Packless Graduated, No. 35 
100 Ib. rf ight Standard, No. 25 Union Elbows, No. 45 


Globe, Angle and Check Valves 
rass 
Dise Disc 


Renewable 
O-B 


ee  SPCOCPCREP Ee Oe Pe 
125 Ib. Standard. bY dec eaislanlanerete No. 1 No. 15 
100 Ib. Light Standard...........---++005 No. 134 
Competition aes ccee.. ee No. 3 
ee eT | Eee ee eee No.5 No.5 


Flexitite Disc 
Gate Valve 
Patented 


OHIO BRASS COMPANY 
Mansfield, Ohio 





Ohiggrass Co. 








KEWANEE 
Steel Boilers 


Their unusual ‘‘Service’’ records 
prove that for durability they 
are unmatched. 


KEWANEE BoILER COMPANY 


Kewanee, Illinois. 
Branches in Most Leading Cities 
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KEROSENE HEATERS— 
WICK BURNER TYPE 


Quadruple coils of copper and the 
patented Kerogas Burner (Hot- 


TAIL 


stream is the only Water Heater 
licensed to use it) insure the 
greatest efficiency. 

Lights instantly at the touch of a match 
—is noiseless, sootless and extremely 
economical. 


Made in 3 sizes — write for complete information. 


THE HOTSTREAM HEATER COMPANY 
Richmond Rd, “Makers of Heaters that Heat’ Cleveland, Ohio 














DOMESTIC ENGINEERING February 19, 1927 


























YOUNG 


CENTRIFUGAL VACUUM 
AND BOILER FEED 


Supplied in 
Standard Units Ss 
of Seven Capacities S 


Young Pumps are de- 
signed especially for 
high vacuum work. 
Their continuous, pow- 
erful suction effectively 
keeps radiators free 
from air and water. 














For Bulletins Address 


=m YOUNG PUMp COMPANY 


5 FY DUNHAM BUILDING 
3 = 450 East Ohio Street, Chicago 
5 5 Factory: Michigan City, Indiana 


ous In Canada: C. A. Dunham Co., Ltd. 
1523-41 Davenport Road, Toronto 









































MONO CAST 
MINCE LUGS 














MECHANICAL PERFECTION 


That’s what you give your customer in the 
Ohio No. 25 Water Heater. The special Ohio 
Burner insures perfect combustion — that 
saves gas and gives more hot water. 


The Ohio No. 25 gives permanent satisfaction 
—and profit possibilities are unequalled. 


From your jobber. 
The OHIO Heater Company, Columbus, Ohio 


Out10 No. 25 HEATER 




















is too small to fulfil its purpose properly; (2) steam, un- 
der sufficient pressure, having to force its way through 
water trapped in branches that pitch in the wrong divrec- 
tion; (3) steam driving a volume of water before it, the 
water striking with much force against elbows and other 
fittings. 








Practical Problems—No. 24 
| $3 paid for acceptable ideas 














Handy Rack for Repair Parts 


NE master plumber in a small town sells gas stoves, 
QO water heaters, vacuum sweepers, refrigerators, etc., 
and, of course, after he has sold them, his patrons 
naturally come to him after repairs are needed. This re- 
quires the keeping in stock of many small parts. For 
keeping these parts in a handy place, he has devised a 
rack similar to the one shown in the illustration. 
The containers are ordinary tin cans which are sus- 
tained by means of bolts through the wooden supports in 


Pulley — 


Weigh t 
Sash (ord 










































Bolt Thru 
Sides of Can 





Wall 
N 


the manner shown in the smaller illustration. A weight 
and pulley holds the rack up against the wall and, when 
a part is needed, the rack is pulled down into a horizontal 
position. 

The bolts enter the tin cans near the top so that they 
turn on these bolts while the rack is being lowered and, 
in this way, are always kept in an upright position. 





CINCINNATI ASSOCIATION PROTESTS PROPOSED 
CITY PLAN 


A delegation from the Cincinnati Master Plumbers’ As- 
sociation, accompanied by Martin Daly, council member, 
met with Col. Sherril, the city manager of that city, in 
protest against the new plan proposed by the city for pro- 
viding for sewer and water cap connections being made 
in private homes on streets where city improvements are 
being made. 

At present these connections are being made by plumb- 
ers under private contracts. The new plan proposed was 
for the city to let the contract for the year to the lowest 
bidder, who would have complete charge of letting al! 
permits for making the connections and in which the 
householder would have a set price for all such installa 
tions. 

The delegation pointed out the fact that they would no! 
be protected against unfair competition under the pro 
posed plan and asked that the present system be continue: 








927 


in- 
gh 
eC- 


er 


ae ‘ Qe 


a fed 








February 19, 1927 


is this 
exclusive 


self-cleansing 


overflow 





Goodwill and good profit 
in selling the Madbury 


‘TELL your customers how little 
more it will cost them to Have a 
Madbury Lavatory of solid Durock, 
with the self-cleansing overflow and 
other features, as compared with 
the cheapest, coated-iron pedestal 
lavatory. 

There is no other line of goods in 
which the best means so little addi- 
tional expenditure overthe cheapest. 
Nor in which the best gives so much 
better and longer service. 


Home-owners will thank you for 
giving them these facts, and they 
will continue to thank you for the 
rest of their days for selling them 
Madbury Lavatories. That’s good- 
will of the sort that builds business. 


And you make a good profit while 
giving your customers the extra value 
of the Madbury Lavatory. You don’t 
have to cut your price to make this 
fixture a bargain. 


Go after Replacement 
Business 


This will be a good year in which to 
sell Bathroom Equipment of Durock 
to replace old-fashioned, marred 
and dingy fixtures. 

The new Durock Sales Manual is a 
big help to any plumber in selling 
more high-grade fixtures, either 
for replacements or for original in- 
stallations. 

If you haven’t got your copy yet, 
drop us a line and we will send it 
to you at once. 
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| The big feature of the Madbury Lavatory 
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By placing a finger over the supply nozzle and turning on the valves, the 
water which would ordinarily run out through the nozzle is diverted 
down into the overflow. The stream is directed, under pressure, in such 
manner that the overflow walls are thoroughly flushed and cleansed. 


HERE are other 
lavatories made to 


look like the Madbury, 


but no other that gives 
the same combination 
of features nor the 
same service to the 
householder. 


The large, square bowl, 


> 


tages of this de luxe 
fixture. 


But the chief feature 
of the Madbury is the 
self-cleansing overflow 
—which keeps the lava- 
tory always sweet and 
sanitary. And this de- 
vice is exclusive to the 





the anti-splash —%2 2, 


rim, the hooded 
overflow, and the 
all-china combi- 
nation supply 
are, of course, im- 
portant advan- 
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The Madbury Lavatory— 
all exposed parts of pure 
white Duroc 


Madbury. It is 
not, and cannot 
be, duplicated in 
any of the fix- 
tures made to 
look like the 
Madbury. 


THOMAS MADDOCK’S SONS COMPANY 


Oldest Sanitary Potters in America 


Trenton, N. J. 


MADDOCK 


DUROCK Bathroom Squipment 























Inspecting surfaces with a 
strong electric light. Below— 
selling up and testing a at- 


tery, just as it will be when 
installed. These tests save 
limeand minimize“ rejects.” 


EW 
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Tailoring Plumbing Fixtures to Fit— 
to Save You Money 


Clow plumbing is “‘tailored’’ to | when plumbing arrives on the job. 
fit before shipment. It is set up, Batteries line up quickly, without 
checked, tested, and measured un- excessive fitting—valves and brass 
der conditions similar trim are in perfect 


tothoseoftheactualin- working order — fix- 
stallation. These ‘‘set- ture surfaces are free 


fromcracksand checks 
up tests’’ assure fit and 


: ‘ : — rejects and time- 
immediate operation losses are few. 





= . 
JAMES B. CLOW & SONS, 201-299 N. Talman Avenue, Chicago 
Sales Offices in principal cities 
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Questions and Answers 


TO HEAT GARAGE FROM HOUSE HEATING BOILER 
Editor, ‘‘Domestic Engineering’’:—-I wish to heat a 
garage from a hot water heating plant in the basement 
of a house. In Fig. 1, I show my proposed piping. Can 
you suggest a better, or suggest any changes in the one 
I show? 
Indiana. F. M. D. 


In Fig. 1 we have indicated line A, which is the supply 
line to the garage. This line should run overhead, which 
means that you have to extend the pipe at B, in order 
to accomplish this. An air vent should be placed at C, 
to remove the air from the line. The connection to the 
radiator must be made, as indicated at D, and the return 
must connect to the radiator at E without a trap. A 
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plain union elbow is all that is necessary. The return 
connection can be run as indicated on your sketch. It 
will do you no good to install a tank at B. Line A may 
be connected into the riser F, if desirable. 

The job will not function properly the way you have 
outlined the connection because point B is not high enough 
to cause circulation. 

We do not know how many radiators you have installed, 
and you do not show any returns from the radiators. If 
radiators are located as shown at K, you may use the 
return line from these radiators to feed down to the 
supply line running to the garage, as shown at L. Line 
A is the one we prefer,. because it will give you the 
best results. 





BOSTON ASSOCIATION HOLDS ANNUAL BALL 

In pleasant contrast to similar events of the past, 
weather conditions were ideal on the evening of February 
8 for the annual ball of the Master Plumbers Association 
of Boston and Vicinity, Inc. More than 250 people took 
themselves to Convention Hall, St. Bodolph street, Boston, 
that evening, and all left with the distinct feeling that the 
evening was decidedly a success. 

Dance programs featuring both old and new steps kept 
everyone busy during the evening, and a continuous buffet 
supper was served in the latter part. The committee in 
charge of the dance was composed of John J. Downey, 
James G. Gillespee, Robert A. LaCentra, Edward C. Kelley, 
Andrew F. Curtin, Jr., H. L. Rose, Jr., Clifford J. Don- 
oghue, William L. Hanson and Clifford A. Perham. 

Wallace T. Wordell of Taunton, president of the Massa- 
chusetts state association, with his wife, and Edward L. 
Baker, Massachusetts state secretary, were among those 
present. 
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Compelling Reasons for the Installation of the 
Hudson Combination Pop-up Lavatory Fixture 


Pop-up is positive in action—plunger remains in posi- 
tion until activated by handle—adjustable both hori- 
zontally and vertically—fits either porcelain or enamel 
lavatory—exceptionally large waterway. 


China valve handles of special design—-not cemented 
but screwed rigidly by china index button—easy to 
replace handle when broken. 


Rugged in construction—easy to install—simple to 
operate—and the high standard of Hudson quality 
maintained throughout. 


HUDSON BRASS WORKS, INC. 


16-20 NASSAU ST. BROOKLYN, NEW YORK 


Sectional view 
of Model No. 2 
for Hot Water 
Heating Sys- 
tems 


Keystones 


A Model No. 2 Red Top Relief Valve is a key- 
stone of profitable business for you. It is the 
part which makes possible the Red Top Pres- 
sure System of Hot Water Heating. An airtight 
expansion tank is the only other special equip- 
ment you need. 

You can install this safe, efficient system at a 
cost which will bring you business and allow a 
real profit. 


Write for folder descriptive of this valve and the 
Red Top system. And the Model No. 1 valve 
for safe-guarding domestic hot water supply. 


NEPTUNE METER CO. 
50 East 42nd St., New York City, N. Y. 
Branch Offices in Principal Cities 


Red fop Relief Valves 
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The KOHLER ELECTRIC SINK 
Sold only through regular plumbing 


trade channels . . . a new profit 
opportunity for plumbing dealers 


Mention Domestic ENGINEERING when writing advertisers. 
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NEW opportunity for progres 
sive plumbers! The Kohler Electric 
Sink, the most advanced plumbing 
fixture ever offered to the American 
public, spells business for those who 
are out for business. 

Think of all the builders of bet- 
ter-class new homes, of those who 
are planning high-grade apartments, 
and of the many well-to-do home- 
owners in your neighborhood who 
have money to spend for the new- 
est and finest things in modern 
home equipment! All these are 
prospects for the Kohler Electric 
Sink. 

The market is large. It is profit- 
able. And it is right at your door. 
Your share of this business is worth 
going after. 


The Kohler of Kohler time pay- 
ment plan makes it easy for you to 
sell the Kohler Electric Sink because 
it makes it easy for your customer 
to buy it. 

This plan covers your cost for 
labor, materials, and overhead, in ad- 
dition to the cost of the fixture. 


DOMESTIC ENGINEERING 


It insures the immediate return to 
you of all of your cost and nearly 
all of your profit. 

In a very short space of time 
after making your first inquiry about 
this plan, you can be selling the 
Kohler Electric Sink and making 
money on it. 


You can count on the fullest sell- 
ing co-operation from Kohler Co. 
Jobbers who handle Kohler Ware 
are likewise ready to work with 
you in developing this new and 
profitable market. 

Kohler advertising in national 
magazines will give wide publicity 
to the Kohler Electric Sink. Kohler 
Co. also stands ready to supply you 
with a variety of advertising mate- 
rial for your own use. 

Now is the time to take advan- 
tage of this opportunity. Be the 
first in your neighborhood or com- 
munity to display the Kohler Electric 
Sink, talk the Kohler Electric Sink, 
and sell the Kohler Electric Sink. 

Mail the coupon below for full 
particulars. 


KOHLER CO, Founded 1873, KOHLER,WIS. 
Shipping Point, Sheboygan ,Wis.+ Branches in Principal Cities 


Clip and mail this coupon 


KOHLER CO., Kohler, Wisconsin 


Gentlemen: Please tell us about the Kohler Electric Sink 


and the profit-opportunity which it offers. 
Name 
PIE CBE a asensicnnnonsee 


Our Jobbers are.................. 


Mention Domestic ENGINEERING when writing advertisers. 


Plumbers 


DE 2-19-27 
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StRvicg With SUPPLy NOT urs 
Oo! Ss 
PRESSUpe eCTIONS 


! 
ASCERTa, 2 IN 
N42 Eley, STREE 
3 LENG ON OF T MAIN 


By turning the dial so that the pres- 
sure at the main, elevation of the 
highest flush valve, etc., are shown 
in the upper three openings, you will 
find the size of tap, service and 
supply pipe registered in the openings 
below. 


i ig installation of Sloan Royal Flush Valves has 
become standard practice, not only in large build- ROYAL FLUSH VALVES 
ings, but in residences and small apartments as well. The Recognized Standard 


‘ . ‘ They a t and up-to-dat d 
Many plumbers, in their work on residence or small acs Ga Guaiiae at amr 


apartment jobs have found the Sloan Sizer to be a bathroom. 


real help, a time saver and a source of valuable infor- 
mation. The Sloan Sizer is a calculator that gives the 
proper size of tap, service and supply pipe. ' 


With this handy device you can figure out the pipe 
sizes for the average small building where Sloan 
Royal Flush Valves are to be installed, and know, in 
advance, that the whole job will be right. 


You ought to have one of these calculators. Sent to 
you free of charge. Just write, “Send me a Sloan 
Sizer’ on your letterhead and mail it to the Sloan 
Valve Co., Chicago, Ill. 


They are easy to install and can be 
relied upon to work efficiently with- 
out the necessity of regulation and 
require no attention to keep them 
in working order. 


They will not clog or stop up. 


They can be used on any make of 
fixtures that require flushing. 


They can not be held open to waste 
water. 


ROYAL FLUSH VALVES 


SLOAN VALVE COMPANY 








CHICAGO 


Albany, N. Y. Butte, Mont. Des Moines, Iowa pony. Fla. Milwaukee, Wis. New York City, N. Y. Seattle, Wash. 
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BUSINESS CONDITIONS IN LEADING JOBBING CENTERS 








CHICAGO 


The first six weeks of the year have passed without 
showing any definite trend to the plumbing and heating 
business in this territory, and business in general is more 
or less on a par with the early weeks of most years. So 
far, the general decline in business looked for by many 
leaders at the beginning of the year has failed to material- 
ize. And, while most wholesalers are showing little in- 
clination to order goods in larger quantities than early 
requirements indicate, this is pointed out as due chiefly 
to the firm tone evidenced by the price situation, along 
with the fact that there is yet quite some time before 
the spring building program opens in full force and the 
time when contractors will be in need of large quantities 
of material. 

The past week witnessed no visible change in conditions 
pertaining to business in this territory, the same steady 
demand that has characterized the preceding weeks of 
the year continuing to hold up. If anything, shipments 
have expanded a trifle and new buying, which is still at 
close range and made up of numerous small orders, has 
grown in like proportions. _ Competition for cast and 
tubular brass business, especially the latter, is keen, ac- 
cording to reports from salesmen handling both lines. 
This does not apply to the average order, but where a 
large amount of business is at stake reports of concessions 
continue to be heard. Outside of this, the price structure 
of the commodities listed in this report is strong and no 


changes were announced during the week by manufactur- 
ers. Wholesalers’ prices, however, have not changed, and 
continue in the same weakened condition with which they 
commenced to become marked toward the latter part of 
1926. There are ample and well assorted stocks at manu- 
facturers’ plants and warehouses and prompt deliveries 
may be had on most items. Jobbers, also, while not 
carrying heavy stocks, have well assorted supplies and, 
in general, are in a position to deliver goods to contractors 
as wanted. 

Present indications for good activity in new construc- 
tion are very promising for this city. The month of Jan- 
uary brought forth an 18 per cent increase in building 
permits over the same month last year, according to the 
national monthly building survey of S. W. Straus & Co., 
which was released recently. The Chicago figures were 
$21,873,100 for January, 1927, compared with $18,502,- 
600 for the same month last year. The survey shows 
Chicago to be one of the country’s honor cities in building 
permits for the month of January, being one of the lead- 
ers showing a gain over last January. Ten cities out of 
the group of twenty-five leaders showed gains, while the 
fifteen others showed losses. 

Construction costs declined slightly during 1926, reach- 
ing the lowest average occupied during any year since 
1922, according to statistics compiled by the Associated 
General Contractors of America. 

Soil Pipe 

The demand for soil pipe is maintaining an even keel 

with little change from week to week. Last week was 





ITTLE change was reported in the buying activ- 

ity in the plumbing and heating goods market 
during the week. The same steady demand _ that 
marked the earlier weeks of the year maintained and, 
if anything, shipments expanded just a trifle during 
the week. Favorable weather in the New York and 
Chicago territories during the past ten days slightly 
stimulated the movement of building material into con- 
sumption. Wholesalers are holding to their policy of 
ordering new material in small lots, and these orders 
usually carry requests for immediate shipment, which 
stipulation is not cause for embarrassment as most 
wholesalers’ stocks are of fair size and well assorted. 
Manufacturers’ prices have-not changed and firm- 
ness is characteristic of quotations from most makers. 
Quotations from wholesalers, especially in the Chi- 
cago and Philadelphia territories, continue to carry a 
weak tone. Manufacturers are in possession of good 








STEADINESS MARKS MOVEMENT OF MATERIALS 


sized stocks and deliveries from this source are 
prompt. 

The national monthly building survey of S. W. 
Straus & Co., carrying the official building permit rec 
ords from 467 leading towns and cities, has just been 
released. The permits issued by these cities during 
January totalled $239,595,374, compared with, $273,- 
251,155, a decline of 12 per cent; and $338,014,852 
for last December, a decline of 29 per cent from this 
January. Of the twenty-five leading cities in building 
volume, ten made gains while fifteen showed losses for 
January. These twenty-five cities, taken as a whole, 
lost but 2 per cent compared with January, 1926. 

Construction costs declined slightly during 1926, 
reaching the lowest average during any year since 
1922, according to statistics gathered by the Associ- 
ated General Contractors of America, and just re- 


cently announced. 














En oer ere re aE Dalit 











DOMESTIC ENGINEERING February 19, 1927 


. 
4 


£ 


andinsi side 
Plum mbing, y Fixtures a — quality 


a4 Weary 


= 


na eh & 2 we oo @& Bw DB 


ANN (Meteor, 
MN 2 ene Sey 9 


Mh 





LH" 


area er 
ll Uff dN hl ae 
pap her ; 


United Built-in Bath and 
Shower Fixture with Divert- 
ing Valve No. 285Awith No. 
242 Shower Arm, ball joint 
and head, and Automatic 
Waste No. 345. Perfect con- 
trol of tub and shower 
flow with only two valves. 

















Where Winter is Summer and the perma- 

nent playgrounds of the nation are being 

developed, you'll find Master Plumbers mak- 

ing sure of the future comfort and service of 

their customers with the enduring quality of 
UNITED Fixtures. 


nickel plated = THE UNITED-OBERNDORF CORP., CLEVELAND, OHIO 
setae GY ) 

china valve and 

waste handles 


and escutcheons, 
nickel plated 
nozzle. 
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typical of the previous weeks of this year in-so-far as 
demand for this commodity is concerned, according to 
manufacturers’ representatives in this territory. Although 
there is a good amount of large construction under way in 
this city, much of it either has not reached or is already 
beyond the roughing-in stage, and requirements of con- 
tractors are not heavy. Makers do not look for ship- 
ments to assume larger proportions until the spring build- 
ing program is more definitely outlined. There are ample 
stocks at foundries and at makers’ warehouses. Whole- 
salers’ stocks, while light, are large enough to deliver 
pipe to contractors as wanted. Prices have not changed. 
Steel Pipe 

In keeping with the season, requirements of contractors 
for steel pipe are light and shipments leaving mills are 
in like proportion, as wholesalers are not buying pipe 
in larger quantities than actually needed to take care of 
their customers’ needs. Because of the firm price struc- 
ture that has maintained in this commodity since early in 
the spring of 19238, wholesalers are not anxious about 
getting into the market for future needs until they are 
quite definitely established. Mill stocks are ample and 
deliveries are prompt. Wholesalers, also, are in position 
to give early deliveries. 

Wrought Iron Pipe 

One large maker reports that the past month was about 
15 per cent above last January in tonnage moved, while, on 
the other hand, another maker indicates that this January 
was slightly below the mark established by his company 
last year in this territory. Although there has been no 
sudden increase in demand for pipe, makers state that 
February, from present indications, should surpass the 
same month of 1926. There is a fairly good amount of 
construction under way in Chicago that is at the stage 
where pipe is needed and makers’ statements are indi- 
cative of a general feeling of satisfaction with conditions. 
Wholesalers have not abandoned their policy of buying in 
numerous small lots accompanied by requests for imme- 
diate shipments. Mill stocks are ample and prompt deliv- 
eries are the rule. 

Enameled Ware 

Jobbers are showing little disposition toward buying 
enameled ware for purposes other than to build up their 
stocks and to meet current demands of contractors. Ship- 
ments, therefore, are maintaining the same steady pace 
of the last few weeks. Stocks at factories are quite ample 
for all requirements and deliveries can go forward as 
needed. Wholesalers, also, are in position to give prompt 
service to contractors. Prices are firm and unchanged. 

Pottery 

Jobbers have not yet found it necessary to place many 
new orders for staple ware as most distributors are still 
well covered with goods bought last year. Shipments, 
however, are in fair volume and consist mainly of re- 
leases against these old orders. Makers’ stocks of staple 
items are such that deliveries can be made as needed. 
There is a fair demand for specials marked for later ship- 
ment. Prices are firm and have not changed. 

\ Range Boilers 

Although the total volume of range boilers moving is 
not great, actual consumption needs are of such size as 
to call for a fair volume of boilers. Wholesalers still 
have a good quantity of this product on order, although 
makers state that this old business, due to steady releases, 
is being fairly well cleaned up. Makers are in possession 
of good stocks and prompt shipments are available. Prices 
are firm and unchanged. 

Plumbers’ Brass Goods 

Reports from salesmen handling both cast and tubular 

goods indicate a fair demand for these commodities. There 
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still is a variance of opinion among manufacturers’ salesmen 
as to the amount of forward buying that is being done. 
From all reports it would seem that a number of the 
larger wholesalers are coming into the market in fairly 
good proportions for later requirements, while others are 
confining their buying to small lots according to current 
needs. The above statement applies chiefly to tubular 
goods in which there appears to be more anticipating than 
in the cast goods line. The price situation is unchanged 
and reports persist of concessions when large-sized orders 
are in view, and this, also, applies chiefly to tubular goods. 
Good stocks are available for satisfactory shipping. 
Boilers and Radiators 

While makers appear satisfied with the volume of 
business done-during the month of January, the same 
feeling does not seem to prevail among most makers for 
the first half of February. Prior to the cycle decline on 
February 1 many makers looked for an increase in ton- 
nage placed after that price change was effective. This, 
while not expected to be large, does not seem to have 
developed in as heavy proportions as expected, although 
there has been a slight quickening in demand since the 
first of this month. Buying continues mainly in the form 
of numerous small orders, which, for the most part, are 
marked for immediate shipment. Prices are unchanged. 


NEW YORK 


Even with contemplated construction projects in the 
Metropolitan area mounting daily both in numbers and 
in monetary value, the year thus far shows a let-down 
over the activities planned during the like period of last 
year. This falling-off has been contributed to propor- 
tionately by each of the boroughs. At the same time it 
must be considered that in the figures totaling the valua- 
tion of contracts awarded during the first weeks of 1926 
there was a single award of a power house which aggre- 
gated $50,000,000. With this deducted, the comparison 
puts the figures of construction contracts let in a more 
favorable light. Close to 75 per cent of the contracted 
undertakings thus far this year are of the residential 
type. Much work is in evidence in the offices of architects, 
giving representatives of manufacturers of the various 
commodities foundation for sanguine expectations. 

There was little or no increased buying activity in the 
plumbing and heating goods market during the week, but 
no falling-off was noted. Prospects for satisfactory de- 
mand in the near future are excellent, but to some extent 
are contingent upon a continuance of the good weather of 
the past ten days. Wholesalers persist, for the most part, 
in hand-to-mouth buying. 

Price situations have not changed during the week and 
firmness has characterized most quotations from manu- 
facturers. Prompt deliveries are obtainable on most all 
merchandise distributed through jobbers of plumbing and 
heating materials. 

Soil Pipe 

The buying pace during the past few days has been 
rather light; a tendency to increase slightly was evidenced 
in the number of inquiries received at foundries. Prices 
of manufacturers showed a greater degree of firmness 
during this period but quotations from jobbers were in 
some instances markedly soft. The stocks of neither man- 
ufacturers nor wholesalers are heavy. Those of the former, 
however, are such that coupled with the light placings 
prompt deliveries are obtainable. 

Steel Pipe 

No greatly increased tonnage was called for during 

the past week over the like preceding period but the fig- 
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ures more than held their own. Jobbers seem to have 
about all the steel pipe they need to care for any imme- 
diate calls from plumbing and heating contractors and 
are placing the usual dependence on the good delivery 
service due to substantial mill stocks and the excellent 
car movement that is being supplied by the railroads. 
Prices are steady and remain unchanged. The last change 
in mill prices was made in 1923. 
Wrought Iron Pipe 

Demand for iron pipe suffered a moderate recession over 
the last report which noted a substantial seasonal ton- 
nage movement. Production schedules have not been 
changed materially since they were laid out earlier in 
the year. Stock sheets of the mills show good balances; 
as a consequence jobbers can replenish their not too 
heavy stocks almost at will. A movement toward stab- 
ilization of wholesale quotations seems to be under way, 
although this has not as yet been accomplished. Makers’ 
prices are firm and unchanged at the level established 
early in 1923. 

Enameled Ware 

3uying has moderately improved in the enameled ware 
market but slight falterings in quotations from makers 
continue to be noted even though on a much diminished 
scale. Wholesalers are not heavily stocked and, for the 
most part, buyers are keeping just ahead of their needs. 
Plumbing contractors’ immediate future requirements are 
substantial but not heavy. The warehouse stocks of 
makers put them in position to make releases as needed. 


Pottery 

Business has not as yet developed in the substantial 
measure that the numerous inquiries indicate is in the 
offing. Except for the lettings made to cover the pottery 
requirements on contracted projects, jobbers’ new place- 
ments are bordering on mediocrity. A fair amount, how- 
ever, is being called for in release against old bookings. 
A firmness in the trend of both manufacturers’ and whole- 
salers’ quotations is noted. Deliveries are being made 
promptly. 

Plumbers’ Brass Goods 

Quick deliveries are possible on most all items of both 
cast and tubular brass goods. Fewer instances of price 
shadings are uncovered. This is especially true of cast 
items in this territory. The buyers of wholesale houses 
in most cases are conservative in placing business, con- 
cerning themselves for the most part with keeping shelves 
not too heavily but completely stocked with brass. Plumb- 
ing contractors are at this time in need of no great quan- 
tity of materials; in consequence‘the aggregate movement 
is but seasonally good. 

Range Boilers 

While range boiler consumption is not well defined, the 
outlook is much brighter for manufacturers at this time 
than it has been for some time past, due to the pronounced 
firm price tone. Wholesalers have not laid in heavy stocks 
and are ordering only as their requirements indicate. 
Quick deliveries are obtainable from the adequate stocks 
of manufacturers. 

Boilers and Radiators 

Demand for heating equipment is fairly good for this 
period, but as yet it is not clear that any great volume 
of placements has followed the yielding of prices. The 
tonnage movement is confined to only enough boilers and 
radiators to keep the stocks of distributors beyond the 
demand made on them by their trade. Specified future 
delivery business continues fairly good. Foundry production 
is well up to the point maintained in the busy fall season. 
Quick shipments are obtainable. No price changes have 
been effected. 
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PHILADELPHIA 


Business is showing a slight pick-up from week to week, 
as the season for building approaches, but as yet none of 
the three divisions of the plumbing and heating industries 
is reporting active demand for material or labor. Most 
master plumbers and heating contractors in the north and 
west sections of the district are operating with a reduced 
force of journeymen, and contractors in Virginia and other 
southern states, while busier than those in the north, still 
find business rather slow. Wholesalers state that they 
find that a great many jobs are in sight, but the letting of 
contracts has not as yet produced any considerable volume 
of business. After a slight flurry, immediately following 
inventories, when jobbers asked rush shipments of many 
items which stock-taking had shown them to be low on, 
manufacturers generally find demand comparable to the 
volume of sales made by distributors. 

Prognosticators among wholesalers are confident that 
the total volume of sales this year will practically equal 
those of 1926 and, in fact, the first six weeks of the year 
compare favorably with the same period last year. That 
this volume will come from slightly different sources is 
evident, however. Already there is a noticeable slacken- 
ing of building of small homes, and this business must 
be replaced by demand from other types of construction. 

The business section of Philadelphia, notably the sec- 
tion north of Market street, is gradually being rebuilt, and 
it appears probable that considerable plumbing and heat- 
ing material will be required in this particular territory. 
Apartment house construction, too, is expected to amount 
to considerable volume this year. 

The price situation has not changed materially, with 
wholesale figures still being based upon a slender margin 
of profit, and with varying degrees of stiffness in prices 
from manufacturers. The only price change noted during 
the week was a slight readjustment of lead figures. 

Soil Pipe 

Master plumbers are ordering occasionally from whole- 
salers, these infrequent orders gradually reducing job- 
bing stocks, and forcing orders to be placed with foundries 
for early delivery. Ample stocks at makers’ shipping 
points make prompt deliveries possible. Prices have not 
changed since the last report. 

Steel Pipe 

Actual needs of heating contractors and master plumb- 
ers continue to constitute the bulk of the steel pipe shipped 
into the territory, as wholesalers are not varying their 
policy of keeping only a moderate stock of pipe on hand. 
Volume of shipments is indicative of this season of the 
year. Mill prices are on the same level as they have been 
for almost four years. Shipments can be made without 
delay. 

Wrought Iron Pipe 

Makers state that shipments from mills so far in Feb- 
ruary are better than during the same period last year, and 
are also better than the January, 1927, average. Demand 
in this territory, however, is quoted as being below the 
average for the country at this particular time. Prices 
are being maintained without change. Ample mill stocks 
and good railroad service insure quick shipments when 
desired. 

Enameled Ware 

One large interest finds that their estimators are being 
kept busier than is usual at this season, and that whole- 
salers are apparently going to need a great deal of enam- 
eled ware within a very short time, even if only a fair pro- 
portion of the contracts to be figured go through. Other 
makers, however, apparently have not been affected as 
much by this as the manufacturer just quoted. Prices are 
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holding steady. Makers’ generally have enough stock on 
hand to provide for two months normal shipments, this 
being necessary in view of wholesalers’ tendency to buy 
in numerous small lots. 
Pottery 

This week marked the end of the period allowed by 
many potteries for jobbers to order shipments of staple 
washdown combinations at the price preceding the present 
sheet, and makers’ shipping departments are therefore 
very busy in getting out specifications just placed. It 
will be practically two weeks before all of these orders 
have been filled, it is stated, and the average wholesaler 
will then have a stock that should last him until well 
into April. Prices have not been changed. Demand for 
special ware is normal for the season. 

Plumbers’ Brass Goods 

Many jobbers have now covered for their staple tubular 
requirements for the next 60 days, and current activity 
has slackened, although enough distributors are still buy- 
ing in small lots for current needs to give salesmen a few 
orders for early shipment each day. Cast brass demand 
has increased a trifle during the past seven days, the ma- 
jority of orders still being small, with early delivery 
usually asked. No new price sheéts were issued during the 
week. Manufacturers have no difficulty in making ship- 
ments, most of them having fairly well assorted stocks. 

Range Boilers 

Sluggishness is still evident in this market, with most 
master plumbers buying as few boilers as possible and 
wholesalers taking their cue from their customers. Prices 
have not changed during the week. Shipments are prompt. 

Boilers and Radiators 

Some sections of Pennsylvania are reporting a slight 
pick-up in the demand for boilers and radiators, but on 
the other hand, the southern section, active last week, 
now is experiencing a lull. Taking into consideration all 
sections of the territory, demand can be called seasonal. 
Prices have not been changed.+ Prompt shipments can be 
made on practically all items by makers. 


NEW ENGLAND 


There still exists in this section a feeling that the re- 
sumption of good business is not far off. At present some 
of the larger plumbing and heating contractors are well 
occupied in the industrial and municipal developments 
which have been started recently. A census of the trade 
indicates, however, that those who are devoted to residen- 
tial work, are generally not actively engaged. The out- 
lying districts, especially in Northern New England, as 
compared with the main centers, seem to have taken better 
advantage of the good weather thus far experienced in- 
so-far as residential construction is concerned. 

Due to the fact that the 1926 program of building has 
satisfied the wants of a number of cities and towns, the 
local banks have restrained to some degree their grant- 
ing of credit for further extensive operations. This re- 
striction is also due to the quiet conditions in the real 
estate market, rental and sales values showing a slight 
downward tendency in some quarters. 

There is evident a good supply of journeymen labor 
in this territory. Master plumbers are keeping their over- 
head expense as low as possible, cutting their payrolls 
whenever it is deemed to their advantage and keeping 
their stocks at a conservatively medium level. Conse- 
quently many wholesalers are maintaining their hand-to- 
mouth policy of buying for these first weeks of the year, 
but at the same time assuring their customers prompt de- 
liveries in any quantities. No shortages are felt in any 
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commodities and prices are generally firm. A recent re- 
duction of three-quarters of a cent per pound on brass 
pipe was announced by one local manufacturer, followed 
on February 9 by another decline of one-quarter of a cent 
per pound. Prices on caulking lead and solder were also 
slightly reduced to the plumbing trade. 
Soil Pipe 

There is reported no variation in the demand since last 
week. Makers are shipping promptly orders placed for 
present delivery, there being little future delivery contract 
business booked. Foundries, however, are producing at a 
normal rate, accumulating a good surplus for the early 
spring months when the demand will be heavier. Jobbers 
are not speculating on the future requirements of the plumb- 
ing trade but are keeping a medium sized and well assorted 
stock, sufficient to satisfy immediate demands. Deliveries 
in all quarters are being made promptly. Prices remain 
unchanged. 

Steel Pipe 

Mills report fair shipments into New England. The 
present requirements of wholesalers are light, however, 
considering the small demand from plumbing and heating 
contractors. The renovation of industrial plants, which is 
common at this period of the year, is partly responsible 
for the maintenance of the tonnage moving into this sec- 
tion. Production at the mills is reported to be on as even 
a basis as during the corresponding months of last year, 
and deliveries are being made promptly both from mills 
and local warehouses. Prices are steady. 

Wrought Iron Pipe 

No changes of note are reported in this commodity. 
There is still experienced on the part of makers a demand 
from gas companies and water works, the major portion 
of which is for immediate wants. Several operations of 
major proportions, on which wrought iron pipe was speci- 
fied, are now receiving their allotments. Mills are still 
producing at a fair rate in anticipation of early spring 
wants. No shortages or delays in shipments are reported. 
Prices quoted by mills and jobbers remain unchanged. 

Enameled Ware 

Since last week’s report there is a slight upward turn 
in the demand from plumbing contractors, which is aug- 
mented by numerous requests for quotations. Wholesalers 
so far have not been inclined to stock heavily. Manufac- 
turers, noting spasmodic carload shipments, are keeping 
their local warehouses well*supplied, attending the con- 
Deliveries of both 
There is 


servative attitude of their distributors. 
special and staple ware may be had promptly. 
no change in prices. 
Pottery 

The light demand for staple ware is considered usual 
for this period of the year. Some wholesalers are still 
drawing on orders booked with potteries during the latter 
part of 1926. Several makers report that present ship- 
ments are not brisk, but orders placed for delivery within 
the next month or two are indicative of general confidence 
in good business for the future. Stocks at local ware- 
houses of manufacturers and jobbers are being kept at a 
margin of safety. No shortages are evidenced, nor are any 
fluctuations in prices reported. 

Plumbers’ Brass Goods 

The market on cast and tubular brass goods is on a 
more even basis than it has been for some time. No re- 
ductions in prices are reported, exceptions being evident 
only in the case of large purchases. Some jobbers are 
contracting for the next few months, but present deliveries 
from manufacturers are not exceptionally voluminous. 
Factories are well occupied, anticipating future wants and 


making prompt shipments on all items. Jobbers’ stocks, 
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while not of large proportions, are well assorted and ade- 
quate for current needs. 
Range Boilers 

No great change is reported in demand compared with 
the last several weeks. The number of orders received 
during the past week by makers show a small increase 
over the previous one. Jobbers are not stocking heavily 
and, consequently, their sources of supply have curtailed 
their production somewhat. Automatic storage systems 
‘ are being released through the jobbers in good quantities 
for this time of the year. Sales of copper range boilers 
have also perceptibly increased during the past several 
Makers are receiving but very few contracts for 
Prices are firm and 


weeks. 
future deliveries to jobbers’ stocks. 
unchanged. 
Boilers and Radiators 

The demand for house heating appliances still continues 
to be light. Makers report that no large orders are being 
received, but that the drawings from their warehouses 
continue in fair proportions. Present low prices have not 
stimulated business to any extent. Manufacturers and 
jobbers are keenly awaiting developments in the building 
situation to relieve the present state of sluggishness in 
the market of this item. Deliveries are being made 
promptly from factories and local sources. There are no 
shortages of radiators or boilers in either the round or 
sectional types. Prices remain firm at the recently estab- 
lished levels. 


PACIFIC COAST 


Business continues in a fairly satisfactory volume but 
large work has not opened up to any great extent as yet. 
Indications of business to come, however, are very favor- 
able. Prices, while varying in the different jobbing cen- 
ters are stable and closely following replacement costs. 

Soil Pipe 

A fairly well sustained demand for this commodity 
exists, which, however, is mostly for small lots for imme- 
diate requirements which jobbers have no difficulty in 
filling from stocks on hand. 
unchanged. 


Prices to the trade remain 


Steel Pipe 

Very little change if any has taken place in the demand 
for this commodity which continues to be mostly for small 
lots for actual requirements. Distributors generally have 
ample stocks on hand and also a fair amount of tonnage 
enroute from the mills. Prices to the trade remain un- 
changed. 

Enameled Ware 

A light movement of this commodity continues mostly 
in small lots for immediate requirements. Stocks in dis- 
tributors’ hands are in good condition and prompt deliv- 
eries can also be obtained from Coast factories and manu- 
facturers’ warehouses on all patterns of this ware. Prices 
to the trade remain unchanged. 

Pottery 

There is very little change in so far as this commodity 
is concerned, the demand is about seasonable and is mostly 
in small lots for immediate requirements which jobbers 
can fill without difficulty from stocks on hand. Prompt 
deliveries can also be obtained from all manufacturing 
sources, Prices to the trade remain unchanged. 


Plumbers’ Brass Goods 
Demand for this commodity is fair and stocks in job- 
bers’ and manufacturers’ hands are such that deliveries can 
be made without difficulty. Due to the number of sources 
of supply of this commodity individual sales are not large. 
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Present prices, which are the lowest for some time past, 
remain unchanged. 
Range Boilers 

There continues a steady but not heavy demand for this 
commodity with no indication of a change in the near fu- 
ture. Stocks in jobbers’ hands are ample to take care of 
present requirements. Prices to the trade remain un- 
changed. 


The Stock Market 


Quotations furnished by Frazier Jelke & Co., Chicago 





Par 1927 


Value High Low Quotations of February 14, 1927 Bid Asked Last 





25 115% 
100 13414 
50 48 
NP 38% 
NP 614% 
100 109 
100 116 
100 106 
50 4454 


11014 American Radiator Co., com................ A 114 6 114 
13314 American Radiator Co., pfd..................4 A 134 13314 
Anaconda Copper Mining Co.................4 4614 4614 
4 Brunswick-Balke-Collender Co................A 338% lg 347% 
A. M. Byers Co., com.................-.. AGF 87 57 
A. M. Byers Co., pfd....................A&F 107% 108% 
Century Electric Co., com......... «oe. G-118 120 
Century Electric Co., pfd. ch 2 
Chicago Nipple Mfg. Co., “A” 44344 44% 
50 33% Chicago Nipple Mfg. Co., “B” 323g «3314 
2 52 Crane Company, com.... 50 51 
118 Crane Company, pfd............ 117% 118% 
89 Detroit Brass & Malleable Works. 8614 
Eagle-Picher Lead Co. 2734 
Fairbanks, Morse & Co., com............... 41% 
; Fairbanks, Morse & Co., pfd. 108 
Johns-Manville, Inc., New 6234 
Jones & Laughlin, com...... 100 
117 Jones & Laughlin, pfd......... 118 
16 Michigan Copper & Brass Co..... 184% 
160 National Lead Co., com. 171 
117% National Lead Co., pfd. 
102 Ohio Brass Co., pfd... 
77% Ohio Brass Co.,“B”... 
12 Pacific Steel Boiler Corp... .. 
10014 Penberthy Injector Co., pfd 
25 ~~ Pierce, B. & P. Mfg. Corp., com... 
99 Pierce, B. & P. Mfg. Corp., pfd... 
2034 Richmond Radiator Co., com..... 
46 Richmond Radiator Co., pfd...... 
62 Scovill Mfg. Co................. 
85 Standard San. Mfg. Co., com...... 
11314 Standard San. Mfg. Co., pfd... 
. Trenton Potteries Co., com... 
» seve -aventon Potteries Oo., 90ii.<25sc0c% os cvcuses 
202 ~(U.8. Cast Iron P. & F. Co., com... 
. U.S. Cast Iron P. & F: Co., pfd.. 
41 U.8&. Radiator Corp., com . 
101 101 U.S. Radiator Corp., pfd 
if 
l 
I 


~ RoRelch--E--E--f f ici i ft ial—RoRol--i--i> 


= 
aw 


105 

217 
11434 

 @ 

99 100 
64 64% 
109» 109% 
15914 15954 
130 = 13044 

1984 20 
14% 15% 
6 6% 
89 8934 


6444 5634 U.S. Rubber Co., com...... 
110 10714 3. Rubber Co., pfd. 
160 153% . Steel Corp., com... Aig inde 
13054 129 U.S. Steel Corp., pfd.......... 
21 18 Walworth Company : 
1534 15 Williams Ojl-O-Matic Htg. Corp. 
| 5% Wolff Mfg. Corp. 
90) 854 Youngstown Sheet & Tube Co... 


FOOQOF SPbbr UU rer er aaass 


*Where listed— 
A—New York Stock Exchange F—Pittsburgh Stock Exchange 
B—New York Curb Exchange G—St. Louis Stock Exchange 
C—Chicago Stock Exchange H—Cleveland Stock Exchange 
D—Detroit Stock Exchange {—Cincinnati Stock Exchange 
E—Boston Stock Exchange U—Unlisted Stocks 


The Metal Market 


Average Average Averag‘ 
Feb. 14 Dec., 1926 Oct., 1926 1926 
PIG IRON- 
No. 2 foundry, 
Furnace i 
PLATES AND SHEETS— 
Steel boiler plates, Pitts- 
burgh, per lb..... 
Blue annealed _ sheets, 
No. 10, Pittsburgh, per 
lb. Tk ere eae 
Black Sheets, No. 24, 
Pittsburgh, per Ib 


Chicago, 


$21.00 $21.00 $21.65 


1.90¢ 
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TIN— © 
br alte Gh e's) desk sw wae 69%ec 
cOPPER— : 
Prime Lake, f. o. b. re- 
ANGI a hb chk wae ah Caen 13c 
Electro, delivered ..... 12%c 
LEAD— 
SRICMER. Wseiiescsksoece Sue 
The Old Metal Market 
Dealers’ Buying Prices 
Per lb. Per lb 
Aluminum clippings ...20 c¢ Commer, Halt . ic. <esdes 9l4c 
Se ee ee 61%e Copper, uncrucibled 
GRE, SNE 6%K040 the e.e ¢ 6%4c a ae aap Ar 1 10%c¢ 
Brass, heavy mixed..... 744c Faucets and valves.... 8%c 
Ss Gh: | SURI aa ae ad oes 9%c 6 rere 6 box 
Copper, crucible ....... oo ee Solder joints ...... ee: 


NOTE: Prices are those quoted on Monday of this week. 


ONTARIO ASSOCIATION TO MEET IN MARCH 


The annual convention of the Ontario Society of Do- 
mestic Sanitary and Heating Engineers will be held at 
juelph, Ont., Canada, March 24 and 25,1927. Although 
complete arrangements have not yet been made, J. H. 
Doughty of Mimico, president of the society, is working 
out plans to make this the most successful convention in 
the history of the society. 


TALKS ON SMOKELESS FIRING OF BOILERS 

Clint F. Beery, of the Chicago branch of the Kewanee 
Boiler Co., gave an evening of instruction on the firing 
of boilers for smoke prevention for the benefit of a class 
at Hays Institute, Chicago, on February 11. The lecture 
was illustrated by means of numerous stereopticon slide 
projections. The class was composed of about 120 sales- 
men and officials of organizations in the Chicago coal 
trade who are taking a general course in combustion at 
the Hays Institute. 

The next lecture on February 18 will be presented by 
Prof. A. P. Kratz of the University of Illinois. 








NEW YORK SALESMEN TO ENTERTAIN BOSSES ON 
APRIL NINTH 


The second annual Bosses Night of the New York Chap- 
ter No. 2, National Association of Plumbing and Heating 
Salesmen, will be held Saturday evening, April 9, at the 
Hotel Pennsylvania, New York City, an announcement 
made by Jack Flemm, vice president of the chapter, states. 
Those lucky enough to attend last year’s similar affair will 
remember it as a particularly successful one. 








LIVELY DISCUSSION AT MONTHLY MEETING OF 
OIL BURNER ASSOCIATION 

At the monthly meeting of the Chicago Oil Burner 
Association on February 8, conducted by T. C. Kyle, presi- 
dent, the following subjects were presented or discussed: 

A new list of oil burners regarded as standard by the 
Underwriters’ Laboratories; the City ordinance of Chicago 
relative to the installation of oil burners; the billboard 
advertising of the Chicago Oil Burner Association; the 
price-cutting of certain oil burner accessory men and ideas 
relative to instruction in the combustion of oil by the 
representative of a Chicago combustion school. 

It was explained by the representative of the Under- 
writers’ Laboratories that the new label service for oil 
burners is now in operation, and that all oil burners 
listed will be marked with an identification plate. This 
plate practically provides a continuous system of inspec- 
tion. It was explained that if the name of an oil burner 
was once on the list of the Underwriters’ Laboratories 
and now is not found on that list, it should not be taken 
to mean that the name has been withheld from the list 
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because of any fault of the manufacturer. It frequently 
occurs that an oil burner concern is working on a new 
model, and in the interval, the name does not appear on 
the list. 

The Chicago ordinance pertaining to heating plants 
has, in some instances, been construed by the department 
of health of the city of Chicago, to apply to oil burners. 
Various phases of the subject were discussed by J. J. 
Sladkey, attorney of Chicago, to whom questions and 
complaints are to be sent. 

Five billboards are being maintained by the association 
in Chicago at an annual cost of $16,500, and they are 
believed to be very effective. 

R. J. Johansen of the Hays Institute of Combustion 
spoke on the subject of that school, and the application 
of its teaching to oil burning. Members of the associa- 
tion expressed themselves as favorable to taking instruc- 
tion in combustion as related to the burning of oil, and 
it was stated by one member that such instruction is of 
great importance to oil burner men, because in sales work 
they frequently come into contact with engineers and 
others who are learned in the principles of combustion. 

There were fifty-two members and guests present. Lyle 
Strait, secretary, led the meeting in singing. 


NEW JERSEY SALESMEN IMPROVE BOWLING 
SCORES 

More salesmen belonging to New Jersey Chapter No. 1, 
National Association of Plumbing and Heating Salesmen, 
took part in the bowling staged each Monday night at 
Weingarth’s Alleys on Broad street in Newark, N. J., dur- 
ing January than ever before, and the bowlers as a body 
increased their composite season average, totaling one pin 
higher at the end of the fourth month than on January 1. 

Otto Hebeler pulled up even with W. E. Carmichael in 
the standing, the two being tied for second place:after a 
bitter battle. Carmichael took second honors away from 
Hebeler during the December rolling. Edward Robinson, 
bettering his average three pins, moved into fourth place, 
and H. A. Underwood also gained, now holding sixth place. 

The month was marked by two series rolled with the 
United Commercial Travelers’ team of Jersey City, the 
salesmen grabbin# the first set on foreign alleys by a two 
out of three margin, and losing the second series, rolled 
on their own alleys, by a similar score. Incidentally, two 
members of the U. C. T. team are also members of the 
plumbing and heating salesmen’s organization, A. J. Tesch 
and C. K. Golden. The deciding series will be rolled Feb- 
ruary 21. High game for the month was annexed by 
Hebeler in the final series, a 199. 

The standing, including January 31: 


Player Games Pins Average 
MPUGROR. 6 66 6s é 55 8,044 146 
W. E. Carmichael. : 75 10,447 139 
RUOUOIOE cess yp eckae i ; 52 1,458 139 
Robinson ... <2 ae 87 11,32 30 
i. T. Carmichael. 14 1,797 27 
Underwood ....... ; 56 6,916 123 
ae ihe “ 25 3,047 122 
Condit .. eg ‘ : is 9,274 119 
Mrewugoer ..... , ‘ ; noe 25 2,804 112 
he re hn galt,» a bse. 08t sla: eee 16 1,793 112 
io i eer Reraien + Nimeien 9 1,011 112 
err er er Ee 1,793 100 
CE |. Sa Pach dt oweees nwets . 41 3,882 94 
wi id a cates ‘ 2 314 157 
*Bender ........ as - ; 2 306 153 
a tac 4 603 151 
*Swenson .... Par ; sha . t 568 142 
CCE Bic odosnudescneas ser eewes 2 268 134 
*H. Bailey ‘ or eer Cre ee 121 121 
*Bailey, Jr. . ob kaw ; 3 309 103 


Buday ... chs ; ‘ s 820 102 


*Has rolled less than three series. 
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Convention Dates 


February 23 and 24, 1927.—-The winter meeting of the Cen- 
tral Supply Association, at the Palmer House, Cnicago. 

February 28 and March 1 to 12, ineclusive.—Third Annual 
Conference to Train Plumbing Instructors, at the University 
of Pittsburgh, Pittsburgh, Pa. 

March 7, 1927.—Annual meeting of the Plumbing, Stearn and 
Metal Association of Maine, at Dunscroft Inn, 
Dunstan, Me. 

March 8 and 9, 1927.—Annual convention of the Maine State 
Association of Master Plumbers, at the Hotel Falmouth, Port- 
land. 

March 8 and 9, 1927.—The annual convention of the North 
Dakota State Association of Master Plumbers, at Grand Forks, 
with headquarters at Frederick Hotel. 





Salesmen's 


March 11, 1927.— Organization meeting of the Plumbing and 
Heating Trades Golf Association of New Jersey, at Achtel 
Stetter’s, Newark. 

March 14, 15 and 16, 1927.—The annual convention of the 
Indiana Society of Sanitary Engineers, at Indianapolis. 

March 14, 15 and 16, 1927.—The annual convention of the 
Kansas Master Plumbers’ Association, at Wichita, Kans., with 
headquarters at Broadview Hotel. 

March 21, 22 and 23, 1927.—The annual convention of the 
Missouri State Association of Master Plumbers at St. Joseph, 
with headquarters at the Robidoux Hotel. 


March 24 and 25, 1927.—The annual convention of the On- 


tario Society of Domestic Sanitary and Heating Engineers at 
Guelph, Ont., Canada. 

March 29 and 30, 1927.—-The annual convention of the New 
York State Association of Master Plumbers at the Hotel 


McAlpin, New York City. 

March 29 and 30, 1927.—-Michigan State Association of 
Plumbing and Heating Dealers, at Flint, with headquarters at 
the Durant Hotel. 

April 5 and 6, 1927.—Annual convention of Massachusetts 
State Association of Master Plumbers, Inc., at Boston. Place 
of meeting has not yet been chosen. 

April 5, 6 and 7, 1927.—-The annual convention of the Amer- 
ican Oil Burner Association, at Buffalo, N. Y. 

April 7 and 8, 1927.—The annual convention of the Louisi- 
ana-Mississippi Association of Plumbing and Heating Dealers, 
at Gulfport, Miss. 

April 11 and 12, 
homa State Association of Master Plumbers, 
Okla., with headquarters at the Severs Hotel. 

April 14 and 15, 1927.—The annual convention of the Arkan- 
sas State Master Plumbers’ Association, at Little Rock, with 
headquarters at Lafayette Hotel. 

May 2 and 3, 1927.—The annual convention of the Florida 
State Association of Master Plumbers at St. Petersburg. 

May 2, 3 and 4, 1927.—-The annual convention of the Asso- 
ciated Master Plumbers of Texas, at Ft. Worth, with head- 
quarters at Texas Hotel. 

May 9 and 10, 1927.—The annual convention of the Master 
Plumbers’ Association of Connecticut, at Bridgeport. 

May 9 and 10, 1927.—The annual convention of the North 
Carolina Association of Plumbing and Heating Contractors, 
at Asheville, N. C. 

May 9, 10 and 11, 1927.—Annual convention of the Kentucky 
State Association of Master Plumbers and Sanitary Engineers, 
at Newport, Ky. 


1927.—The annual convention of the Okla- 
in Muskogee, 


May 10 and 11, 1927.—The annual convention of the Colo- 
rado Society of Sanitary and Heating Engineers, at Denver, 
Colo. 

May 16 and 17, 1927.—The annual convention of the Ten- 
nessee Association of Master Plumbers, at Nashville. 

May 17-20, 1927.—The eighteenth annual convention of the 
National District Heating Association at West Baden Springs, 
Ind. 

May 17 and 18, 1927.—The annual convention of the Penn- 
sylvania State Association of Master Plumbers, at Harris- 
burg, Pa., with headquarters at the Penn Harris Hotel. 

May 17 and 18, 1927.—Annual convention of the New Jersey 
State Association of Master Plumbers at the Elks Club, 
Newark. 





May 19, 20 and 21, 1927.—The annual convention of the 
Oregon Association 


of Master Plumbers, at Salem, Ore. 
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May 27 and 28, 1927.—Annual convention of the Washington 
State Master Plumbers’ Association at a city to be determined 
later. 

June 1, 2, 3 and 4, 1927.—Thirty-eighth annual convention 
of the Heating and Piping Contractors National Association, 
at West Baden, Ind., with headquarters at the West Baden 
Springs Hotel. 


June 2, 3 and 4, 1927.—The annual convention of the Vir- 
ginia State Association of Master Plumbers, at the Hotel 
Cavalier, Virginia Beach, Va., with the Master Plumbers’ 
Association of Norfolk, Va., as host. 

June 6 to 11, 1927.—The national convention of the Amer- 
ican Water Works Association in Chicago, with headquarters 
at the Hotel Sherman. 


June 8, 9 and 10, 1927..-The annual convention of the Utah 
State Association of Sanitary and Heating Engineers, at Salt 
Lake City, Utah. 

June 21, 22 and 23, 1927.—The forty-fifth annual convention 
of the National Association of Master Plumbers, in Min- 
neapolis, Minn., with headquarters at Hotel Radisson. 

June 21-24, 1927.—The ninth annual convention of the 
Women’s Auxiliary to the National Association of Master 
Plumbers, at Minneapolis, Minn., with headquarters at the 
Radisson Hotel. 


Other Trade Events 
February 19, 1927.—Second annual dinner and dance of the 
Richmond Borough Master Plumbers Association, at the Elks 
Club, Staten Island, N. Y. 


February 19 to 26, 1927.—Annual “Own Your Home” show 
at Madison Square Garden, New York City. 

February 23, 1927.—Annual banquet of the Philadelphia 
Suburban Association of Master Plumbers, at the White Apron 
Club. 

February 24, 1927.—-The thirty-first annual banquet and 
ladies’ night of the Master Plumbers’ Association of Newark, 
N. J., at the Elks Club in that city. 


February 26, 1927.—Second annual Ladle Dinner of the Man- 
hattan Branch Association of Master Plumbers of the City of 
New York, at the Hotel Astor. 

February 28, 1927.—Annual banquet and ladies night of the 
Master Plumbers’ Association of the Oranges, at the Woman's 
Club, East Orange, N. J. 

March 14-19, 1927.—The Second National Heating and Ven- 
tilating Exposition, Twelfth Regiment Armory, New York 
City. 

April 2-9, 1927.—The annual Own Your Home Exposition, at 
the Coliseum in Chicago. 

April 2 to 9, inclusive, 1927.—Fifth annual “Buy Your Own 
Home” Exposition, at the Twenty-third Regiment armory, 
Brooklyn, N. Y. 

April 9, 1927.—Second annual Bosses Night of New York 
Chapter No. 2, National Association of Plumbing and Heating 
S9alesmen, at the Hotel Pennsylvania, New York City. 

April 18, 1927.—Sixth annual dinner dance of the Maryland 
Master Plumbers’ Association, at the Hotel Emerson, Balti- 
more, 























NEW YORK HEATING AND PIPING CONTRACTORS 
PLAN ANNUAL CONVENTION 

William G. Fraser of Buffalo, N. Y., president of the 
Heating and Piping Contractors New York State Associa- 
tion, announces that the state convention committee is 
hard at work preparing plans for the annual meeting 
which will be held in Syracuse at a date to be determined 
later. Edward Joy, Jr., of Syracuse is chairman of the 
general convention committee. 





Central Orthodox Congregation, San Francisco, is hav- 
ing plans prepared by Wm. I. Garren, De Young building, 
covering the construction of a synagogue on Grove street, 
near Steiner, to cost approximately $150,000. 

Christian Church of Woodland, Calif., Rev. D. E. Mil- 
lard, pastor, will soon be ready to start work on the first 
unit of the proposed church development plan, the cost of 
the initial construction work being estimated at $40,000 























California Discusses Association Activities 


This completes the report of the Conference of California Pres- 


idents and Secretaries. 


ADVOCATES SELF SUPPORT FOR CONVENTIONS AND 
ASSOCIATIONS 

HE program as outlined 
Y pe President Goss having 
been concluded at this stage, 
National Secretary Coleman 
took the floor and introduced 
the subject of association 
financing. He took the posi- 
tion that every association 
should finance its own activi- 
ties and discontinue the cus- 
tom, so prevalent in the past, 
of calling upon manufactur- 
ers, jobbers and others to 
put up their money to help 
entertain a convention, for in- 
stance. As a substitute for 
this common custom he sug- 
gested a registration fee for 
everybody attending a conven- 
tion and prophesied that if 
this were done by the California association it easily could 
finance itself. He said this plan was being adopted by 
associations in other lines of endeavor and he thought it 











Bruce Clark, secretary of 
California State 
Association 


The first part appeared last week 


expedient for the plumbers to adopt it also. He alluded 
to the fact that up to the present no city in California had 
bid for the next annual convention of the California asso- 
ciation, and drew from this the conclusion that the time 
was opportune for it to adopt the course he suggested. 
Furthermore, Mr. Coleman said the time had come when 
the secretaries of associations should be paid a compensa- 
tion in line with their abilities and the time they put in 
taking care of the affairs of the organization. Also the 
time had arrived when even the small local associations 
should have paid managers. Therefore, 
some means for adequately financing the various plumbers’ 
associations must be devised, and especially was this so in 
California in order that the Firmin fund should be kept 
In conclusion, the speaker said that the secretary 


secretaries or 


intact. 
or manager of every association must be a dignified man, 
and must be a man of standing in his community. 

Before closing, Secretary Coleman said that California 
leads the country in promoting plans and schemes for the 
advancement of the plumbing industry. This 
denced by the fact that practically every plan 
been discussed at the recent Evansville, Ind., conference 
he had heard discussed at the Fresno conference, hence 
he concluded that the California plumbers stood well to 
the head of their industry. 


was evi- 


that had 





New York City Office: 
30 East 42nd Street 


Not What It Eats 
But What It Digests 
Makes A Fuel Thrifty Boiler 


Every section of a Burnham gets its full share of the 
heat. 

Gets radiant heat from the top and sides of thé fire. 
Gets three full helpings from the heat laden gases 
in their three-time-back-and-forth fire travel. 
Mighty little left for the chimney. 

As you’d expect, the Burnham eats less to heat 
more. 

It’s fuel thrifty, for all to see. Let us tell you more 
about it. 





e Representatives In All 
Principal Cities of the U. S. 
and Canada 


IRVINGTON, NEW YORK 



































“Virgin Metal’ Products 


Are lighter, softer, more 
durable because they have 
cast in them the 
strength of pure 
pig iron. Scrap 
castings must be 
heavier to stand 
handling. ZURN 
Products are free 
from sand _ holes 
because virgin 
metal gives a close- 
grain casting. A 
| few of our lines 
include: 





Trap Screw Ferrules 
Cc. I. Closet Bends 
Cc. 1. Drum Traps 

Tripod Boiler Stands 

(Steel and Iron) 
Cc. I. Cesspools 
Back Water Traps 
C. I. Sink Traps 
Cellar Drainers 
Drainage Fittings 











J.A. Zurn Manufacturing Company 
ERIE, PENNA. 


Chicago Warehouse: 14th Place & Clinton St. 

Branch Offices: New York, tag en ee 

Pittsburgh, Los Angeles, Seattle, Portland, 
Houston, San Juan, Porto Rico. 
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A brief discussion followed on the status of members 
of the Mutual Benefit Insurance department who had 
linquished their membership in the association, preciji- 
tated by an inquiry from Ike Clark, of Visalia. After con- 
siderable discussion the matter was referred back to the 
board of directors, on motion, for consideration and final 
decision. 

The conference was adjourned to attend a banquet for 
both delegates and their ladies, given in the mezzanine 
dining room of the Hotel Fresno. This was attended by 
approximately 65 guests and proved a very enjoyable 
occasion. At its conclusion short addresses were delivered 
by National President Wilson, by National Secretary Cole- 
man and by John Hokom, of Los Angeles. 

During the evening Charles M. Swinnerton, of Los An- 
geles, took occasion to deliver an impassioned plea for 
greater activity along the line of securing members for 
the association. It was Mr. Swinnerton’s theory that with 
a greater membership, including not only the plumbers 
of recognized ability, but also those younger men and 
those men who are today regarded as being more or less 
irresponsible and whose influence is disrupting, but who 
might be educated through membership in the association, 
most of the evils complained of might be corrected. 


URGES MORE ATTENTION TO BUSINESS 
MANAGEMENT 
UST before final adjournment Secretary Clark said he 
had a few final thoughts to leave with the association 
men present. He began by warning them that they should 
get out of their minds the idea that the association should 
walk before it could toddle. He did not mean to imply 
that the association was yet in its swaddling clothes, but 
it had a long way to go before it would or could be pro- 
ficient and efficient. Hence he wanted-all of the officials 
present to consider well what they each had to do and to 
work along a definite program. 

The secretary said that only in two of the locals which 
he had visited had he heard nothing about the mechanical 
end of the business. In all of the others he had heard 
nothing else. In other words, most of the locals seemed 
to be just roughing in their jobs and had not gotten be- 
yond that phase of their duties. What he thought they 
ought to consider instead was the business aspect of their 
profession, as, if they could develop good business men 
out of their members, the mechanical end would take care 
of itself. 

He warned his hearers against: the tendency to “‘let 
George do it.’’” He emphasized the importance of giving 
every member something to do and then to see that he 
did it. The only way to make a self-reliant man out of the 
individual member was to encourage in him a sense of 
responsibility, and this could be accomplished in no 
better way than by giving him work to perform. 

Every effort should be directed toward the breaking 
down of fear and suspicion and the best way to accomplish 
this was by education. He recommended business talks 
from successful men and urged the plan of visiting other 
associations. 

He said that every man had a right to run his own 
business and that nothing was gained through criticism of 
the other fellow. The way to do was to educate every 
man in business methods, and then he would run his indi- 
vidual business in such a way that it would be a credit to 
the industry. 


He advised his hearers to budget their finances and to 
co-operate with their journeymen. He adjured them to 
extend, the right hand of fellowship to men outside the 
association and to impress upon such men that the asso- 
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So tight is the grip of the 
bolt, so accurately ma- 
chined are the tongue 
and grooves in Never-* 
Split seats, that it is 
impossible for the joint 
to split or come apart 





Evernu is the 
Perfect Seat 


The interior wall of spe- 
cial hard rubber of great 
strength and the outside 
surface of solid color 
hard rubber are - 
canized under hydraulic 
pressure into one lasting 
piece. 

No finish to wear off. 
No joints to open up. 
The hollow center pro- 
vides lightness and 
strength. The hinge is 
as durable as the seat. 
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Never Split 


Complete Line of Toilet Seats 











The Complete Never-Split 
Line Includes: 


Never-Split Varnished Seats- 

in natural wood grains and stain 

finish, 

Never-Split Perma-White Seats 
seamless, stainless, sheet cellu- 

loid covered. 

Never - Split White ‘‘Duco’’ 

Seats—beautiful sprayed white 

finish, very serviceable but lower 























in price than Perma-White. 
Never-Split Coloro Seats—sheet 
celluloid covered seats in many 
colors. 

Evernu Seats—the famous hard 
rubber seats in glossy black and 
mahogany. 





Never-Split 
Model No. 120 


Brings You More Business 
And Greater Profit Than Ever 


Never before have you been Think what that means in new 
offered so complete a line of seats. business - building opportunities, 
Nationally advertised. Designs added prestige, increased profits 
and models to fit every type of for you! No matter what the job 
neue.  Wiatesiodn and colese to luxurious residential or public in- 
harmonize beautifully with any stallation, or unpretentious small 
: home fitting—you know you can 

scheme of bathroom decoration. ; 
stesalaesaiieadiiaitiaiaiitiainbaiiniatinn give your customers the greatest 
pe ae - : i , satisfaction, with utmost economy. 
MESEEERY SE SEPORARAS OLEENG, That’s bound to increase the 
finer is produced today. Yet demand for your fittings and your 
prices are no higher. services. 


By all means send for catalogs describing this complete line— 
together with prices, samples and our trade-building service. 
A post card will fetch it. 








NEVER SPLIT SEAT COMPANY 


Dept. 22, Evansville, Ind., U. S. A. 
Founded 1905 


The Largest Manufacturers of Toilet Seats in the World 
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Columbia's C-140 “Perennial” the perfect one piece built-in bath tub, made of cast iron, 
finished in finest porcelain enamel. 


The man with the mechan- 
ical turn of mind will find 
in Columbia fixtures, those 
features of construction 
that will win him at once. 
He cannot overlook the 
latest fine thoughts in 
plumbing equipment that 
are incorporated in Colum- 
bia products. 


An interesting catalog illustrating this and 
other Columbia Porcelain Enameled Fixtures 


will be gladly furnished upon request. 





Columbia Appeals to Everyone! 


The beauty-seeking wife 
will find every line in 
Columbia fixtures, enhance- 
ments to the beauty of the 
bath room and kitchen. 


The plumber who installs 
Columbia fixtures for his 
customers will find the 


_ profit appeal as great as 


the selling appeal. 


See our Display at the 
HOME BUILDERS’ EXHIBIT 


441 Lexington Ave., New York City 


MANurActurine C2. 
Louisvitte, Ky. 








Mention Domestic ENGINEERING when writing advertisers. 
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ciations were willing to work with them for the good of 
the industry as a whole. 

Secretary Clark asked the men present what they were 
doing, either individually or collectively, to train up men 
for future leadership in the industry and in the associa- 
tion. He emphasized the importance of this matter and 
urged that everybody give it serious consideration. 


WHY ASSOCIATIONS FAIL 
ASTLY, he pointed out what in his opinion were the 
main reasons why so many associations failed. He 
said there were five of these reasons. 

“‘1.—Members were late in attendance at the meetings. 
They should consider prompt attendance as of prime im- 
portance. 

“2.—-Too many come without any practical suggestions 
to offer. Every member should be ready at any and all 
times to offer ideas for the improvement of the industry 
and should not be modest about expressing them. 

“3.—Too many times the attention of the meeting is 
devoted to a discussion of the mechanical phases of the 
business to the exclusion of the business phases. 

“4.—-Too frequently somebody injects personalities and 
individual prejudices into the discussions. 

“‘5.—Members are too prone to leave a meeting in dis- 
gust and to assert that never will they go again.” 

Secretary Clark said these were just a few random 
thoughts he wanted to leave with the officials of the locals, 
and he wanted them to think them over carefully. 

The conference then adjourned. 

The board of directors of the state association held 
several executive meetings during the two days of the 
conference. A committee was appointed to consider the 
dates and location for the next annual convention and an- 
nouncement will be made of the selection about Febru- 
ary 15. 


BUFFALO HEATING AND PIPING CONTRACTORS 
HEAR CLEVELAND ASSOCIATION MANAGER 
ON CERTIFIED HEATING 

Heating and piping contractors of Buffalo, N. Y., last 
week attended a luncheon meeting of the Heating and 
Piping Contractors Buffalo Association, at which time 
A. R. Herske, manager of the Cleveland, Ohio, Associa- 
tion, gave a talk on “Certified Heating.’’ He told of the 
success being met in his city with guaranteed heating, and 
told of the work being done in other parts of the country. 

Joseph C. Fitts, of New York City, assistant secretary 
of the Heating and Piping Contractors National Associa- 
tion, was the other speaker. He told of the work being 
done by the national body to have certified heating adopted 
in every city in the United States. He said that a national 
committee has been appointed to map out a program to be 
followed by cities desiring to institute the proposed plan, 
and pledged the aid of his office to all local organizations. 








A swimming pool is in prospect for Emory university 
at Emory, Ga., according to announcement made at the 
university. The concrete pool will be 40 by 150 ft. and 
cost approximately $20,000. Modern bathhouses will be 
erected and the water for the pool will be furnished by 
a well. 

J. A. Petty & Sons, Inc., have been awarded the con- 
tract for construction of a swimming pool at Audubon 
Park, New Orleans, by the Audubon Park Commission, 
City of New Orleans, La., for $72,102. Work is to begin 
soon on this project, for which a public subscription was 
collected last summer. The pool was closed during the 
campaign last year, and citizens were urged to contribute 
to a fund that would insure an adequate pool. 
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S action—plus the 
patented “Samson” 
Lock which makes 
Paragon handles 
easiest to adjust with- 
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of bodies and handles. 
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Myers Self-Oiling Power Pumps 


When a Myers Self-Oiling 
Power Pump is installed, there 
is a satisfaction in knowing 
that the water supply will be 
uniform and that the opera- 
tion and maintenance costs 
will be cut to the minimum. 
Twelve sizes, operation any 
power, meet most require. 
ments in domestic, agricul- 
tural, commercial and indus- 
trial fields. No. PP56 catalog 
mailed, if interested. 


THE F. E. MYERS 
& BRO. CO. 
Ashland, Ohio 

Ashland Pump and Hay Tool Works 























VWVJHERE a comparatively small a- 
mount of water is required (not ex- 
ceeding 150 gallons per hour) the Deming 
Deep Well Pump, illustrated at the left, 
is an unusually efficient pumping unit. 
To insure quiet operation, the motor is 
direct connected to the working 
head by means of a worm gear 
drive. For complete information 
about thisand many other types 
of Deming Pumps and Complete 
WaterSystems send forCatalogG. 
THE DEMING COMPANY 
Established 1880 Salem, Ohio 


HAND AND POWER PUMPS 
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Somerville 
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Soil Pipe and 
Fittings 
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invariabiy that they are low. 


Figure out for yourself your service costs for Badger Copper boilers and you'll find 


What's Back of 
Badger Copper Boilers? 


And the reason for this is simple, for Badger is building into every Badger copper 


boiler the accumulated experience of eighty years in boiler craftsmanship. 


forget that! 


Don’t 


For low maintenance, for long life and for customer good will you can handle Badger 
boilers to your own profitable advantage. 

It s all in the making and Badgers are designed right, made right and water tight— 
half-round heads soldered and riveted to the shells and all surfaces in contact with 
water thoroughly tinned to prevent rusting. All boilers are tested under 200, 250 
and 300 Ibs. by hydrostatic pressure. 
























Write for details of sizes 


E. B. Badger & Sons Co. 
75 Pitts Street :: Boston, Mass. 


New York: 101 Park Ave. Toledo, 0., Ohio Bldg. 
Tulsa, Okla., Mid-Continent Bldg. 





Nebraska Advocates Retail Price 
Tags on Showroom Fixtures 


(Continued from Page 32) 

Other speakers who were on the well arranged pro- 
gram were: Allen T. Hupp, secretary Associated Retail 
Dealers of Omaha; Grant Parsons, president of the Master 
Builders Association of Nebraska, and Guy C. Kiddoo, 
vice president of Omaha National Bank. 


ADVOCATES HOOVER CODE AS STATE LAW 

GRUNWALD, in telling of the need for a state 
a stentinn code, pointed out the fact that the only 
cities in the state of Nebraska which have power to 
regulate plumbing are those of the metropolitan class. 
The Hoover code, as introduced into the state legislature, 





Top picture, from left to right: Emil Rohlff, Lincoln; A. B. 

Benson, Grand Island; John H. Martig, Omaha.—Middle pic- 

ture: W. J. Cattin and L. L. Carr, both of Omaha.—Lower 

picture: E. P. Dussell, Columbus; A. J. Weyant, Lincoln, and 
E. W. Fry, American Specialty Co., Omaha 


he said, will provide for regulated plumbing in all cities 
of 3,000 inhabitants, or more. The speaker also spoke 
of sanitation for farms and rural districts. It should 
be the aim of ail master plumbers, he said, ‘‘to see that 
every farm house has at least a kitchen sink and running 
water in the kitchen, and a bathroom.’’ He urged the 
masters to create more business by exploring the com 
paratively new suburban and rural markets. 

How to increase the membership of the association was 
the main topic for discussion at one of the sessions of th« 
convention. Many plans were advocated, but the one 











which met with the most favor was that to reduce the 
dues. The matter was referred to the new board ot! 
directors for action after a heated debate. After th 
convention adjourned, the new board met and decided t« 
reduce the annual dues from $25 to $15. The selection of 
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RE is a new year just started. The big ques- 


tion with you right now is where you are going 


to find new profits in 1927. 


Unquestionably your outstanding profit oppor- 
tunity will be found in the sale of automatic hot 
water service—care-free, abundant, economical—the 
only kind of hot water service that justifies the 
heavy investments already made by home owners 
in bathroom, kitchen and laundry equipment. 


No modern household appliance adds so much to the 
health, comfort and convenience of the entire 
family as this—and the sure way of getting a large 
portion of this profitable business from your cus- 
tomers is by displaying, advertising’ and actively 
selling Humphrey Automatic Gas Water Heaters. 


The Humphrey Heater line is complete—the result 
of 40 years’ development. It is well known, nation- 


ally advertised, recognized everywhere as the stand- 
ard of quality. 


$70 and Up 


There is a Humphrey Heater of the right type, capacity 
and price for every building from the tiniest cottage to the 
tallest skyscraper. Supreme in design, materials, work- 
manship, appearance and durability. 


You can meet any and all requirements with Humphrey 
Heaters and give the ultimate in lasting service. 


Standardize on Humphrey Heaters. Push them actively 
and there won’t be any question about your 1927 profits. 


Write for full details of our new 1927 sales plan 


HUMPHREY COMPANY 


KALAMAZOO, MICH. 
(Diy, Ruud Mfg. Co.) 
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W hat the “SAACO” 'Trade-Mark Means 


The ‘‘Saaco”’ trade-mark, as shown above, stands for a high quality 
merchandise—manufactured by a house whose reputation has always 
been held in esteem by the trade. 


It means, when you see this trade-mark on a plumbing product that you 


are assured of complete satisfaction as is the customers for whom the 
job is done. 


Don’t experiment—-Buy products with the ‘‘Saaco”’ trade-mark and be 
assured of quality. 








Fig. J-68 Fig. J-21 Fig. 28-A 
Dixie “Y” Cleanout The “Tite” Calkable Edelco Bath Trap 
This item comes in several Cesspool This trap will empty a bath 


sizes and styles, all of which 
are designed to give the most 
satisfactory service. Write 
for catalog which gives a com- 
plete description of this and 
other quality items. 


If there is no 
jobber near 
you to supply 
“‘Saaco”’ 
products, 
write us at 
once. 


This is made to calk on a 4-inch 
soil pipe. It is molded in one piece, 
except the strainer. which is fast- 
ened on with brass screws. In re- 
pairing you cannot break the cement 
pavement or yard. Made with set 
screws which allow for adjustment 
on the length of the soil pipe. If 
there is a stoppage in the pipe, it 
can be quickly detached, as the 
waste flows over the surface and not 
under the ground, as in the old style 
cesspool. ; 


tub in half the time as the 
ordinary make. Practically 
no stoppage from superfluous 
bends. It is especially de- 
signed for the leg or base type 
of tub. 

This trap is fast replacing 
the drum trap. 








Sanitary Company of America 


Linfield, Pennsylvania 
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new board of directors are, Roy Bixby of Omaha, E. 
Dussell of Columbus, A. J. Weyant of Lincoln, B. Grun- 
wald of Omaha, and Howard McCray of Albion. 

On the evening of the last day of the convention the 
annual banquet was held in a private dining room of the 
Rome Hotel. Paper hats, ‘Domestic Engineering” bal- 
loons, and other favors lent a carnival atmosphere to the 
gathering, and a spirit of jollity prevailed. John F. 








Top picture, from left to right: National Director Jere 

Sheehan, St. Louis, Mo.; R. C. Merritt, president, Omaha asso- 

ciation; J. R. Bookstrom, Lincoln, treasurer state association. 

—Lower pieture: B. Grunwald, Omaha; P. W. Hart, Univer- 
sity Place, and C. R. Dodds, Omaha 


a site for the 1928 convention, which was also referred 
to the board, was postponed to a later date. Grand 
Island invited the association to meet there next year. 





ELECTION OF OFFICERS Top picture, from left to right: W. TT. Cotter, Crane Co., 

A. RUTHERFORD, of Hastings, was named presi- Omaha; E. J. Connor, A. Y. MeDonald Mfg. Co., Omaha; E. H. 

6 dent of the association for 1927-28, and John J. Graham, Crane Co., Kansas City, Mo.; Fred N, Kretschmer, 

eminem of Omaha was elected vice president. J. R. Kretschmer Mfg. Co., Dubuque; A ds Suiter, U. S. Supply Co., 

P 5 Omaha.—Lower picture: C. 0. Ruchte, Kohler Co.; J. B. Rahm, 

Bookstrom of Lincoln, was again chosen as treasurer, and U. S. Supply Co., Omaha; W. K. Glen, Crane Co., Chicago; 
E. H. Brown of Omaha was re-elected secretary. On the Bruce Fulton, Standard Sanitary Mfg. Co. 
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We are the Originators of 28 Thread Dies 
for Threading Brass Tubing 


2 28 


THREAD 
= : SF DIE STOCK 
DIES—TAPS—NIPPLE HOLDERS 
Made in the following sizes: 








For threading Light Brass Tubing For threading Heavy Brass Tubing 
(Scratch Thread) (Plumbers’ Thread) 


Sizes Sizes Sizes Sizes 
54 Inch 28 thread 114 Inch 28 thread 54 Inch 20 thread 11% Inch 18 thread 
34 Inch 28 thread 13% Inch 28 thread 34 Inch 20 thread 114 Inch 18 thread 
% Inch 28 thread 11% Inch 28 thread % Inch 18 thread 2 _ Inch 16 thread 
1 Inch 28 thread 2 _ Inch 28 thread 1 Inch 18 thread 


14 Inch 28 thread 


For sale by all Jobbers of Plumbers’ Supplies. If you cannot get our Dies from your Jobber, 
write us and we will see that your wants are supplied. DISCOUNT furnished on Application. 


BOSTON BRASS CO. Established 1874 Waltham, Mass. 


Manufacturers of THE FAMOUS B. B. BALL COCK 






























The superiority of Trenton 
fittings is unrefutably recognized 
everywhere. Trenton reputa- 
tion has been built because of 
the everlastingly satisfactory 
service which only good mate- 
rials and workmanshipcan make. 


TRENTON BRASS & MACHINE CO. 
TRENTON 33 : NEW JERSEY 
Represented by Rollin C. Wilson 
7 E. 42nd St., New York, N. Y. 
261 Franklin St., Boston, Mass. 
121 N. Broad St., Philadelphia, Pa. 
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Have you 


a copy 
of this 


Book? 


It tells about 
one of the 


Biggest Improvements Ever Made 
in Shower Baths 


At last! A shower mixer that will keep the temperature of the 
water where the bather wants it regardless of pressure changes or 
dead ends of hot water line. 


No more dodging unexpected “‘shots’’ of cold or scalding hot | 


water! No more steamed up shower rooms! No more extrav- 
agant waste of water while bather tries to get shower at right 
temperature! 

Thousands of Powers Mixers now in use. Demand is increasing 
by leaps and bounds. Our 20-page book shows how and why. 
Sent free on request. 


THE POWERS REGULATOR CO.., 
2716 Greenview Ave., Chicago. 


Please send me, without obligation, your free book on shower mixers and 
oblige. 


Name. 


(3817) 
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Poucher of the Omaha Humane Society was the speaker 
of the evening, and chose for his subject “Co-operation,” 
which topic he covered very thoroughly and interestingly. 
On the evening preceding the annual banquet, the Omaha 
association members were hosts at a theater party at 
the Brandeis Theater. 


Ohio Convention Favors 
T. E. B. Plans 


(Continued from Page 24) 








The second division covers the plan to encourage master 
plumbers to mark retail prices plainly, that is, to have 
showrooms with fixtures plainly tagged on display, and 
also to have the wholesalers exhibit fixtures, marked with 
the retail prices, in their showrooms. These prices were 
to carry an allowance for the master plumbers. 

The third division covered the desire to have a master 
plumber become a merchant plumber, or, in other words, 
to sell the products to the customers without talking of 
installation. 

The fourth division related to the time payment plan, 
or, in the opinion of Mr. Eynon, to the effort to have 
people mortgage their income for several years in advance 
| to pay for plumbing and heating materials. 
| Mr. Eynon read the editorial from “Domestic En- 
gineering,’ issue of February 5, on “Sales Promotion 
Plan,” with the expression that this was an impartial 














Top picture, from left to right: A. C. Eynon, Canton, na- 
tional treasurer; William Haas, Dayton; William Roland, 
new state vice president, Youngstown. Lower picture: Charles 
W. Wilson, and S. L. Shelton, both of Youngstown; Walter 
| Klie, president of the Cleveland association 
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analysis of a difficult problem. He expressed his desire 
to have Ohio show clearly to the manufacturers and whole- 
salers the eagerness of the master plumber to co-operate, 
making it plain, however, that if the master plumber is 
to continue as an important factor in the business, he 
must know what is expected of him. 

As far as the first, subdivision was concerned, he felt 
that as individuals the master plumbers could contribute 
but that it was essential to know that its value to the 
| master plumbers would not be in proportion to the amount 
| of money they contribute, as, of course, the manufacturers 
| and wholesalers are expected to give the majority of the 


fund for the expanded program. 
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This is the No. 930 Sylphon Temperature 
Regulator, as used in the installation pic- 
tured here. Note that there are no deli- 
cate or complicated auxiliaries—and that 
an installation is easily and quickly made 
by locating the regulator bulb in the water 
tank, and the regulator proper in the steam 
line to the heater coils. 


Another Hotel With Sylphon Automatic 
Temperature Control of Service Hot Water 
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LER DABARSIAS AS LEGS 


The service hot water of the Hotel Brunswick, Lancaster, Pa., is 
constantly and automatically maintained at an even temperature 
by the two No. 930 Sylphon Regulators shown in the photo. The 
steam savings alone have paid for the cost of installation, but the 
hotel also profits from the assured comfort of guests, and the 
never-failing supply of hot water at just the right temperature 
for use in kitchens, laundries and other departments. 


Many Buildings in Your City Can Use These 
Sylphon Service Hot Water Regulators 


When you recommend Sylphon Temperature Regulators for ser- 
vice hot water in hotels, restaurants, clubs, hospitals, office build- 
ings, and other structures, either built or building in your city, 
you can be sure that you are suggesting the most reliable equip- 
ment in existence, for the purpose. More—you are sure that 
you'll never have servicing troubles with the installation, because 
a Sylphon Regulator, built around the well known Sylphon Bel- 
lows, operates without attention or repairs, once it has been 
installed. 


Bulletin KTR-110 shows details on this and many other 
applications of Sylphon Temperature Regulators. 

















THE FULTON COMPANY KNOXVILLE, TENN. 


ORIGINATORS AND PATENTEES OF THE SYLPHON BELLOWS 


Sales Offices in: New York, Chicago, Detroit, Boston, Philadelphia 
and all the principal cities in the U. S. 








Every genuine Sylphon bellows is 
drawn and formed seamless from a flat 
sheet of specially prepared metal, with 
folds or corrugations formed to provide 
the greatest strength and flexibility. 


European Representatives: 


Crosby Valve and Engineering Co., Ltd., 
41-42 Foley Street, London, W. 1, England 


Canadian Representatives: 


Darling Bros., Ltd., 
120 Prince Street, Montreal, Canada 





Mention Domestic ENGINEERING when writing advertisers. 
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Mr. Eynon pointed out the desire to have the master 
plumbers agree that the wholesalers should have show- 
rooms with prices plainly marked on the fixtures. He 
remarked that this sounds well, as the master plumber 
is to receive a commission, but that on the other hand he 
felt that if the wholesalers have display rooms the mas- 
ter plumbers must give up their own showrooms, as, of 
course, that wholesaler can easily afford to have a much 
more pretentious display than the individual master 
plumber. For this reason, Mr. Eynon was afraid that the 
public, if the jobbers advertise their showrooms, will pass 
by the plumbers’ stores on their way to the wholesalers’ 
display rooms. He pointed out that the public would learn 
quickly of the commissions paid to master plumbers, and 
in this way gain an impression that it was being unfairly 
treated. 

Mr. Eynon read the resolution adopted at the Illinois 
state convention, which he said sounds plausible, but to 
him seems to change the relationship which has existed 
between the different branches of the industry. He com- 
mented on the belief of many of the Illinois master 
plumbers that they should sell without installation and 
said that he followed this practice, invariably finding that 
he gets the installation contract as well, but he did not 
agree with those Illinois master plumbers who want to 
tell the public at large about their plan to sell without 
installation. 

Mr. Eynon again requested delegates to digest each part 
of the program separately, and felt it was of importance to 
have everyone in the industry know of the desire of the 
Ohio master plumbers to co-operate. At the same time, 
he felt that to both the master plumbers and to the manu- 
facturers themselves the suggested plan is a new one and 
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should be thoroughly understood before either acceptance 

or rejection. 

MR. VOGELPOHL ON THE FUNDAMENTAL PRINCI- 
PLES OF TRADE EXTENSION 

OHN J. VOGELPOHL of Cincinnati, former president 
J of the national association, pointed out that a funda- 
mental principle agreed upon at the time the National 
Trade Extension Bureau was organized was the elimina- 
tion at the earliest possible time of the wholesalers’ show- 
rooms and the building up of the retailers’ showrooms. 
The offset to the more pretentious showrooms of the 
wholesalers was to be a greatly increased number of 
smaller but good showrooms by the retailer. The devel- 
opment instead has brought about more and more whole- 
salers’ showrooms. He recalled that previously the manu- . 
facturers and wholesalers would make a sacrifice in sell- 
ing showroom fixtures at cost price, but that in recent 
years the practice has been to sell such fixtures at 20 per 
cent off, provided they are displayed in the plumbers’ 
showrooms for one year. He felt that the master plumber 
who sent a customer to a wholesaler’s showroom was 
liable to lose the customer’s business, as such a customer 
might decide to secure prices from a number of master 
plumbers, after obtaining the quotation from the whole- 
saler. 

Mr. Vogelpohl said he did not want to be recorded as 
out of sympathy with the Trade Extension Bureau, as it 
has done a great deal of good. But he felt that its devel- 
opment had made the Bureau take in too much territory 
and that instead of its original program, it had become 
a sort of headquarters for the industry where many state 
and local associations took their problems. He feels that 
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New 
One! 


“Gentlemen, my brother T. B. Bead will soon be 
here. He may be young but he certainly is husky 
and as big asI am. Give him a plumbing plug post 
in one hand and a stopper in the other and watch 
him hang on. A fifty pound pull won’t break his 
hold, and what rubber plug can stick to its job 
under such a strain? 


‘‘Type B can do your work and do it well. When 


you have to figure closely on an estimate give him 
a chance. He'll save you money.”’ Bill Bead. 
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Trade Mark Reg. U.S. Pat. Off. 


The Bead Chain Manufacturing Co. 


Bridgeport, Connecticut 
Canadian Representatives: Stanley Brock, Ltd., Winnipeg 
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OMPARE Common- 
wealth Lavigne 
Radiator Valves, point 
for point, with any com- 
petitive make. You will 


agree that here isa valve 
far above the ordinary. 
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TRIPLEX 


Shower and Tub Fixture 


(Several Patents Pending) 





A complete line of this popular 
fixture shown in our supple- 
ment catalog. 


Ask your jobber or write for copy. 


MANUFACTURED BY 


Milwaukee Flush Valve Co. 


Milwaukee, Wis., U. S. A. 








| many members throughout the country have receive’ a 
| great deal of good from the Bureau and that such nien 
no doubt could and would subscribe for an expanded )ro- 
gram. 

He does not believe that the field men of the Bureau 
at local and state meetings are in a position to do a great 
deal of good, as many members feel that if the business 
advice given by these field men is worth while, the field 


| men would apply it for their own individual advancement 


and thus earn more than they can as representatives of the 


But such men addressing lunch clubs and similar groups 
can do a great deal of good in educating the general pub- 


| lic to the need of better plumbing and heating installa- 
| tions. He believes that the greater number of field secre- 


| 
| 
Bureau. 
| 
| 
| 

















taries which the Bureau can persuade local associations to 
employ, the greater good will result. Mr. Vogelpohl 
favors the test in a selected city of the facilities of the 
Bureau. 

Mr. Vogelpohl said that as far as the National Associa- 
tion of Master Plumbers is concerned, and without regard 
to the expressions of any individual member, doubt is 
held of the value of some ideas now being promulgated. 
He pointed out that at the Minneapolis convention in 
June, a resolution will be presented to assess members 
attending future national conventions. Mr. Vogelpohl be- 
lieves that the money earned from one exhibition should 
be used to finance the succeeding one. He expressed his 
fear that if too much money were brought into the treas- 
ury of the national association some one would suggest 
that it all be given to the Trade Extension Bureau, where- 
as he believes the $15,000 now being donated by the 
National Association is a sufficient sum, although if indi- 
vidual members want to subscribe they, of course, have 
that privilege. 


WM. HAAS ON THE PAST AND THE FUTURE OF THE 
PLUMBING INDUSTRY 

R. HAAS, after telling of his pleasure at seeing rep- 
M resentatives of manufacturers and wholesalers at 
the Ohio convention for the first time, said that if they 
flesired to promote a plan to interest the public in buying 
more plumbing materials, he wanted them to know that 
the Ohio master plumbers were interested and desirous 
of supporting any worthy plan. He did not feel it ad- 
visable for the organization to contribute to the Trade 
Extension Bureau as an association but that individual 
members should support it. 

He said that when he started in business the master 
plumber had to have a showroom, but that today there 
were too many master plumbers in the business, in fact 
too many people in practically all lines of business. He 
sketched the history of different changes in the plumbing 
industry, such as the change from the use of marble to 
enameled ware, and the rapid fluctuation in styles which 
made it expensive to keep an up-to-date showroom. Later, 
the opening of more and more wholesalers’ showrooms 
made the carrying of large stocks by the master plumbers 
no longer necessary. Mr. Haas feels that the establish- 
ment of more showrooms by the retailers now would in- 
crease overhead and make competition keener. He also 
asked whether if the prices in the wholesalers’ display 
rooms are to be shown, would this be the installed price 
or not? 


MR. KLIE ON THE IMPORTANCE OF THE PLUMBER 
a uss KLIE of Cleveland, president of the assvo- 

ciation in that city and chairman of the board of 
directors of the Heating and Piping Contractors Nation:! 
Association, told of having attended the Bureau directors’ 
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meeting, at which the program was discussed, and of his 


impression of the sincerity of the manufacturers who were | 


present at that meeting. He said he gained the impres- 
sion that they were sincerely anxious to win the support 
of the contractors, and that they were convinced of the 
fact that the manufacture and the installation of plumb- 
ing and heating materials are two essential steps in put- 
ting such materials in the hands of the American public. 
Mr. Klie said that these manufacturers appreciate that the 
retail plumbers are the real outlet and are only anxious 
that the retailers develop sufficient selling capacity so 
that they would not act as the neck of the bottle in pass- 
ing plumbing and heating materials through to the public. 

He said that one of the biggest advantages of the adver- 
tising program was not the advertising of materials but 
the emphasis which would be placed on the responsible 
contractor as the source from which the public could 
obtain such materials. 

Discussing the question of the wholesalers tagging their 
fixtures, Mr. Klie said that possibly the fact that whole- 
salers do not sell today makes it a temptation for them to 
sell. With regard to the retailer displaying his prices 
plainly, Mr. Klie said that in 99 per cent of the cases the 
seller gets the installation as well. He felt it would be 
a big mistake to advertise such a policy but that ordinary 
good business practices bring the installation work to 
the seller. He felt that the work of the women’s clubs is 
extremely helpful in stressing the need of plumbing. He 
felt that the Trade Extension Bureau’s expanded program 











Top picture, from left to right:—David H. Roberts, past 

national president; Harry Smith, Warren, Ohio; Charles F. 

Seifried, Cleveland; John F. Drees, Cleveland; Charles W. 

Wilson, Youngstown. Lower picture:—William Fischer, 

Columbus, retiring state president; Eb. Ellen, Cleveland, 
state secretary 


should be supported as a big proposition, while the ques- 
tion of details should be worked out together, as it is as 
much the problem of the master plumber as it is of the 
manufacturer and wholesaler to see that these details are 
properly adjusted. 

Mr. Klie felt that since this is a joint problem, the men 
involved are big enough to work with the master plumbers 
for the most helpful solution. More good will result from 


co-operative planning and thinking than from threatening | 
resolutions. He said he had been somewhat lukewarm re- | 


garding the bureau until he gained the impression of the 
sincerity of the men promoting its activities. He said it 
was natural that they should want to sell more material 
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“A fine 


organization to 
deal with” 


That’s what jobbers and dealers 
say when they have had experi- 
ence with the Rundle way of 
doing business. 

































































For more than a quarter century, 
Rundle policies have been formu- 
lated with just one thought in 
mind: That the good will of he 
trade is a vital factor in the suc- 
cess of the Rundle line of 
enameled ware. 














Rundle ware is not only beautiful 
to look at, according to present- 
day standards of home building. 
It is accurately designed to make 
a neat installation—another rea- 
son why plumbers like to work 
with it. 











Write for new catalog and 
name of your nearest jobber. 









































RUNDLE MFG. CO. 
Milwaukee, Wis. 


RUNDLE 


PLUMBERS SANITARY ENAMELED WARE 
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“FAFCO” Products 


The following items are just a 
few from a large and extensive 
line — famous for quality — the 
world over. 





Deep Pattern 
Refrigerator Drain 
With loose Bell-Trap Strainer. 74-inch 


diameter. 2% inches deep. Tapped 1'4- 
inch or 1%-inch I. P. 





Shallow Pattern 
Refrigerator Drain 


With loose Bell-Trap Strainer. 10-inch 
diameter, 2% inches deep. Tapped 1'4- 
inch or 1'4-inch T P. 





A-46 


“EFafco Jr.’’ Refrigerator Drain 
with Hinged Strainer 
7\%-inch diameter. 24 inches deep. Tapped 

14-inch or 11-inch I. P. 


“Eafco” Refrigerator Drains are good, clean, care- 
fully finished fittings which actually render the 
type of service that your customers demand. Made 
in aluminum finish, plain iron or galvanized finish. 


Write today for catalog giving full details. 


Eastern Foundry Company 
Main office and factory: 
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Boyertown, Penna. 
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and, since the method of distribution through the master 
plumber is economically sound, the master plumbers are 
assured of being a positive force in such distribution. He 
suggested that the membership agree on the fundamenials 
of the plan and said that he felt the question of the 
amount of money which the plumbers contribute to the 
bureau was regarded as of value principally as indicating 
their interest in the sales campaign rather than for the 
money itself. 

David H. Roberts, former president of the national asso- 
ciation, expressed himself as favoring co-operation in the 
national advertising program. He said he had never been 
overly enthusiastic regarding the Trade Extension Bureau. 
He feels that if this advertising will develop business, which 
business will move through the present established chan- 
nels of distribution, it is a good idea. He suggested that 
the master plumbers should have a committee to help in 
working out the details of the advertising plans. 

Mr. Klie pointed out that there were both good and 
bad manufacturers, wholesalers and master plumbers, and 


that the opportunity this program affords for greater con- 
tact between the manufacturers, wholesalers and master 
plumbers is one of its biggest advantages. He said that 
at the directors’ meeting, it had been helpful to point out 
to the wholesalers the economic fallacy of having more 
master plumbers in the business, under the belief that this 
provided more sales outlets. He theught that the use of 
proper credit facilities would reduce the number of con- 
tractors, so that it would be possible for the remaining 
contractors to have display rooms and become larger out- 
lets for plumbing and heating material. He feels that 
this program provides an opportunity for contact and for 
the working out of the mutual problems of the industry. 

Edward B. Kleine, of Cincinnati, former national secre- 
tary, believes that the campaign is well worthy of en- 
dorsement, not as an organized body but that the individ- 
ual should be heartily in favor of it. He feels that the 
activities of the Trade Extension Bureau have helped 
many master plumbers and that such master plumbers 
should be interested in subscribing to the advancement of 
the bureau’s activities. 


RESOLUTIONS FAVORING TRADE EXTENSION PRO- 
GRAM ADOPTED 


R. EYNON suggested that the first subdivision be 

referred to the resolutions committee with instruc- 

tions to prepare a resolution favoring the campaign and 

encouraging the members to become stockholders in the 
Trade Extension Bureau by small contributions. 

This resolution, as later submitted and adopted, is as 


| follows: 


“Whereas, the manufacturers and jobbers of plumbing 


| and heating supplies, through the National Trade Exten- 


sion Bureau, are desirous of creating a fund to be used 
in an advertising campaign, designed to create public in- 
terest for more plumbing and heating, and, 

“Whereas, they have asked this body, in convention 
assembled, to join with them in the movement, 

“We, your committee, recommend that our individual 
members assist this course to such an extent as they can 


| afford, as we believe it will be to the best interest of the 


industry as a whole.” 


DISCUSS PLAIN MARKING OF PRICES 


? studying the second division, relating to the ques- 
tion of retailers and wholesalers plainly marking 
prices, Mr. Haas pointed out that it was not feasible to 
attempt any sort of instructions for the wholesalers, and 
pointed out that it was questionable if the master plumbers 
had any right to enter into any agreement regarding the 
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prices shown by wholesalers. For these reasons, he sug- 
gested that the question be passed over without any action. 

Harry Smith of Warren agreed with this viewpoint, and 
expressed doubt whether prices could be properly marked, 
as the reasonable margin of profit varies in different locali- 
ties. He believes that the prices of any fixtures should be 
set by the dealer and not by the wholesaler, in the plumb- 
ing business as well as in all other industries. 

Mr. Klie pointed out his understanding that the whole- 
salers never intended to sell at retail at any time, but that 
they desired to put the prices on for comparative purposes. 
Walter F. Kirn of Akron spoke against the tagging of 
prices by the wholesalers. He questioned whether the 
prices would harmonize with the needs of the retailer, or 
whether they would not be marked as the wholesaler saw 
fit. He felt that any such suggestion meant that the mas- 
ter plumbers were surrendering their individual rights to 
conduct their business as they see fit. He pointed out that 
as high as 25 to 28 per cent of the master plumbers in 
various large cities go bankrupt each year. He felt that 
care should be shown in approving any new plan until a 
full knowledge was acquired of what it meant. He favors 
the advertising plan. 

The Ohio association decided to pass over without ac- 
tion the question of the wholesalers price tagging fixtures 
in their showrooms. 


DISCUSS THE QUESTION OF A “MERCHANT 
PLUMBER” 
HE third subdivision related to the plan of master 
plumbers becoming merchant plumbers and, in ef- 
fect, selling without installation. Mr. Eynon pointed out 
that in his own practice he says nothing regarding the 
question of installation while the purchase is being made. 
At the same time, he is proud of the mechanical skill 
which the master plumber represents and feels that the 
customers treat with the master plumbers because of 
the skill they expect from the master plumbers. Because 
of this skill required, he does not promulgate the idea that 
he is simply a merchant plumber. 

W. H. Grabowski of Canton, Ohio, also expressed his 
opposition to any idea of selling plumbing material in the 
same way that the average retailer disposes of products 
over the counter. 

Mr. Vogelpohl pointed out the need for a careful analy- 
sis of this suggestion, as many other organizations would 
follow with interest the decision of the Ohio state asso- 
ciation. He told of a resolution which had been prepared 
for submission at the last convention of the National 
Association, condemning the past policies of the National 
Association and recommending selling without regard to 
installation. Success had been gained at that time in 
calling attention to the important position held by the 
installer, so that the resolution was not brought in for 
action. For this reason, Mr. Vogelpohl expressed his 
pleasure over the talk given before the convention, in 
which the manufacturers told of their desire to see the 
three branches of the industry maintained. 

On motion of Mr. Grabowski, the convention went on 
record as not approving of the merchant plan as out- 
lined. 


THE TIME PAYMENT PLAN DISCUSSED 
R. EYNON then took up the fourth subdivision, that 
relating to time payments, and suggested that most 
Plumbers do it already, as a study of their books will 
indicate. He pointed out that finance companies would 
assist in such a plan, the master plumbers getting the cus- 
tomers and adding a percentage for the finance company. 
He said he did not favor this plan, as it amounted to mort- 
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“AMERICAN” 
Waste Pipe Cleaners or Snakes 


© around the sharpest bends and go clear through. Their 
construction gives them just the right balance between 
flexibility and rigidity that does the work. Note the con- 
venient carrier furnished with each cleaner. 


“American” Pipe Tools are Quality Pipe Tools at correct 
prices. Write for catalog. . 


AMERICAN 


AMERICAN PIPE TOOL COMPANY 
Harrison St. and Kolmar Ave., Chicago, Illinois 
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OATEY 
4in I 
Flashings 


Oatey 4 in 1 Flashings can be in- 
stalled in less time. 


They are designed to fit extra 
heavy soil pipe without fitting or 
trimming of collar. 

They will fit any standard pipe, 
the angle of collar allowing for 
proper caulking without danger of 
buckling or breaking. 

They can be installed on any angle 
roof up to 45 degrees. 


They can be installed on flat roofs 
as easily as on pitched roofs. 


Write for prices. 


L. R. OATEY CO. 


5500 Walworth Ave. Cleveland, Ohio 
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Automatic Electric 
Basement Drainers 
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THEM ALL 
= 





SWITCH IS | 
FOOL PROOF- 


POSITIVE / 
SENSITIVE | 





AR a yA ho ONES 


MOST COMPLETE ). 


THE STRONGEST AND PROFITABL 
FRAME | EVER i | JOB |EVER SAW 
SAW 


THE FLOAT IS 
AINDESTRUCTIBLE 


ish SERED ep eRETNSTE v 
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Full details on request 


STARK PUMP CO. 
. 17128 Mt. Elliott Ave. 
DETROIT, MICH. 


Chicago Branch: 642 W. Washington Blvd. 


Stark Pump Co., of Canada: 
25 River St., Toronto 
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gaging the future of the customer, and that he. belicves 
disaster is ahead of the country, as more and more jndi- 
viduals mortgage their future. 

Mr. Smith likewise told of his opposition to the plan 
as it loaded the public with debt and he moved that the 
Ohio state association register its disapproval of the time 
payment plan of selling. Mr. Haas, however, brought out 
the point that some individuals might find it a satisfac- 
tory method of carrying on business. 

The association finally went on record upon motion of 
Mr. Kleine, that the question of the time payment plan is 
one for individual decision. 


DISCUSSES REGISTRATION FEE FOR CONVENTIONS 

R. EYNON then drew attention to two resolutions 
M adopted at the Illinois state convention, one re- 
ferring to taking away from the delegates to a national 
convention of the right to accept definitely the invitation 
from the city desirous of entertaining the next conven- 
tion, and a second resolution advocating a registration fee 
for those attending the national convention. Mr. Eynon 
said that he did not know exactly what the proposals were 
leading up to. He said that the charter of the national 
association called for a non-profit organization. But a 
profit is now being made from the exhibits, last year a 
certain sum of money being made, and a promise now be- 
ing held out of a larger profit this year. On top of this 
increased fund, Mr. Eynon pointed out that a suggestion 
is made that a registration fee be charged, so that in his 
opinion some one is going to make the national organi- 
zation a merchandising enterprise. 

Mr. Eynon pointed out that the argument is advanced 
that it is not so profitable for the association if the dele- 
gates definitely decide where the next convention is to be 
held, but he wondered whether such a new plan would 
not prove to be less advantageous for the delegates. The 
registration fee at state conventions he felt is a different 
question, but he doubts whether the National Association 
would benefit as he had never heard any complaint made 
over the character of entertainment at national meetings. 

Mr. Vogelpohl pointed out that the national convention 
comes during a period of the year when many are planning 
their vacations, and consequently they bring their families 
along to the national meeting. If the delegates lose their 
power of decision as to where the next convention is to be 
held, and if it should be held several times in the same 
city, this would operate to decrease the attendance and 
make the convention less enjoyable for the delegates. On 
motion of Mr. Vogelpohl, the association went unanimously 
on record as against the national board of directors being 
given discretionary powers in selecting the convention city. 

Mr. Vogelpohl then referred to the registration fee as 
apparently a new idea which actually resembled the old 
suggestions of some of those interested in the central of- 
fice. He pointed out that some individuals seemed to be 
interested in adding funds from registration on top of the 
large amount of money being received from exhibitors. 
The National Association at its conventions has never 
lacked for money, so that he moved the Ohio association 
oppose the plan to have the delegates pay a registration 
fee. 

Mr. Haas spoke in agreement with the viewpoint of Mr 
Vogelpohl, pointing out that the national organization 
large enough to receive invitations from those cities which 
can afford to finance the national convention, cities which 
provide sufficient attractions so that the delegates can e! 
tertain themselves if they care to. 

The Ohio state association unanimously voted its di 
approval of the plan of having the delegates pay a regis- 
tration fee at the national convention. 
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THIS WEEK 








AMONG MANUFACTURERS, WHOLESALERS AND THEIR SALESMEN 








AMERICAN RADIATOR CO. TO TAKE OVER EXCELSO 
SPECIALTY WORKS 

The American Radiator Co., Buffalo, N. Y., has an- 

nounced that arrangements have been made to take over 

the business of the Excelso Specialty Works, Inc., of that 

city and that Cecil W. Farrar has been elected president 

of the new organization, which will be run as a subsidiary. 





FACTORY ADDITION NEARING COMPLETION 


The addition to the range boiler plant of Wm. B. Scaife 
& Sons Co., Pittsburgh, Pa., which has been under con- 
struction for some months, is practically completed. Ma- 
chinery is now being installed in the new. wing, which 
avails the concern of approximately 36,000 sq. ft. of added 
floor space and is expected to be ready for production by 
March 1. 





MANUFACTURING PLANT SOLD 
Announcement is made of the sale of the Dermax Brass 
Mfg. Co., of Philadelphia, to A. J. Vaughan, formerly 
superintendent of the McCambridge Co., and designer of 
the fixtures manufactured by the Dermax Brass Mfg. Co. 
Charles Lipschutz, former owner of the plant, will be 
retained in the capacity of sales manager. 





WM. J. WOOLLEY ELECTED PRESIDENT OF WOLFF 
MFG. CORP. 

Announcement has 
just been made by 
the Wolff Mfg. Corp., 
Chicago, Ill., of the 
election of William 
J. Woolley as presi- 
dent to succeed the 
late Dr. J. T. Duryea, 
who died January 30. 
Mr. Woolley has been 
vice president of the 
corporation for over 
a year. 

Mr. Woolley’s story 
is an interesting one, 
as he started out in 
life as a journeyman 
plumber. Later he 
graduated into the 
master plumber’s 
class and conducted 
his business in Ev- 
ansville, Ind., for 
twenty-five years. He 
was always active in 
association affairs, serving as president of the Indiana So- 
ciety of Sanitary Engineers for eight years. He was also 
president and secretary of the Evansville local association 
of master plumbers for a period of fifteen years. He has 
also served as a director of the National Association of 


Wm. J. Woolley 





Master Plumbers. He helped to organize the National 
Trade Extension Bureau, and acted as its secretary-man- 
ager until he resigned to become vice president of the 
Wolff Mfg. Corp. and the Pierce, Butler & Pierce Mfg. 
Corp. 

When Dr. Duryea selected Mr. Woolley for this position, 
he planned to resign as soon as he ¢ould get his affairs in 
shape. This having been done, he had made arrangements 
to have Mr. Woolley elected to succeed him at the annual 
meeting in March, but his untimely death precipitated the 
appointment. 





SUPPLY HOUSE MOVES TO NEW LOCATION 
The Lally Co. of San Francisco, Calif., has moved to a 
new location at First and Folsom streets. 





OPENS SPECIALTY SUPPLY HOUSE 

Harvey Goffee, formerly San Francisco, Calif., repre- 
sentative for the Pacific Faucet Mfg. Co. of Los Angeles, 
Calif., has opened a wholesale specialty house at 125 
Mason street in San Francisco. 





BROOKLYN EXPOSITION DATES ANNOUNCED 
The fifth annual “Buy Your Own Home” exposition of 
Brooklyn, N. Y., will be held at the Twenty-third Regi- 
ment Armory, Bedford and Atlantic avenues, in that city, 
April 2-9, inclusive, it is announced. The armory is 
Brooklyn’s largest exposition hall, with over 60,000 sq. ft. 
of floor space, and every facility for a complete exposition 
will be at the disposal of exhibitors. 





EDWARD D. THAYER NAMED CREDIT MANAGER 


Edward D. Thayer, well known to the trade in the 
Eastern section of the country, has been appointed credit 
manager for the M. E. Conran Co., Warren and Columbia 
streets, Brooklyn, N. Y. Before joining this concern, Mr. 
Thayer was for six years treasurer of the Abram Cox Co., 
Philadelphia, and previous to this was for six years credit 
manager for the Pierce, Butler & Pierce Mfg. Corp., New 
York City. While in Philadelphia, Mr. Thayer served for 
three years as president of the Plumbing Supply Associa- 
tion of Philadelphia, an organization of manufacturers’ 
and wholesalers’ credit men. 


SUPPLY HOUSE ENLARGES ITS STAFF 

The Bergen County Supply Co., Forest avenue and Erie 
Railroad, Englewood, N. J., announces extensive additions 
to its personnel, dating from February 1. Walter E. 
Brownne, formerly sales manager of the Bayonne Branch, 
American. Radiator Co., has associated himself with the 
company and has been elected secretary and treasurer. 

The company has also secured the services of Charles 
Johnson, formerly with William S. Roe, Inc., Newark, and 
before that with the F. N. DuBois Co. A third addition 
to the staff is George Moore, former sales representative 
for the Thatcher Co. in Bergen and Rockland counties. 
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MANUFACTURING CORPORATION MOVES INTO NEW 
PLANT 
Cabranette Corporation announces the removal of its 
factory and offices from 800 South Sibley street, Chicago, 
to its new manufacturing plant at Calumet and Holliday 
streets, Michigan City, Ind. Sales offices of the firm will 
remain at 308 North Michigan avenue, Chicago. 





LANDON RADIATOR CO., INC., STARTS PRODUCTION 
AT PLANT AT NORTH TONAWANDA, N. Y. 


Production was recently started at the plant of the 
newly organized Landon Radiator Co., Inc., at North Tona- 
wanda, N. Y., the first trial heat having been pulled during 
the last week. Heading the new firm, as president, is 
Archer A. Landon, formerly vice president of the American 
Radiator Co., and assistant to the president of that com- 


pany. W. F. Stearns is vice president of the new con- 
cern. The board of directors is composed of Seymour H. 
Knox and George Rand, among other financiers, and 


business men. 

Mr. Landon was born in Detroit, Mich., in 1868, and 
began work as a mechanic in one of the plants of the 
American Radiator Co. In 1901 he became manager of 
the Pierce plant of the company at Buffalo, N. Y., and then 
became general superintendent of all plants and later vice 
president and assistant to the president. In 1924 Mr. 
Landon retired from business, but late in 1926 decided to 
get back into harness and organized the company bearing 
his name. 

During the late war Mr. Landon was a “dollar a year” 
man in Washington, D. C., being a member of President 


Endorses Big ‘Trade 


Eastern Supply Association 


sion of the Eastern Supply Association, held at the 

Hotel Astor, New York, February 9-10, is re- 
viewed and the accomplishments of the two days are 
summed up. These three things are all notable ones, de- 
signed to react to the betterment of the plumbing and 
heating industries in the eastern part of the country. 
Briefly summarized, they are as follows: 

The endorsement of the National Trade Extension Bu- 
reau’s plan to increase its working funds, with the view of 
advancing the status of plumbing and heating in the 
United States. 

The unanimous adoption of a recommendation that 
manufacturers be represented by direct sales representa- 
tives when economically possible, with the additional rec- 
ommendation that when this is not possible manufacturers’ 
agents should not carry stocks of material. 


Ton things stand out when the eighty-seventh ses- 


The reference to the trade relations committee of a 
proposal to employ a man who will devote his time to the 
interest of wholesalers of plumbing and heating materials. 

The passage of these three resolutions was not the only 
thing of moment that occurred at the meetings. The two 
days were crammed with instructive talks and decisions, 
and the three ideas are merely indicative of the value of 
the session to the members. 


New Members Elected 
The association has grown since its meeting last fall, 
the board of directors having approved the applications 
of eight new full members and 19 branch house members. 
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Wilson’s Industrial Conference Board, chief of the aircraft 
production board, organizer of the War Labor Board, and 
representative of the National Industrial Conference Board 
on the special body of advisors to Secretary of Labor Wil- 





Archer A. Landon 


son. Previous to the American entry into the conflict, 
he was sent to Europe by the American Radiator Co. to 
organize the manufacturing of shells for the Allied armies. 


Extension Program 
Favors T, E. B. Campaign 


The action taken on those applications was unanimously 
approved by the body on the first morning of the conven- 
tion, and the following new member firms were privileged 
to take part in the convention: 
Regular Members 

Crane Co., Chicago, IIl. 
Grinnell Co., Providence, R. I. 
Penn Yo Supply Co., Inc., Buffalo, N. Y. 
Providence Plumbing Supply Co., Providence, R. I. 
The Republic Brass Co., Cleveland, O. 
E. Schwartz Plumbing Supply Co., New York City. 
Shoe-Letcher Co., Jersey City, N. J. 
Vandercar-Harmon Co., Albany, N. Y. 

Branch House Members 
Bridgman Co., Baltimore, Md. 
Crane Co., branches at Albany, N. Y.; Brooklyn, N. Y.; 
Buffalo, N. Y.; Newark, N. J.; Philadelphia, Pa.; Roches- 
ter, N. Y.; Syracuse, N. Y.; New York City, and Washing- 
ton, D. C. 


Grinnell Co., New York City. 

Thomas Maddock’s Sons Co., New York City. 

Standard Sanitary Mfg. Co., branches at Boston, Mass.; 
Baltimore, Md.; New York City; Philadelphia, Pa.; Syra- 
cuse, N. Y., and Washington, D. C. 

U. S. Radiator Corp., New York City. 


The meeting was called to order by President Philip J. 
Faherty, the first order of business after the election of 
new members being the report of Secretary-Treasurer 
Frank §S. Hanley, who reported on the credit bureau, 
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showing the usual good services rendered by that branch 
of association activities. The president then swung imme- 
diately into the reports of manufacturers and wholesalers 
on business conditions, R. B. Flershem, sales manager of 
the American Radiator Co., being the first speaker. 


Speakers Optimistic 

Mr. Flershem pointed out that general business condi- 
tions were about the same as a year ago, with employment 
and the political situation good, and prospects bright. He 
expects to see a slight drop in building during the year, 
put called attention to the fact that radiator sales last 
year showed an increase of 4% per cent and boiler sales 
an increase of 5.9 per cent, despite a 5 per cent falling off 
in building, and believes this can be repeated in 1927, 
especially in view of the 18 million poorly heated homes 
in the country. He told his hearers four things were 
necessary to make business good, ‘to show samples, to 
advertise, to select good prospects and to make personal 
calls.”’ 

Edward H. Blywise, president of the Republic Brass 
Mfg. Co., Cleveland, reporting on the brass situation, was 
very optimistic. ‘‘I think, in comparison with other years, 
that a rather ideal situation now exists in this field,’ Mr. 
Blywise stated. ‘“‘We had a reasonably good volume in 
1926 and we- expect about the same amount of sales in 
1927.” He warned the assembled wholesalers that the 
big obstacle now facing the salesmen and distributors of 
brass goods was the lack of knowledge of that product 
and asked them to familiarize their salesmen with quality. 

Walter J. Kohler, president of the Kohler Co., Kohler, 
Wis., commenting on enameled ware, stated that sales of 
that product fell off about 5 per cent in 1926 from 1925 
figures, with dollars and cents as the measuring gauge. 
Makers are now manufacturing faster than the goods are 
being used, and stocks at point of origin are equal to 
about two months’ normal shipments. This is not exces- 
sive, however, he stated, in view of the small stocks car- 
ried by most wholesalers. Manufacturing costs are about 
the same, but are slowly tending upward, he asserted. 

L. N. Johnson of the A. M. Byers Co., Pittsburgh, finds 
that the industry he represents has little complaint to offer 
about 1926 business. Some companies increased ship- 
ments materially over those in 1925, and found the year 
one of the best in history. “I look toward 1927 with 
a great deal of confidence,’”’ the speaker said, after stating 
that January shipments this year were below those of the 
corresponding month in 1926, but that February so far 
showed gains over both January, 1927, and February a 
year ago. 

A. M. Maddock, president of Thomas Maddock’s Sons 
Co., Trenton, N. J., reporting on pottery, had statistics 
gathered about that industry to present to the members. 
These figures, representing approximately 90 per cent of 
the total production of sanitary ware in the United States, 
showed that there were 1,798,000 water closets sold in 
1926, of which 1,398,000 were washdowns, 247,000 siphon 
jets and the balance reverse trap bowls. Potters turned 
out 1,174,000 tanks and 249,000 lavatories. This latter 
figure compares with approximately 150,000 in 1925, Mr. 
Maddock stated. He sees no reason why 1927 should not 
be a good year. 

Frank Sutcliffe, general manager of the John Wood 
Mfg. Co., speaking of range boilers, said he did not see 
how the price situation could get worse than it was dur- 
ing the past year, and that a strengthening of prices is 
probable, as manufacturers realize the necessity of mak- 
ing a reasonable profit. The speaker also talked briefly 
of the great growth of the water heater industry, pointing 
out that approximately 40 millions of dollars were invested 
in water heaters last year. 
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threading pipe with the W IL LIE WILL IAMS 
Will net you more than $1000 
extra profit the first year 


Before you say it can’t be done, just take out your 
pencil and figure this for yourself: 

In a 3-man shop, the time spent on threading 
work runs about one man’s full time, on heating 


jobs and similar work. The WILLIE WILLIAMS 
saves two-thirds of this threading time, as shown by 
the records of hundreds of suc- 
cessful plumbers and steamfitters. 
Here’s how it works out: 






“Our WILLIE WILLIAMS cuts 
and threads three times the 
amount of pipe we formerly 
cut and threaded by another 
method. Due principally to 
the efficiency of the Willie, 
we were ahead of time in re- 
storing pipe lines damaged in a 
plant fire.””—Chas. F. Kellam 
& Co., Holmesburg, Pa. 


There’s a WILLIE WILLIAMS ali 
ready to put you “ahead of 
time,”’ too. 

A WHLLIE that threads, cuts 
and reams—pipes, bolts and nip- 
ples—in one setting. Eliminat- 
ing two unnecessary operations. 

Get a real machine tool—it pays in the long run! 
The WILLIE is a fast worker that is built to stand the 
pace. And it’s an unusual value—a quality machine 
at a quantity price, manufactured in an efficient, 
established plant. 

Mail the coupon for full details, including time- 
saving records. 


WILLIAMS TOOL CORPORATION, Erie, Pa. 


WILLE @WiaMs 


nonvaniet POWER PIPE MACHINE 
TT FREE OFFER COUPON 


Here’s your “‘three times quicker’ coupon. I want 
to cut my pipe threading costs. Please tell me how. 
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Michigan Smelting 
and Refining Co. 
now operatin: 
Capitol Brass orks 





and 
Acme Brass Divisions 


Are New 


nd Different 
They Never Need Re-packing 


CAPITOL BRASS WORKS 


MANUFACTURERS OF BRASS VALVES AND BOILER TRIMMINGS 


SSVETROIT, MCS 





The contractor receives a written guarantee 
on the heating capacity of every Capitol boiler 


| Healt wre 
Capitol Boilers 
AND RADIATORS 


Unirep Saves RADIATOR (GRPORATION -Derroir. MICHIGAN 
6 FACTORIES AND 28 ASSEMBLING PLANTS SERVE THE COUNTRY 


For 37 years, builders of dependable heating equipment 




















EAGLE LEAD FITTINGS 


T# Eagle stamp or label on a lead fitting means that 
good judgment has been exercised in the selection 
of that fitting. Standard weight, uniform dimensions, 
smooth ends, true bends, hand-soldered drain screws, 


polished interior and exterior surfaces—these are good 
reasons for the popularity of Eagle Lead Fittings. 


The EAGLE PICHER LEAD COMPANY 
Chicago + Joplin + Cincinnati 
Producers of lead and allied products 








Eleven Plants + Branches in all principal cities 








Purcuase 
Brass 
Fittincs 


With Confidence 


PHOENIX BRASS FOUNDRY 
Irvington, N. J. 
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William A. Brecht, president of the Krupp Foundry Co., 
made the point that jobbers made more money on soil pipe 
in 1926 than in any other years, and many of them had 
expressed to him their satisfaction over stabilized prices 
of that product. He stated that the potential production 
capacity of all foundries is approximately 700 thousand 
tons, that 510 thousand was the largest year, and that 
the 1926 production was approximately 400 thousand ions, 
as compared to 200 thousand tons before the war. Con- 
sumption in 1927, he believes, will depend on building and 
manufacturers are likely to gauge their production by 
this factor. 

Steel pipe was the subject of Mr. Walker of the Republic 
Iron & Steel Co., who referred to the fact that this prod- 
uct was subject to few changes, with no price change for 
almost four years. The present price level is satisfactory 
to makers and should suit the wholesaler, he thinks. Last 
year’s production of between three and a half and four 
million tons was the greatest in history, and 1927 should 
be almost a parallel to last year, the speaker believes. 

With costs as they are today, selling prices of fittings 
are about as low as they can go, in the opinion of H. W. 
Seymour of Crane Co., reporting on that product. He finds 
that jobbers are now interested in stabilization of prices 
and stated that his company will not change present fig- 
ures if it can help it. Mr. Seymour warned against price 
concessions, stating they are practically always reflected 
in resale prices. ‘‘It is a serious condition,’’ he warned. 
“The jobber is the one who will suffer.”’ 


Reports by Wholesalers 
Frank W. Hubbard of Boston, reporting on conditions 
in New England, said that wholesalers had done a trifle 
less business last year, but had made a little more money 
than in 1925. He expects 1927 to be better than 1926 in 
his district because the market is better stabilized. 


Reporting on pipe sales in New York City, Allan Taylor 
of McMann & Taylor, stated that 1926 had seen much 
constructive work on the part of distributors and that the 
steadier price market during the year had partially made 
up for the disastrous year the wholesalers had experi- 
enced in 1925. The outlook for next year shows no great 
change, he added. 

A. A. Tomlinson, speaking of the outlook in Philadel- 
phia and southern points, said the situation is anything 
but ideal, that the volume of sales is good, but that profits 
are very small. Competition is keen, expenses are heavy, 
and it is difficult to get prices high enough to maintain 
overhead expense, he asserted. He asked the Philadelphia 
trade to cooperate with the Trade Extension Bureau and 
learn to merchandise. The first half of the year should 
equal the mark set the first six months in 1926, Mr. Tom- 
linson believes. 

Approximately the same conditions as in other parts of 
the territory are found in New York State, Mr. Dobson 
of Charles Millar & Son Co., Utica, finds. Conditions are 
sound, he believes, there is plenty of capital and he thinks 
building will soon be on the upgrade again. 

Wholesalers in the metropolitan district made some 
money, but not enough to repay them for the effort, Ed- 
ward Smolka of New York City told the members. Volume 
in 1927 will approximate that in 1926, he thinks, espe- 
cially during the first 6 or 9 months. 

T. E. B. Expanded Program Explained 


Walter J. Kohler of the manufacturers’ co-operating 
committee was then called upon to tell of the new plan of 


the National Trade Extension Bureau. He emphasized the 
fact that competition within the industry is only a small 
part of what we have to face, and that competition between 
industries is now becoming a serious matter, pointing out 
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that the plumbing and heating industries are competing 
against more than seventy nationally organized industries 
for their share of the consumer’s dollar. 

After praising the bureau for its work with the com- 
paratively limited amount of funds available, Mr. Kohler 
told of the inception of the co-operating committee, and 
the working out of the plan to properly advertise the need 
of efficient plumbing and heating. He touched on the ex- 
cellent slogan adopted by the General Federation of 
Women’s Clubs, viz: ‘‘Running Water in Every Home,” 
and emphasized the value of that organizations’ work to 
the industry he represents. He touched upon the appren- 
ticeship training work, and on the fact that the industries 
have rather lost sight of the undeveloped market for 
plumbing and heating goods. 

“We need better distribution, better merchandising, 
more intensive efforts along business lines,’’ Mr. Kohler 
told the members. ‘Intensive methods of merchandising 

















At a recent gathering of plumbing and heating salesmen.— 
Top row, left to right: W. M. Cooper, Jersey Brass & Tool 
Co., Springfield, N. J.; C. U. Cope, Haines, Jones & Cadbury 
Co., Philadelphia, newly elected treasurer; S. Franklin, Speak- 
man Co., Detroit—Bottom row: Bay Jones, A. Harvey’s Sons 
Manufacturing Co.; Ray Penhallegon, Nelson Co.; E. J. 
Manton, W. A. Case & Son Manufacturing Co., and C. M. 
Hargrave, Josam Manufacturing Co., all of Detroit 


are going to be necessary if we are to get our share of 
the consumers’ dollars.”” He ended with a plea for support 
from the association of the bureau’s project, telling the 
wholesalers: “‘It is your problem as jobbers, just as much 
as that of the manufacturers.” 

The open meeting continued after luncheon had been 
eaten. A. B. Leisure, representing Merle H. Thorpe, editor 
of “Nation’s Business,’ talked on ‘“‘The New Competi- 
tion.” Mr. Leisure stated that there are nearly 100 in- 
dustries engaged in group selling, advancing their develop- 
ment by research in co-operation, making it possible to 
secure facts of each industry by uniform cost accounting, 
helping in labor disputes, and in some cases, resulting in 
co-operative buying. 

Mr. Leisure also emphasized the fact that the competi- 
tion between industries is now the strongest in history 
and that it is only during the past few years that trade 
associations have really found themselves and realized 
the good they could be to their industries. 


Endorse T. E. B. Program 
Wholesalers and manufacturers then went into separate 
group sessions, executives of companies only being present. 


Manufacturers took up the subject of the new Trade Ex- 
tension Bureau plan early in the meeting, sending in to 
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See that Spring! 


The Donnelly Relief Valve has an 
external spring which assures 
proper functioning, and eliminates 
the possibility of corrosion and loss 
of tension. 














We also make a complete line of 








TEMPERATURE-VACUUM and 
PRESSURE valves, either single or 
in combination. 





For sale by all good jobbers. 








Donnelly Manufacturing Company 
29 MILLS ST. MALDEN, MASS. 
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To are more Minneapolis 
Heat Regulators in use than 
all other kinds of heat controlling 
devices combined. Uninterrupted 


leadership for 41 years. 
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Write for catalog and 
sales plan 


Minneapolis Heat Regulator Co. 
Est. 1885 


2801 Fourth Ave. So. Minneapolis, Minn. 
TReAAINNEAPOLIS™ 
Heat REGULATOR 
V4 eT COAL~GAS~OIL 










THE BURKS 
SUPER-TURBINE 
PUMP 


is simple, sturdy and trouble-proof. Picks up dry suc- 
tion instantly; traps and overhead loops in suction 
line do not interfere with its perfect performance. 


R lar equipment on all Decatur Home Water Sys- 
Sone. Built a “A LIFETIME OF SERVICE. 


Write for Catalog and Prices 


DECATUR PUMP COMPANY 
632 E. CERRO GORDO ST. $3 DECATUR, ILL. 
#ALESXICONNEG,TIONS IN PRINCIPAL CITIES 
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AUTOMATIC: DAMPERS 4 









Saves Coal and also the Heater 


The Stevens Automatic Damper and 

Heat Regulator serves as a positive 

check on fuel waste. It is a simple, 

absolutely automatic device which will 

be readily appreciated by your cus- 

tomer. Write today for full particulars, 
Distributed by 


The Stevens Specialty Co. of N.Y. 
26 Cortlandt St. New York, N. Y. 
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Portability: 
One of the most desirable features of the RATH- 
BUN Automatic cellar drainer is its portability. 
In fact it is an essential feature, being demanded 
by users of any drainage equipment. Not only is 
the RATHBUN portable, but it is economical, 
giving highly efficient service at a minimum cost. 
These and many other features are exolained more 
fully in our literature which we shall be glad to 
send on request. Write today! 


ote Rathbun Co 


DETROIT, MICH 














1036 Beaubein Street, 
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The Best Pays 


Profits derived from a Taber Midget 
Sump Pump installation are never 
spent for servicing the pump. The 
Taber requires no engineering, an 
18-inch tile is the pit. Automatic, 
economical to operate. One of the 
best on the market. Your jobber will 
tell you so. He can sell you. 


Write for Bulletin 120 MSJ NOW! 


TABER 


Midget SUMP PUMP 


TABER PUMP CO., BUFFALO, N.Y. N. Y. Office, Tel. Lexington 8945 


AUTOMATIC 
FLOAT Swit 














The Pipe Wrench with the 
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| the wholesalers their unqualified endorsement, and the 


jobbers were quick to add their approval of the program, 
with the result that at the meeting the following day the 
body as a whole unanimously agreed to get behind the 
movement. 

The wholesalers, after considerable discussion of the 
report of the Trade Relations Committee about manufac- 
turers’ agents, adopted the following resolution: ‘‘It is the 
sense of this meeting that manufacturers when possible 
employ salaried direct representatives, and that when this 
is not economically possible that manufacturers’ agents 
should not be permitted to carry stocks.’”’ This resolu- 
tion, after adoption, was referred to the manufacturers’ 
session, with the result that the body as a whole adopted 
it without debate on the following day. 


Advocate Advisor for Wholesalers 


The resolution which provided for the investigation of 
the advisability of the employment of an advisor for the 
wholesalers also originated in the wholesalers’ meeting. 
The measure as finally referred to the Trade Relations 
Committee by the association provides ‘‘that the president 
request the trade relations committee to look into the ad- 
visability of securing the services of some man who will 
devote himself exclusively to the wholesalers’ interest, this 
committee to report back at the next meeting of the East- 
ern Supply Association.’’ 


Urges Plumbing Organizations to Work with Woman's 
Clubs for Sanitation Laws 


The second day’s session was featured by the reading of 
an address by Mrs. John D. Sherman, president of the 
General Federation of Women’s Clubs, Washington, D. C. 
Mrs. Sherman, telling of the surveys instituted by her or- 
ganization, referred to the unexpectedly large number of 
towns without public water works or without sewer sys- 
tems, and the surprising number of homes in towns where 
water is available where there are no basic sanitary con- 
ditions. She asked if plumbing codes generally had taken 
the women into consideration, pointing out that in one- 
fifth of the cities investigated the Federation had found 
that the water charge is based on the facilities for using 
water rather than on the amount of water used, causing 
many women to do without proper equipment in order to 
save money. 

The speaker urged local master plumbers’ association’s 
code committees to work with the women’s club in their 
cities in order to get the women’s help in obtaining 
proper sanitation. Touching on heating, she stated that 
four-fifths of all homes, including those in urban sections, 
are still using stoves for heating purposes. 

William G. Bergner, secretary of the National Trade Ex- 

tension Bureau, in a brief speech thanked the members 
for their.endorsement of the bureau’s plans and empha- 
sized the fact that heating as well as plumbing will be 
given attention. 





RETIRING PRESIDENT OF E. S. A. HONORED AT 
DINNER PARTY 

One of the interesting functions in connection with the 
winter meeting of the Eastern Supply Association was the 
presentation to George E. Keenan, former president of 
the association, of its gift to the retiring president. A 
committee, headed by Joseph A. Maynard, and composed 
of Frank W. Hubbard, Philip J. Faherty, Frank S. Hanley, 
A. M. Maddock, Joseph Evans, A. A. Tomlinson, Boyd 
Watson, Wilson Smith, Robert Shannon and Charles 
Myers, gathered at Mr. Keenan’s home in Bayonne, N. J., 
Tuesday evening, Feb. 8, and presented him with a sterling 
silver service. Following the presentation, the party ad- 
journed to the Bayonne Club for dinner. 
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INTERSTATE PLUMBING SUPPLY CO. BUILDS NEW 
HEADQUARTERS 

The Interstate Plumbing Supply Co., Inc., with head- 
quarters in Albany, N. Y., is moving this month to a new 
location at 731-5 Broadway in that city. The new home of 
the firm, a drawing of which is reproduced herewith, is 
of reinforced steel and concrete, with a floor area of 
52,000 sq. ft., and is of the latest pattern, being built to 
the specifications of the eompany especially for use as 














The new headquarters of the Interstate Supply Co. at Albany 


offices, showrooms and a warehouse for plumbing and 
heating goods. The office and showroom faces on Broad- 
way, the building running through to Jackson street, 
where there is a railroad siding and unloading platform 
for receiving shipments. An unusual feature is a drive- 
way, 30 ft. wide, along the side of the building, which is 
about 300 ft. long. The company expects to have a formal 
opening about March 1. ; 





H. BURT HALLETT CALLED BY DEATH 

H. Burt Hallett, eastern 
representative of the Pitts- 
burgh Valve & Fittings Co., 
of Barberton, Ohio, died at his 
home in Buffalo, N. Y., on 
February 8 after a short ill- 
ness with pneumonia. Mr. 
Hallett was in his sixtieth 
year and had been connected 
with the above named com- 
pany for nearly ten years. He 
spent practically his entire 
business life in the plumbing 
and heating industry. He for- 
merly traveled for the East- 
ern Range Boiler Co. as a 
salesman, and subsequently 
organized a range boiler man- 
ufacturing company of his own at Conshohocken, Pa. 
This business he later sold to the W. A. Case & Son Mfg. 
Co. of Buffalo. He was an active member of the Eastern 
Supply Association and at one time was a member of the 
executive committee of that organization. Funeral was 
held in Buffalo on February 11, and interment took place 
in that city. Mr. Hallett is survived by his wife, a daugh- 
ter and two sons. 





H. BURT HALLETT 





MAINE SALESMEN TO HOLD ANNUAL MEETING 

A clever ‘‘valentine,’’ gotten out by Ellsworth F. Hayden 
and Rupert C. Parker, reminds members of the Plumbing, 
Steam and Metal Salesmen’s Association of Maine that 
their annual meeting is to be held at Dunscroft Inn, Duns- 
tan, Maine, Monday, March 7. The meeting is to open at 
2p. m., with a business meeting at 5 o’clock and a ban- 
quet at 6:15. 
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ENTERPRISE 


BALL 


COCKS 


Like all other ENTER- 
PRISE products the 
Enterprise Ball Cock is 


crammed full of quality. 
It is equipped with a 


high-pressure compound 
lever. A double threaded 


cast float arm is furnished 


with either 3” or 3” shank. 


Your jobber handles them 


Enterprise Brass Works 


Muskegon, Michigan 



































— 

} 

' } 

pieced 

FA Se SNe 
4 

ce Oe 

' - 

Read 

| 

es Ay 

| tex ; 

' | 








Stasco Seats are Sold 
Only Through Plumbing 


and Heating Channels 


“Stasco’’ advertising is concentrated in magazines 
read exclusively by people who take interest in their 
homes and spend money on them 


The makers of “Stasco™ Seats can profit only as 
the master plumber profits. If your wholesaler 
can't supply you write direct to us for complete 
information. 


Standard Tank & Seat Company 





Camden, N. J. 
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N this day of fuel economy, progressive build- 
I ers are realizing the importance of eliminating 
unnecessary expense in the heating of water for 
domestic service. 


The Unitem Submerged Water Heater replaces 
the separate water heaters. It provides a contin- 
uous supply of hot water every day in the 
year with efficiency, economy and satisfac- 
tion. Fuel savings in the heating of the 
hot water supply may run as high as 50 
to 70%. 

Yes, ‘‘Unitem” can be installed in any 
type and size of oil or coal fired boilers 
with the same satisfying results—and 
operates successfully day in and day out, 
winter and summer. 


We co-operate with architects, contractors 
and owners in making surveys and esti- 


7 The Coupon is for Your Convenience. 
— Mail it for your copy of our illustrated 
booklet, ‘‘Heating Water with Water’”’ 


Sold Only Through the Trade 
Bell & Gossett Compan 


Chicago, Illinois 
Cleveland, Ohio, 2281 Scranton Road 
EASTERN DISTRIBUTORS: 
McDermott Water Heaters, Inc., 101 Park Ave., New York City © 


PrCt ees s ss ee See sees es eee se See See 


BELL & GOSSETT CO., 
3000 Wallace Street, Chicago, IIl. 
Gentlemen: 


Kindly send us your illustrated Booklet, ‘“Heating Water 
With Water’’. 
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mates to insure a satisfactory installation. , 
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TO BROADCAST ITS PROGRAM OVER SEVERAL 
STATIONS 

The Ruud Manufacturing Co., Pittsburgh, Pa., has just 
arranged for broadcasting its light opera program over 
stations in New York City, Springfield, Mass., Boston, 
Mass., and Pittsburgh, Pa., through station WJZ at New 
York. The other stations are WDG at Springfield, WBZA 
at Boston and KDKA at Pittsburgh. This company has 
been utilizing the Pittsburgh station for the last three 
years, the new arrangement of course making its pro- 
gram regularly available to a much larger circle of 
listeners. 


Personal Mention 


W. S. Babson, president of the Peerless Pacific Co. of 
Portland, Ore., passed through Chicago this week enroute 
to jobbing centers in the East. 

A. A. Erxleben has recently been elected president of 
the Lowry Co. in Atlanta, Ga. He has been associated 
with the plumbing and heating supply business for a 
number of years, and his many friends in the trade will 
be pleased to hear of his appointment. 


H. W. Powel has resigned as treasurer and general 
manager of Crane Enamelware Co. at Chattanooga, Tenn. 
Mr. Powel is planning to form an organization for the 


| sale of plumbing supplies to jobbers in the southern states 

















east of the Mississippi, and he has established headquar- 
ters in the First National Bank building in Chattanooga. 

M. A. McCammond has joined the sales force of the 
Columbus, Ohio, branch of the Hoffman Heater (o., of 
Louisville, Ky., and J. T. Godsey has been added to the 
force of the Dallas, Texas, branch of the company. 

L. C. Whitney, superintendent of the J. B. Wise. Inc., 
of Watertown, N. Y., has returned from a visit to Press- 
cott, Ontario, his former home. 


O. A. Mayer has been appointed representative for the 
Dunham Co., of Berea, Ohio, to cover New York state out- 
side of the Metropolitan district. Jay J. Grosser has been 
appointed to cover Cleveland, Toledo and Detroit for that 
concern. 

Thomas J. Thomas, manager of the Ogden, Utah, branch 
of Crane Co., has the sympathy of his many friends in 
the industry on account of the death of his wife, which 
occurred recently. 

Robert Daily, who has been representing the American 
Radiator Co. in Seattle, Wash., and vicinity for the last 
five years, has been transferred to the Detroit branch as 
assistant manager. 


E. Riley, Walworth Co., Seattle branch, has been trans- 
ferred from a city territory to Pacific Division salesman 
for the Northwest, calling on the jobbing trade exclusively. 
His place in Seattle has been taken by H. G. Roberts, 
formerly with the Standard Sanitary Mfg. Co. in Seattle. 


W. C. Doyle, for a number of years calling on the plumb- 
ing and heating trade in the towns just outside of Seattle, 
has resigned from the Walworth Co., and is now with the 
Peerless Co. of Washington. His place with Walworth Co. 
has been taken by L. E. Johnson. 

Samuel B. Shearer, heating engineer, has joined the 
staff of William C. Groeniger of Columbus, Ohio. /iead- 
quarters of this organization have been moved to the 
Franklin building in Columbus. 

Gale Freeman, general sales manager of the Chicago 
Faucet Co., Chicago, was in New York City during the 
week beginning February 19, attending the annua! Own 
Your Home Show at the Madison Square Garden. 
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THE TRADE 


WITH MASTER PLUMBERS AND HEATING CONTRACTORS 








ANNOUNCES PROGRAM FOR NATIONAL 
CONVENTION 


Hardly a day goes by without additional reports of 
progress on arrangements for the annual convention of 
the National Association of Master Plumbers, to be held 
in Minneapolis, June 20 to 24. W. J. Lang, manager of 
Exposition Bureau for the association, has just released 
the prospective program for Monday, Tuesday, Wednesday, 
Thursday and Friday of convention week. While various 
features of the entertainment program have been an- 
nounced in these columns from time to time, the following 
schedule gives the first complete idea of how every hour of 
each day will be spent by the delegates, exhibitors, mem- 
bers and guests, as well as by the ladies. In addition to 
the arrangements shown on this program, Mr. Lang an- 
nounces that the radio broadcasting facilities of the Hotel 
Radisson have been secured for the week before the con- 
vention and for every day of the convention. 


Monday, June 20, 1927 

Reception of delegates at depots by committees and Stand- 
ard and Kohler bands. 

9:30 a.m.—Board of Directors meeting, Radisson Hotel. 

6 to 8 p.m.—Dinner dance in Flame Room, Radisson Hotel. 
7 p.m.—Banquet, Gold Room, Radisson Hotel, for board of 
directors, past presidents and manufacturers. 

8 p.m.—Reception, Gold Room, Radisson Hotel. 

8 to 12 p.m.—Entertainment in Gold Room, Radisson Hotel. 

11 p.m.—Viking Room, Radisson Hotel. 

Tuesday, June 21, 1927 

8 a.m.—Serenade by Kohler and Standard bands, Radisson 
Hotel. 

9:30 a.m.—Parade from Radisson Hotel to Auditorium head- 
quarters, Standard and Kohler bands. 

10 a.m.—Opening session of convention. 

1 to 2 p.m.—Concert on stage of Exhibit Hall by Kohler 
band. 

2 p.m.—Afternoon session of convention. 

: 5 to 6 p.m.—Concert on stage of Exhibit Hall by Standard 
and. 

6 to 8 p.m.—Dinner dance, Flame Room, Radisson Hotel. 

8:15 p.m.—Vaudeville, in Auditorium, for delegates, visitors 
and public, capacity, 12,000. By courtesy of Crane Company. 

11 p.m.—Viking Room, Radisson Hotel. 

Wednesday, June 22, 1927 

8 a.m.—Serenade by Standard and Kohler bands, Radisson 
Hotel. 

10 a.m.—Morning session of convention. 

1 to 2 p.m.—Concert on stage of Exhibit Hall by Standard 
band. 

2 p.m.—Afternoon session of convention. 

5 to 6 p.m.—Concert on stage of Exhibit Hall by Standard 
band. 

6 to 8 p.m.—Dinner dance, Flame Room, Radisson Hotel. 

7 p.m.—Presidents dinner for national directors and state 
Presidents in office. Gold Room, Radisson Hotel. 

9 p.m.—Athletic stag, Auditorium Exhibit Hall, for dele- 
gates, members and exhibitors. By courtesy of Minneapolis 
Heat Regulator Company. Standard and Kohler bands. 

11 p.m.—Viking Room, Radisson Hotel. 

Thursday, June 23, 1927 

8 a.m.—-Serenade by Kohler and Standard hands, Radisson 
Hotel, 

10 a.m.—Morning session of convention. 

1 to 2 p.m.—Concert on stage of Exhibit Hall by Kohler 
band. 


2 p.m.—Closing session of convention. 
5 to 6 p.m.—Concert on stage of Exhibit Hall by Standard 
band. 
6 to 8 p.m.—Dinner dance, Flame Room, Radisson Hotel. 
7 p.m.—Banquet in Gold Room, Radisson Hotel, for exhibit 
committee and managers in charge of exhibits. 
8 p.m.—Ball, Auditorium. 
9 p.m.—Vaudeville on stage of Exhibit Hall. 
11 p.m.—Viking Room, Radisson Hotel. 
Friday, June 24, 1927 
9 a.m.—Automobile trip from Radisson Hotel, by courtesy 
of American Radiator Company. Minneapolis, St. Paul and 
lake regions, returning to Hotel Radisson at 4 p.m. 
Ladies’ Program 
Tuesday, June 21, 1927 
12:30 p.m.—Luncheon in Flame Room, Radisson Hotel. 
Standard band. 
2 p.m.—Meeting of Auxiliary in Gold Room, Radisson Hotel. 
Wednesday, June 22, 1927 
10 a.m.—Automobiles from the Radisson Hotel to the Radis- 
son Inn. 
12 p.m.—Luncheon at Radisson Inn. Kohler band. Cards 
in afternoon, returning to hotel at 5 p.m. 
8 p.m.—Musical entertainment in Flame Room, Radisson 
Hotel. 
Thursday, June 23, 1927 
9 a.m.—Business session of the Women’s Auxiliary in Gold 
Room, Radisson Hotel. 


PATERSON, N. J., M. P. & H. E. M. P. A. TO HOLD 
ANNUAL BANQUET 

The twenty-sixth annual banquet and ladies’ night of 
the Paterson Master Plumbing and Heating Engineers’ 
Mutual Protective Association will be held at the Swiss 
Chalet, Arcola Road, Rochelle Park, N. J., it is announced 
by the committee, which consists of Harry Walls, John 
Baker, C. F. Bailey, Frank J. Micella, Nicholas F. Kearney 
and William Courtright. This is the same place that the 
association has held the annual event the last years. 





ALBANY MASTERS FETE NEW YORK STATE M. P. A. 
PRESIDENT 

The Master Plumbers’ Association of “Albany, Ni Se 
recently tendered a reception and dinner in honor of 
Stephen H. Welsh, president of the New York State Asso- 
ciation of Master Plumbers. The ballroom of the Ten Eyck 
Hotel in Albany was comfortably filled with master plumb- 
ers and their guests from all the large cities in the state, 
and the wholesalers of Albany and Troy were well repre- 
sented. 

After a very satisfying dinner, William F. Cassidy, presi- 
dent of the Albany Association, welcomed those present 
in a well-worded address. He then introduced James H. 
Doody, past president of the Albany Association, who 
served as toastmaster in a most acceptable manner. He 
read a letter of regret from the Hon. John Boyd Thacher, 
2nd, Mayor of Albany, who was prevented from attending 
by a serious illness in his family. J. M. Doody, Commis- 
sioner of Charities of Albany and a brother of the toast- 
master, represented the municipality in Mayor Thacher’s 
stead. Because of Commissioner Doody’s close relationship 
with the plumbing and heating industry he knew how to 
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pick a real live subject and spoke to the association 
masters and their guests of just how good plumbing af- 
fected the work of the Department of Charities in practi- 
cally every large city in the country, and predicted that 
with more plumbing of the right kind, and thought on 
the part of the employers of labor throughout the United 
States, the work of the municipalities in providing for a 
Department of Charities would be appreciably cut. Com- 
missioner Doody also outlined some of the plans of the 
present city administration for more and better drinking 
water. 

Frank J. Fee, chairman of the National Scholarship 
Committee, was then introduced and told of the tremen- 
dous strides which had been made by his committee, in- 
cluding the raising of an endowment of $140,000 to date. 
He advised that an additional $60,000 would be required 
before June 1 to complete the endowment fund and make 
the functioning of the National Scholarship Committee 
permanent. Mr. Fee told his hearers of the fine scholastic 
standing of all the boys who are taking the course in 
plumbing and heating at Carnegie Tech and also of their 
fine enthusiasm for a practical knowledge of the plumb- 
ing and heating business. The guests applauded Mr. Fee 
in appreciation of the untiring efforts he has put forth 
for the National Scholarship Committee. 

“Albany’s Own’”’ Thomas F. Nolan, vice president of the 
National Association of Master Plumbers, was of course 
given a thunderous and rousing reception. He outlined 
the aims, ambitions, and aspirations of himself and asso- 
ciates for advancing the national association and made a 
plea for a large delegation from New York State at the 
national convention in Minneapolis. He also paid great 
tribute to Frank J. Fee for what he has done for the Na- 
tional Scholarship Committee. Mr. Nolan showed that the 
work of the Scholarship Committee is something in which 
he is deeply interested. 

The guest of honor, Stephen H. Welsh, president of the 
New York State Association of Master Plumbers, reported 
on the activities of the state association and thanked 
everyone present for their intense co-operation and help 
during his administration. 

Frank B. Lasette, past president of the National Asso- 
ciation of Master Plumbers, in a few well chosen words 
congratulated the Albany association for its work in mak- 
ing the gathering possible and paid his tribute to the 
state officials. Abraham Wilson, an attorney from the 
Bronx, described the Credit and Collection Bureau which 
is in operation in the Bronx. Fergus McLoughlin of the 
Manhattan association was called upon and in the course 
of his remarks congratulated the state officials for their 
untiring efforts in association work. Jere L. Murphy, direc- 
tor of the National Association of Master Plumbers, was at 
the speakers’ table. Past State president, B. Joseph O’Don- 
nell, now of the National Trade Extension Bureau, was 
also at the speakers’ table. W. E. Stradling headed a 
delegation from Utica as did past state president August 
Ebke from Buffalo. 

Past State President, Frederick E. Fladd of Rochester, 
now a wholesaler there, brought down a delegation, in- 
cluding Harry J. Bareham, Louis J. Yauchzi and H. M. 
Saunders. 

The banquet committee consisting of Thomas F. Nolan, 
chairman; Franklin F. Schimpf, treasurer; J. Matt De- 
Rouville, secretary; John H. Moran, James H. Doody, 
Thomas A. Branion, Martin Farrell, Joseph Nicklas, Joseph 
O. Stapf, John T. Kerwin, Henry J. Noord, William Berger, 
and A. J. Eckart, deserved and received the thanks of all 
present for their efforts in making the reception and 
dinner possible. 
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MASTERS, WHOLESALERS, AND SALESMEN ENTER. 
TAIN AT DINNER DANCE IN ELIZABETH, N. J. 

Members of the Master Plumbers, Steam Fitters and 
Sheet Metal Workers Association of Elizabeth, N. J., and 
Vicinity for the third successive year were hosts at a 
dinner-dance which was held on February 5 at the Elks 
Club Auditorium, Elizabeth, N. J. An exceptional program 
of dance music and entertainment was enjoyed by over 
a hundred master plumbers, supply men, salesmen and 
other guests, all with their wives or sweethearts. The large 
auditorium with tables arranged on both sides, the center 
reserved for dancing and the orchestra occupying a place 
on the raised platform, all under subdued colored lights, 
presented an inviting atmosphere to the guests as they 
took their places at the small tables. Large vari-colored 
novelty balloons suspended at irregular heights to the 
backs of chairs added a festive note to the scene. 

At the conclusion of a most delectable dinner and be- 
tween dance numbers a series of vaudeville sketches by 
Broadway artists was presented. Philip Cook, a comic 
song artist, appeared first, next came an Italian baritone, 
followed by a dancing team from Earl Carroll’s “Vanities.” 
Florence Norrie, a Keith circuit actress, entertained with 
several song and dance numbers. 

Toward the close of the evening Mrs. George Kleinhaus, 
wife of an Elizabeth plumbing contractor, was presented 
with a fine Elgin watch. 

The association is again indebted to Morris Esocoff, who 
as chairman of the committee on arrangements and with 
the aid of his associates, L. R. Tichenor, Philip Hrkman, 
and Max Beck, made the evening’s entertainment another 
of which the Elizabeth organization may be proud, with 
good reason. 





LADLE DINNER ANNOUNCED FOR FEBRUARY 26 

The second annual Ladle dinner is to be held at the 
Hotel Astor, New York City, Saturday evening, February 
26, it is announced by the Manhattan branch, Association 
of Master Plumbers of the City of New York. 





KALAMAZOO ASSOCIATION HAS SUCCESSFUL 
ACCOUNTING CLASS 
The Kalamazoo, Mich., Master Plumbers’ Association 
accounting class has been running along smoothly for 
some time now, and is nearing completion of the course. 
The class meets every Monday at the Central high school 





in that city, and nearly one hundred per cent attendance 
has greeted Instructor Norcross at every meeting. The 
class was inaugurated by William E. De Bold and George 
H. Wilson, both of the National Trade Extension Bureau. 
The acccompanying photograph shows the members of the 
class. 
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ASSOCIATION ELECTIONS OF OFFICERS FOR 1927 


Heating and Piping Contractors St. Louis Association: 
—President, J. Lawrence de Neille; vice president, J. E. 
Strong; secretary, L. W. Moon, all of St. Louis, Mo. 

Chattanooga Master Plumbers’ Association, Chattanooga, 
Tenn.:—President, W. D. Swaim; vice president, Ben 
Allen; secretary, Roy Payne; treasurer, George Jones. 

Lower Bucks and Montgomery County Master Plumbers’ 
Association, Lower Bucks and Montgomery Counties, Pa.: 
—President, Irvin Slight, Willow Grove; vice president, 
Warren Yeagle, Jenkintown; secretary, Paul B. Greger, 
Glenside; treasurer, L. C. Madsen, Willow Grove. 

Master Plumbers’ and Steamfitters’ Association of 
Westchester County, N. Y.:—President, J. B. Clegg; vice 
president, Adam Berle; secretary, Arthur Fuchs; treas- 
urer, James J. Lynch. 

Master Plumbers’ Association, Haverhill, Mass.:— 
President, Carl A. Anderson; vice president, John J. 
Minahan; secretary, J. P. Butler; treasurer, Robert 
Walmsley. 





SCHEDULE OF WISCONSIN EXAMINATIONS 
ANNOUNCED 

The schedule for plumbing examinations in Wisconsin 
during 1927 has been announced by the Wisconsin State 
Board of Health. All the examinations are to be held at 
the Boys’ Technical High School, Milwaukee, the dates 
being February 28, May 16, August 22, and November 21. 
The announcement states that there will be examinations 
in other cities if there are sufficient candidates to take the 
tests. Applications for licenses are requested to be sent 
to the board 20 days prior to the examination and not 
later than ten days before. This is the first time that the 
calendar for the entire year has been announced. 
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KENTON AND CAMPBELL COUNTIES MASTERS 
ELECT OFFICERS FOR 1927 

Frank J. Lavanier of Covington, Ky., was named presi- 
dent of the Kenton and Campbell Counties Master Plumb- 
ers’ Association at the annual election meeting of that 
organization. George Holland was elected vice president, 
John E. Kennedy of Ludlow, secretary, and Fred R. Pfeif- 
fer of Covington, treasurer. On the board of directors are, 
George Fulner of Newport, James Hineman of Newport, 
and William Beuttel, Jr. of Covington. A. E. Trimbur of 
Bellevue, Ed. Kelley of Covington, A. Kruse of Newport, 
George Holland, and William Beuttel, Jr., were appointed 
a committee to arrange for the annual state convention 
of the state association which will be held at Newport on 
May 9, 10 and 11. 

Members of the state convention committee are already 
working on plans to make the 1927 gathering the greatest 
in the history of the organization. Besides the practical 
business and technical problems, which will be discussed 
by the delegates, the committee is arranging a number of 
social events, and promises an interesting time to all who 
attend. Not to be outdone by the men, members of the 
Ladies’ Auxiliary are also arranging for a number of 
treats for their visitors. 





WASHINGTON MASTER CELEBRATES THIRTEENTH 
BUSINESS ANNIVERSARY 


George J. Cross, Jr., plumbing and heating contractor 
of Washington, D. C., celebrated the thirteenth anniversary 
of the establishment of his business Saturday, January 29, 
with a birthday party at the Shady Oak Inn, on the Marl- 
boro pike, near Washington. 

The birthday party was attended by a number of his 
employees and by other master plumbers of the district. 








“Stood the Test 


of Manchester Water 


for 32 Years” 


He also writes, ““The usual life of a boiler 
in this town is from 12 to 18 years.” 


Painted, dented and made homely by care- 
less hands, this DAHLQUIST copper boiler, 
still serviceable, was replaced by another— 
polished and new. 


Evidence in unsolicited letters that come to 
us prove that our 25 YEAR GUARANTEE 
leaves ample margin for even an increase. 
Since DAHLQUIST assumes liability 
against natural boiler defect during this per- 
iod, those who specify our patented Aqua- 
therm Copper Range Boiler actually guaran- 
tee their own recommendation. 


Copper boilers made in capacities 
of 5 to 5000 gallons. 


DAHLQUIST MANUFACTURING CO. 
54 West Third Street, South Boston, Mass. 
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| Despite the low hanging fog there was a good attendance, 


UNCONDITION ALLY GUARANTEED | A buffet supper was followed by dancing. Mr. Cross was 


»ARROW> 


TRADE MARK 
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PNEUMATIC — STORAGE— SPECIAL 
Black or Galvanized 
The Novelty Steam Boiler Works Company 


Clare and Kleman Sts. Baltimore, Md. 








Haas 


Flush Valves for use in combination with 
all styles of bowls for all classes of 
service to operate under low or high 
pressure water supply. 


Water Closets for every type or clase of 


service 
Frost Proof Closets. Direct flush 

or after flushing. 
Write for catalog. 


Philip Haas Co., Dayton, O. 











RADIATOR HANGER 


Easiest to install. No time wasted 
setting the anchor bolt accurately. 
E-Z Wangers have both lateral 
and height adjustments. For ANY 
walls, any legless radiator. 


HEALY-RUFF CO. 
770 Hampden Ave. _—St. Paul, Minn. 








An Ounce 
of 
Prevention 


Boiler trouble is expensive. We don’t give McDonnell 
& Miller Duplex Water Feeders away, but they cost 
a lot less than trouble. Prevent burned boilers and 
cracked sections by installing McDonnell & Miller 
Duplex Water Feeders on all low pressure steam 
heating jobs. 





Ask for Bulletin D 6. 


MSDONNELL & MILLER 


WRIGLEY BUILDING, CHICAGO 
Eestern Warehouse Stock, Bush Terminal, N. Y 











| 


| presented with a set of silverware by his employees. The 
presentation speech was made by John J. Burke, who (dwelt 

at length upon the appreciation the employees felt for the 
excellent treatment accorded them at all times by Mr, 
Cross. 

The committee of employees who handled the birthday 
party was composed of John J. Burke, chairman, Frank 
H. Feddon, Walter C. Hutchins, Raymond C. Dyer, Ray- 
mond W. Deppe, Robert G. Carpenter, Robert A. Campbell, 
William Aukward, Melvin Botts, William Wathen, Frank 
Tyler, Alpheus Reinhart, Frank Hamerdinger, James Nal- 
ley and Thomas R. Nalley. 

Among the master plumbers who attended with their 
wives and families were Frank Bentley, secretary of the 
Washington Master Plumbers’ Association; Henry Eberly, 
J. Millard Hall, Henry C. Eslin, William E. Owen, Joseph 
E. Heflin and J. C. Flood. Paul Holmes of the National 
Radiator Company, was also present. 

The Cross plumbing establishment is located at 636 
Pennsylvania Avenue southeast. Besides his plumbing 
activities Mr. Cross is very active in civic and business 
association work. He is the secretary of the Southeast 
Business Men’s association. 





HOQUIAM MASTERS ENTERTAIN STATE PRESIDENT 

Roy E. Thompson, president of the Washington Master 
Plumbers’ Association, attended the banquet given by the 
Master Plumbers association of Hoquiam, Wash., where 
about thirty guests were present, including a number of 
jobbers and manufacturers’ representatives. 

The Washington State Association has a drive on for 
increased membership, with 200 set as the goal by May 
27, the date of the annual convention. ‘‘Every Member 
get a Member” is the slogan which flies from its banner. 





TAMPA, FLA., MASTERS HEAR COL. W. G. ARCHER 

Col. W. G. Archer of the National Trade Extension Bu- 
reau was the principal speaker at the January 31 meet- 
ing of the Master Plumber and Heating Dealers’ Associa- 
tion of Tampa, Fla. He told of the imperative need for 
modern sanitation in all communities, and cited several 
experiences he had while traveling in Europe. He also 
told of the sanitation in ancient cities. E. C. Bassett, 
field secretary for the state association of master plumb- 
ers, made a short talk, and Mrs. Bassett sang several 





solos. 





LOS ANGELES MASTERS RENEW LICENSES 


Seven hundred and fifty master plumbers renewed their 
certificates in accordance with provisions of the new Los 
Angeles, Calif., city ordinance during January and Feb- 





ruary, according to Charles M. Swinnerton, president of 
the board of plumber examiners and past president of the 


California State Association of Master Plumbers. The 
new ordinance requires that the certificates be renewed 
every twelve months and that all certificates issued previ- 


ous to February 1, 1926, have to be renewed before Feb- 
ruary 23, or the applicant was required to pass a new ex- 
amination. 





An extensive building program is under way at Pierpont 
Bay, near Ventura, Calif., by the Frank Meline Co., witha 
view to establishing an exclusive beach colony. Among 
the plans now being prepared by Architect Chas. Kyson, 
6040 Hollywood boulevard, Hollywood, are those calling 
for a $350,000 hotel, a $200,000 apartment house and a 
pier to cost $500,000. 
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Women’s Auxiliaries 


Sau Francisco Women’s Auxiliary Gives Card Party 


One of the most successful evenings of the season for’ 


the San Francisco Auxiliary was January 29, when the 
ladies entertained at whist. High scores went to Mrs. 
Wm. La Chapelle, 126, and Mrs. Lena Sands, 118. Mrs. 
Victor Peterson rendered a number of vocal selections. 


‘Milwaukee Ladies’ Auxiliary Holds Dinner-Dance 

The Ladies’ Auxiliary of the Milwaukee Master Plumb- 
ers’ Association held a dinner-dance at the Milwaukee 
Elks’ club, Milwaukee, Wis., on the evening of February 
14, under the direction of the entertainment committee 
which was composed of Mrs. Fred Kuetemeyer, Mrs. Wal- 
ter Dusold, Mrs. Charles Heffling, Mrs. Walter Tesch, 
Mrs. A. J. Maag, and Mrs. O. Laetsch. 


South Side Chicago Ladies First Annual Dinner Dance 
Huge Success 

From early in the evening of February 11, to early in 
the morning of February 12, over four hundred wives of 
master plumbers, master plumbers and representatives of 
manufacturers and wholesale dealers danced and made 
merry at the first annual dinner dance of the Ladies 
Auxiliary of the South Side master plumbers organization 
of Chicago. The affair was held at Wolff’s Pershing Pal- 
ace, and the appropriately festooned hall, the rhythmical, 
melodious strains of music, and a superb chicken dinner 
all combined to make the evening one to be long remem- 
bered by those present. 

Mrs. Frank Shaw, secretary of the ladies organization, 
Mrs. Walter Compton and Mrs. R. B. Finn were the com- 
mittee in charge of the party, and were given a great deal 
of well-deserved credit for its success. In addition to 
the committee, every individual member of the auxiliary 
worked hard to make the affair one of the largest of its 
kind ever held in Chicago. Mrs. ‘Finn, as a testimonial 
to her work in behalf of the organization, was presented 
with a basket of flowers. 

Entertainment was furnished chiefly by a cast of players 
at the Palace. The feature of the entertainment, however, 








Top picture, from left to right: Mrs. H. W. Strader, treasurer; 

Mrs. W. F. Chapman, vice president; Mrs. 0. Bahneman, sec- 

retary, Woman’s Auxiliary of Minneapolis. Lower picture: 

F. H. Farrell, Duluth; Mrs. Oscar Johnson, president Min- 

neapolis Woman’s Auxiliary; F. W. Cloutier, chief plumbing 

inspector, Minneapolis, at the recent convention in Minneap- 
olis, Minn. 
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Bigger Profits 


with 


Health-o-Meter 


Automatic Bathroom Scale 







Because of its unquestionable 
eficiency and unequalled 
economy the Health-O-Meter 
is a fast selling home scale. 
The demand increases daily 
and now is the time to order 
these in preparation for sales } 
that mean bigger profits for | © 
you. Write for details today. \ 






Continental Scale Works 
5701 Claremont Ave. 
Desk 68-B CHICAGO, ILL. 
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Heavy duty © 
fittings 1 
The Ravena line 
is not like the 


usual run of cast 
iron fittings. 


Ravena in fit- 
tings means heavy 
duty — ability to 
stand wear, and 
give the utmost | 
in service. An | 
individual size | 
and type forevery | 
installation. | 





* 








Write for the Ravena 
catalog — today. 


RAVENA IRON CO. 


Established 1903 
RAVENA NEW YORK | 
- | 
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was a series of Russian and modern American dances by 
little Marie McGuen, daughter of Charles S. McGuen, a 
master plumber of Chicago. 

North Shore Auxiliary Tenders Dinner to Association 

A brilliant crowd of 125 members and their ladies of 
the Evanston-Wilmette-Kenilworth-Winnetka-Glencoe Mas- 
ter Plumbers’ Association gathered at the Georgian Hotel, 
Evanston, IIl., Saturday evening, February 12, for a dinner 
and dance given by the auxiliary of the association to its 
members. 

An elaborate dinner was served in the main dining room, 
at which Victor J. Killian of Winnetka, president of the 
association, acted as toastmaster. N. J. Mergenthaler of 
Wilmette, past president of the association, also said a 
few words. Community singing was one of the features 
of the dinner. After the dinner was officially over, the 
party moved en masse to the beautiful Spanish ballroom, 
where the festivities were resumed with increased vigor. 
Dancing lasted until time to go home, which came much 
sooner than anyone thought possible. 

Arrangements for the party were made by a committee 
headed by Mrs. Fred Flader of Evanston. She was assisted 
by Mesdames George B. Swift of Evanston, George A. 
Kearney of Evanston and N. J. Mergenthaler of Wilmette. 


Kansas City Women’s Auxiliary Holds Dance and Card 
Party 

The Women’s Auxiliary to the Master Plumbers’ Asso- 
ciation of Kansas City, Mo., held a dance and card party 
at Drexel Hall, Hunter and Baltimore streets, in that city, 
on Friday, February 11. The affair was a great success. 
Nearly six hundred master plumbers, members of the aux- 
iliary and friends attended. An eight-piece orchestra sup- 
plied music for the dancing. Many of those present were 
entertained at cards, and handsome prizes were given to 
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the winners. Dancing was enjoyed until the small hours 
of the morning, when the guests departed, assuring those 
in charge of the affair, of the pleasure that had been 
afforded them. 





MARYLAND MASTERS ANNOUNCE ANNUAL DINNER 
DANCE DATE 

Plans for the sixth annual dinner dance of the Maryland 
Master Plumbers’ Association have been completed by the 
committee in charge, it was recently announced. The 
affair will be held in the ballroom of the Hotel Emerson, 
Baltimore, the night of Easter Monday, April 18. Plans 
are being made to entertain more than 300 members and 
guests. 

Since the committee in charge has been in office many 
years, and is composed of older members, it has been 
thought wise to appoint a sub-committee of younger men 
to stand by and learn how these affairs ought to be run. 
This sub-committee will be appointed at an early date. 

Members of the veteran committee are John Monosmith, 
chairman; Theodore Bunnecke, Fred Groscup, Samuel 
Houck, William F. Mylander and August V. Eidman. 





Chas. C. Miller, Prescott, Ariz., as secretary of the 
building committee, is handling preliminary work in con- 
nection with the five-story hotel to be constructed in that 
city. There will be 80 guest rooms. Christopher Totten, 
of Prescott, is the local architect. 

The Humboldt county supervisors have recently ap- 
proved preliminary plans prepared by Architects Frank T. 
Georgeson and Newton Ackerman, Eureka, Calif., for the 
proposed new county hospital. The structure will be a 
combination of brick and concrete, with a capacity of 216 
beds, and will cost $400,000. 





After the building is finished, the tenant is the one 
who tells you how well you have met his requirements. 
After all, the tenant must be satisfied or the building 


remains vacant. 


‘ 


As far as drains are concerned, there is one certain 
way to insure the tenant’s satisfaction and that is—see 
that Josam Drains are used. 


Josam Series 200-A Double 
Drainage Trapand Drain for 
Showers, Urinals and Floors. 
Made with flashing clamping 
device and adjustable collar 


. requirements. 
and strainer. 


Josam Drains 


In the line of Josam Drains you will find one for every 
possible purpose—or a slight adaptation of one of our 
regular types can be readily made to fulfill your particular 


and other Josam Products are sold by 


all Plumbing and Heating Supply Jobbers. 


Write for Ready Reference Folder No. 2 


The Josam Manufacturing Company 


4904 EUCLID BLDG., CLEVELAND, OHIO 
‘“‘There are no substitutes for Josam Products’’ 


Factory: Canal Road, Michigan City, Ind. 
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This &° That, Here©T here 


Preliminary plans are complete for the five-story steel 
and brick hotel at Napa, Calif., to cost $200,000. The 
puilding will contain 100 rooms, 80 with baths. 
Pearce Company, Stockton, prepared the plans. 

The Castle Rock Springs Company of Redding, Shasta 
County, Calif., 
struction of two modern hotels, a swimming pool and an 
18-hole golf course near Castle Crags. 

Plans have been about completed by architects A. J. 
Coffey, Gottschalk & Rist, Phelan Building, San Francisco, 
for a $165,000 two-story school building to contain twenty 


class rooms and an auditorium at Mountain View, Santa 
Clara County, Calif. 
St. Mary’s College will build at San Leandro, Calif., two- 


and three-story steel, concrete and brick college buildings 
at a cost of $1,500,000. John J. Donovan, Tapscott buiid- 
ing, Oakland, is the architect. 

Bids are being taken for the two- and three-story, 100- 
room (each with bath) hotel at Boyes Springs, Sonoma 
County, Calif. The structure will cost $170,000. R. W. 
Littlefield, 357 Twelfth Street, Oakland, is the architect. 

Figures are to be called for at once in connection with 
the construction of a $300,000 church edifice at the corner 


of Spear and Coddington streets, Quincy, Mass., for 





St. Cloud; 


H, W. 
D. R. Thomas, George H. Granse, president, Terminal Supply 


Top picture, from left to right: Benson, 


Co., both of Minneapolis.—Middle picture: G. F. Gerlach, 
Union Brass & Metal Mfg. Co., St. Paul; W. 
ing Iron Co., Minneapolis; G. M. Van Meter, Minneapolis.— 
Lower picture: 0. R. Manners, Manners Motz Co., St. Paul; 
P. R. Mork, Crane Co., 
at the convention of the Minnesota Retail Plumbers’ Associa- 


tion, recently held in Minneapolis, Minn. 


Davis- | 





is planning to spend $500,000 in the con- | 
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H,. Smythe, Read- | 


Minneapolis.—From photographs taken | 
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STRINGER ROUGHING-IN SYSTEMS 
Save the Plumber TIME and MONEY— 


They come ready to install with no waste of material. Try 
them on your next job and be convinced of their merits. 


Manufacturers of complete roughing-in systems for either 
CAST IRON or SCREWED PIPE installations. We have 


fittings for any operation—from the smallest bungalow to 
the tallest building. 

Write for catalog of Modern and Economical Plumbing Rough- 
ing-In systems. 


STRINGER BROS. CO., Inc. 


1100 West 38th St. - Chicago, IIlinois 
Factories: Gadsden, Alabama 
Warehouses: Chicago, Illinois, Gadsden, Alabama 


















































IMPROVED 
DESIGN 





GRIP TIGHT—STAY RIGHT 
Write for Free Catalog 


ARMSTRONG BROS. TOOL CO. 
323 N. Francisco Ave. . Chicago, U. S. A. 











An Effective 
Grease Trap 











Effective and easy to clean, the ESTA- 
BROOK Grease trap will readily take 
care of great quantities of greasy water. 
Is equipped with extension top; de- 


signed for inside use. 


Write for contplete catalog 
of the famous Estabrook line 


R. ESTABROOK’S SONS 


204 First St. South Boston, Mass. 


Our 
Catalogo 























The highest g grade — fixtures in the world. 
— quick compression. 


THE MORGAN — CO. 


CLEVELAND 
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Leonard Thermostatic 


Water Mixing Valves 





Type L-9 Water Mixing Valves are furnished for 
either exposed or concealed piping. 

Easy to operate, absolutely reliable. Anti-scalding 
and anti-chilling. 

Can be set to range from tepid to warm and use of 
water in another part of house will not affect tem- 
perature of water from the shower. 

Our booklet describes and gives roughing-in dimen- 
sions for all sizes Leonard Valves. May we send you 
a copy? 

Manufactured by 


LEONARD-ROOKE COMPANY 
PROVIDENCE 33 RHODE ISLAND 
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GOULDS PUMPS 





Goulds Automatic Cellar Drainer 
Easy to Install—No special pit required. 
Use standard 18 inch sewer tile. 

Automatic — Economical — Reliable — Noiseless —Inexpensive 

WRITE FOR PRICES AND LITERATURE 

GOULDS PUMPS, Inc., Seneca Falls, N. Y. 


Chicago, Ill. Houston, Tex. Philadelphia, Pa. Atlanta, Ga. 
New York, N. Y. Boston, Mass. Pittsburgh, Pa. Tulsa, Okla. 

















| Bethany Congregational Church. Heating and plumbing 
| figures will be separate. J. William Beal Sons, 185 Devon- 


| shire street, Boston, are the architects. 


Cominos Brothers, operators of the Cominos Hotel at 
Salinas, Calif., are planning the erection of a $400,000 
structure at Main and Alisal streets to replace the present 
building. 

Andrews, Jones, Biscoe & Whitmore, 50 Congress street, 


Boston, Mass., have been authorized to prepare final plans 
| for a brick and steel 3-story fraternity house, 90x90 ft. 


for the Alpha Delta Psi Fraternity of Amherst College, 


| at Amherst, Mass. 


Edward C. Kelly, 195 Center street, Roxbury, Mass., 


has been awarded the contract for the installation of a 
| plumbing system in the Columbia Station of the Boston 
| Elevated Railway Company in Dorchester. 


B. C. Gallo, 42 Maverick square, East Boston, Mass., 
has been commissioned to prepare plans for a 4-story 
brick and steel apartment house, 70x80 ft., to be built in 


| Dorchester. Figures will be called for early in March. 


Brookline, Mass., has tentative plans for the construc- 


| tion of a new Junior high school. Oscar C. Gallagher is 


superintendent of schools. 

Jasper Rustigian, 16 Norwich street, Worcester, Mass., 
is preparing plans for an addition to the grade school 
on Adams street in Worcester. Edwin T. Chapin, 340 
Main street, has been commissioned to prepare the work- 
ing drawings for the addition to the school on Lee street. 
The projects will mean a total outlay of about $300,000. 

Plans are being prepared for the construction of a 
sewage disposal plant for the town of East Providence, 
R. I. William E. Smyth is in charge of the project for 
which $150,000 has been appropriated. 

John F. Hogan, 318 Grosvenor building, Providence, R. 
I., is preparing plans for a parochial school to be erected 
at Smith, Calverly and Jewett streets, for St. Patrick’s 
Parish. Bids will not be asked until spring. 

William L, Bottomley, New York architect, has com- 
pleted plans for a large apartment house at New Milford, 
Conn., for Gillford Noble of that town. Bids are now be- 
ing received. 

Legislation has been recommended to authorize the 


| Lexington Trust Company to establish a branch bank in 


Bedford, Mass., and to hold real estate in excess of the 


| amount authorized by law. The purpose of this action is 


to-permit the erection of a bank building at Bedford, the 
proposed site being the old Paul Revere Tavern, which the 
bank purchased about a year ago. 

The H. E. Whitten Company of Boston has been awarded 
the heating contract, and the William B. Johnson & Sons 
Company of Boston the plumbing contract for the new 
school house to be built by the town of Medfield, Mass. 

Citizens of the town of Lexington, Mass., signalized the 
last day of January by voting, in special town meeting, 
to accept ‘the Cary Memorial Building, a gift to the town 
under the wills of Eliza Cary Farnham and Susanna E. 
Cary. The building will be erected at a cost of $400,000 


| from red water-struck brick, with white painted wood- 


work and granite steps, the architectural idea being to 
preserve a Colonial atmosphere, and harmonize with the 
traditions and associations of this historic Revolutionary 
town. Elaborate plans have been prepared by Willard 
D. Brown, a Lexington architect, in association with the 
Boston architectural firm of Ritchie, Parsons & Taylor. 

The First Church of Christ, Scientist, at Ft. Wayne, Ind., 
is to erect a new edifice at a cost of $200,000. H. L 
Cheney of Chicago is the architect. 
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F. J. Gelpi has been elected treasurer of the American 
Heating & Plumbing Co., at 829 Baronne Street, New 
Orleans. 

Currie & Corley of Raleigh, Miss., have been awarded 
the contract for the construction of a cold storage and 
store building for W. B. Fazakerly, at Jackson, Miss. It 
was announced by J. M. Spain, architect, at Jackson, Miss., 
that bids for the mechanical equipment, insulation and 
other incidental items, will be received at a later date. 


The Hodges Storage Co., Inc., of Shreveport, La., has 
announced the lease of property adjoining its building on 
Crockett Street for a period of ten years with the inten- 
tion of demolishing the buildings on that land and erect- 
ing a modern brick and steel building. It was indicated 
that bids for the construction of this building will be in- 
vited in the very near future. 

O. M. Gwin Construction Co., New Orleans, La., has 
been awarded the contract for the construction of a 2- 
story, stone, tile and frame warehouse for the Goodyear 
Tire & Rubber Co., on North Carrollton Avenue and St. 
Louis Street, at a cost of $40,500. The structure will have 
the latest improvements in industrial electric wiring and 
plumbing. 

Architect C. A. Houghtaling, 326 Stark Street, Port- 
land, Ore., has completed plans for a modern two-story 
apartment house to be built for the D. & D. Corporation. 
It will be 100x150 ft. in size, contain 30 suites and cost 
approximately $120,000. 





Top picture, left to right: Sy O. Gibson and S. B. Harvey of 

Minneapolis; H. B. Hanson, Virginia, Minn.—Middle picture: 

E. J. Shimon, E, M. Kelly, William Bergstrom, all of St. Paul. 

—Lower picture: E, S. Gifford, Emil Kolar, R. L. Anderson, all 

of St. Paul—From photographs taken at the Minnesota Re- 
tail Plumbers’ recent convention in Minneapolis 












Washington Refrigerator Drains 
measure 8 inches across the top 
and can be tapped I, 114 or 114 
inches; either finished in alum- 
inum or painted black. 11-inch 
is our standard tapping. 


Write for our calalog featuring 


Refrigerator Drain the entire Washington line. 
The Washington Metal Products Co. 
Washington C. H. te: tet OHIO 




















Lavatory—Flat 
Back, Oval Bowl 








This is the Jones Flat 
Back Lavatory with Oval 
bowl. White enameled 
inside. Furnished with 
concealed Hanger and 
cock washers. 


For quality, satisfactory 
service and good profit= 
handle Jones Hollow 
Ware. 







Our 
Calaloy 














Write for complete catalog. 


Jones Hollow Ware Co. 
Baltimore, Md. 





Fig. 361 
























RAYMOND’S 
Lead Roof Flanges 


are not CAST—but made 
from DRAWN LEAD 


No: Calking Necessary 


When ordering state SIZE 
and PITCH desired 


PRICES NO HIGHER than asked for IMITATIONS 
Use No Other 


RAYMOND LEAD WORKS 
735 So. Washtenaw Ave. CHICAGO, ILL. 




















The Baltimore Quality Line 


PLUMBERS’ CAST Brass Goons 


BALTIMORE VALVE CORPORATION 


BALTIMORE, MD. 
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Bulldogs 
Too! 


Now come Paul 
Bulldog Water 
SystemsNumbers 
888 and 999 for 
Deep Wells. 
Nos. 666 
and 777 for 
Si ° : 
1 All the downright quality charac- 
é teristic of Paul Pumps, all the 
Nos. 888 features that mean real service 
and 999 for n and long life—that Cush’n Stroke 
Deep Wells. —AutomaticControl—Dependable 
44 H. P. Repulsion Induction 
Motor-—-Self-Starting, Self-Priming—-A Real Storage Tank—and at 
a price that means more sales and larger profits! And the simple 
compact construction that has made Bulldog Systems popular over 
night is the same in the Deep Well Systems—with added weight 
and strength for heavier duty. You'll want these new Bulldogs on 
your floors. Write for Bulletin. 


The Fort Wayne Engineering & Mfg. Co. 
1706 N. Harrison St. Fort Wayne, Ind. 


“he PAULL Bulldog 


/ WATER SYSTEMS, 








Patent Pending 
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Gas-Steam Radiators 


This vented model Cabco Radiator will furnish 
almost instant heat. Combustion is perfect, and 
unaffected by down drafts. On cold days it can 
be used as part of the regular heating system. 


Write for details today. 


CABCO IRON WORKS, Inc., Gowanda, N. Y. 
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H. L. Davis of Pascagoula, Miss., who was recently 


| awarded the contract for construction of a buildin for 
| the Mississippi Ice & Utilities Inc., of Moss Point, Miss., 


| is preparing to begin work immediately. 


C. H. Kable Company, Portland, Oregon, has the gep- 
eral contract for the construction of four comfort stations, 


| two to be built at the Rose City golf links and two at 























| Creston park. 


A large factory building is planned for the J. J. Ross 
Mill Furnishing Company in Portland, Oregon, L. H. 


| Hoffman has the general contract and will call for bids 


on plumbing and heating in the near future. 

I. Block, Portland, Oregon, is installing plumbing in a 
20-suite apartment house at 294 North Twenty-fifth Street, 
and in four residences in the Irvington district. 

William McDonald Construction Company of St. Louis, 
Mo., has been awarded the contract for the new Federal 
building to be erected in Missoula, Montana, at a cost of 
about $200,000, the general contract being $158,700. 

Avon Lodge of the Knights of Pythias, St. Helens, 
Oregon, will build a $30,000 lodge home. J. E. Doughty, 
architect of St. Helens, has the plans prepared. 

Gore & Daubert, Inc., New Orleans, La., are completing 
a $70,000 plumbing and heating job on the Pontchartrain 
Apartments at St. Charles Avenue and Josephine Street. 

William H. Feigenson of the firm of Lindstrom & 
Feigenson, Portland, Oregon, has purchased a site at 
West Park and Taylor Streets, where he will build a 
$300,000 ramp garage of concrete, five stories high. 
Sutton & Whitney are drawing the plans. 


Standard Plumbing & Heating Company, Portland, 
Oregon, is installing plumbing in a 15-suite apartment 
house at 747 Glisan Street, in a 4-family apartment at 
606 Tacoma Street, and in a 20-suite apartment house at 
222 East Twentieth Street. 


Elmer E. Feig, 1585 Corbett Street, Portland, Oregon, 
is drawing plans for an apartment house to be built in 
Oregon City at a cost of $100,000. It will contain 30 
suites with electrical equipment and latest modern con- 
veniences. 

V. W. Vorhees, architect and engineer in the Nitel 
building, Seattle, has finished plans for a $300,000 laundry 
to be built in that city for the Troy Laundry Company. 
He is asking bids on the general-contract and will call 
for sub-contracts later. 

The Crown-Willamette Paper Company of San Fran- 
cisco and Portland, has announced plans for the first 
unit of a $50,000,000 paper and pulp mill project at 
Campbell River Falls, British Columbia. This first unit 
will be under way within eighteen months and will, when 
completed, cost $15,000,000. 

A total of $500,000 has been authorized by the ways 
and means committee of the Oregon State Legislature 
to be allocated to three state normal schools. The recently 
authorized state normal school for La Grande will have 
$175,000 of this amount. The citizens of La Grande will 
assume the expense of erecting a dormitory for the 
students in addition to the state appropriation. The com- 
mittee appropriated $150,000 for the Ashland norma! 
school building program, and $150,000 for the Monmouth 
State school. The Children’s .Farm Home was allowed 
$50,000 by the ways and means committee for the erec- 
tion of an administration building and heating plant. 

Plans will be completed and bids advertised for some 
time in April covering the work on the proposed fireproof 
hospital buildings at Tucson, Arizona. This will be a laree 
unit. 
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Exhibit of the Richmond Foundry & Mfg. Co., of Richmond, 
Va., shown in a bank in that city during “Know Richmond” 
week, recently. In addition to several specialties, the display 
showed the various stages in the manufacture of a drum trap 


Contracts are being awarded on the first unit of the 
St. Ignatius College building on Fulton street, San Fran- 
This will be a three-story concrete structure. Total 
be approximately 


cisco, 
cost of the new building work will 
$300,000. 

Announcement is made by W. B. Bailey, secretary of 
the Claremont Country Club, Oakland, Calif., that this 
institution is already planning to rebuild its clubhouse. 
The old structure was recently destroyed by fire. 

Marysville lodge, B. P. O. Elks, is negotiating for the 
purchase of a site upon which they will erect a modern 
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store and office building at a cost of from $150,000 to 
$175,000. 

Plans are being completed by Architects Reed & Corlett, 
Bank of Savings building, Oakland, for the $500,000 hos- 
pital for the Hillcrest Hospital Corporation. This will 
concrete and steel building 
between Telegraph 


be an eight-story, Class A, 
and will be located on Orchard street, 


avenue and Summit street. 
Architect Frederick H. Meyer, 742 Market street, San 
Francisco, is preparing plans for a three-story, Class A 


structure for the Ophthmalic Hospital to cost $150,000. 
The building is to be located at Bush and Octavia streets. 
Pierce Joint Union High School District, Colusa County, 
Calif., will vote on $200,000 bonds to 
provide for the erection of a 
C. Seldon & Company, California 
Sacramento, will be the architects. 
C. M. Menzies, 332 North El Dorado street, 
Calif., will construct a super-service station 
mobile salesrooms in Stockton to cost $125,000. 
J. Gibbs, 1706 Geary street, Francisco, the 
plumbing contract on the five-story and basement Class C 
apartment building at Franklin and Vallejo streets. 


the issuance of 
school. 


Life 


high George 


State 


new 
building, 


Stockton, 
and auto- 


San has 


P. W. Donoghue, Purchase street, Boston, Mass., has 
been awarded the plumbing contract on the Schrafft build- 
ing at Charlestown, Mass. The new structure consists of 
a modernized candy factory and extensive offices. It is 
estimated that the project will cost $1,500,000. 

Bids are being taken on the construction of a three-story 
and basement, $95,000, reinforced concrete apartment 
house, of two- and three-room apartments, at Rose street 
near Telegraph avenue, Oakland, Calif., for R. A. Smith. 
Arthur Young, 339 Fifteenth street, is the architect. 





At Last! The Blade for plumbers, steamfitters and electricians 


The right teeth and set for every kind of work 
THE RIGHT BLADE FOR THE RIGHT WORK 


Manufactured by AMERICAN SAW & MANUFACTURING COMPANY, Springfield, Mass. 


J. M. LYONS 


Distributor for Plumbing, 
Heating and Electrical 
Fields 


48 East 4Ist., St. 
New York City 


USE ‘LENOX |” 


“The Toots in the Pia Bor” 





Please send me one dozen Lenox Blades 


() Tubing and sheet brass 
L) Iron pipe and regular work 


CL) Casting and soil pipe 


If they are not satisfactory, I may return 





them. 


My firm Name 


Address.......... 7 
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The Bullard Roof Fiange 


Has _ successfully 
withstood the 
test of years of 
service. It is the 
acknowledged 
perfect flange. 





THE BULLARD SPECIALTY CO. 
Tiffin - - - Ohio 





| 











PIPE WRENCH 


FORGED STEEL 
THROUGHOUT 


PROFITS to you 
from SALES and USE 


Ask Your Nearest Jobber or Write 


THE LAWSON MFG. CO., Sta. B, Cleveland, 0. 


| STOP 


Wasting time looking for and changing 
ies and guides 


| Use THE SAXON 


‘“‘Fourdie Stock’’ 


[fee «Which is always ready to thread %-in, 
-Te}- \-in , %4-in., and |-in. pipe 
without changes. 


PRICE COMPLETE, $10.00 





139-43 North neal Street, Philadsiphie 


Brooklyn, N. Y. Jersey City, N. J. Bridgeport, Conn. New York City, N. Y. 


The Bronz,N.Y. Wilkes-Barre, Pa. Long Island City,N.Y. Newark,N.J. Camden, N.J 














ELIMINATE “GUESSWORK” 
CT IN PIPING! 


A Grade Scale, a Level, a plumb and 
a 12-inch rule all in one—the PER- 
FECTION eliminates ‘“‘Guesswork in 
Piping.” Practical, convenient, accu- 
rate and durable. Its use saves time, 
prevents mistakes and produces er 
work. In oak box $3.50. In leather 
case $5.50. 


wee YOUR JOBBER TODAY! 
ite to your jobber to-day. Tell him the model you 
like a he will be glad to let you inspect this remarkable 
tool. If you don’t think it the greatest invention in the 
pasting trade in years, return it in ten days. Write him 





MODERN UTI LIT IES COMPANY 
140-47 So. Second St. Harrisburg, Penna. 


























| 8 


A new plumbing and drainage ordinance for the city 


| of Santa Cruz, Calif., has been passed for first reading. 
| The aim of the new ordinance is to bring the present 


anitation statutes up to a modern standard in this city, 
Architect Jos. Losekann, Stockton, Calif., is preparing 
plans for an apartment house at El Dorado and Acacia 
streets, to cost $150,000. Senator Frank S. Boggs will 
be the owner. 


Bids are being taken for work on the $160,000 apart- 
ment building at Fell and Franklin streets, San Francisco. 
This will be a six-story, reinforced concrete structure con- 
taining two- and three-room apartments. 

The plumbing contract on the Keith Memorial has been 
awarded to J. A. Cotter Co., Boston, Mass. The Memorial 
to B. F. Keith, founder of Keith’s Theaters, is estimated 
at a million dollars. 

Buerkel & Co., Boston, Mass., have secured the plumb- 
ing contract on the reconstruction of 14 houses on Dundee 
street, Boston. 


Henry Bruckner, president of the Borough of Bronx, 
New York, N. Y., has let the contract for construction 
of a comfort station on the Southwest corner of West- 
chester and East Tremont streets, to cost $46,200. 

J. Miller, Municipal building, New York, N. Y., will 
soon take bids on construction of a comfort station to be 
constructed on the west side of Riverside drive, between 
Eighty-seventh and Eighty-eighth streets. 

A. E. Trimble, 1830 Virginia place, Fort Worth, Tex., 
has been awarded the heating and plumbing contracts on 
the $55,000 City Recreation Department building at Fort 
Worth, Tex. 


A. H. Shafer, 418 St. Mary’s street, San Antonio, Tex., 
has been awarded the heating and plumbing contract on 
the $88,856 courthouse at Uvalde, Tex. 

The Wolverine Plumbing Company, 122 N. W. Thirty- 
fourth avenue, Miami, Fla., has been awarded the plumb- 
ing contract on the new residence for M. S. Altmeyer at 
261 N. E. Twentieth street, Miami, Fla. 


C. W. Richmond, McAllen, Tex., has been awarded the 
plumbing contract on the $187,890 high school building 
at McAllen, Tex. 

W. L. Lucas Plumbing Company, 3225 Park avenue, 
St. Louis, Mo., has been awarded the plumbing contract 
on the new Asbestos Shingle building at St. Louis, Mo. 

Hunt Brothers, 407 Walker avenue, Sedgefield, N. C., 
have been awarded the plumbing contract and B. Mac- 
Kenzie, 240 N. Elm street, Sedgefield, N. C., has been 
awarded the heating contract on the $400,000 Sedgefield- 
Continental Hotel at Sedgefield, N. C. 


The T. P. Dowling Plumbing Company, 1908 Highland 
street, Knoxville, Tenn., has been awarded the plumbing 
contract in the erection of the new apartment house for 
Fritz Kreis in that city. 

Oscar Cole, Tuscaloosa, Ala., has been awarded the 
plumbing contract on the $125,000 Law building at the 
University of Alabama. 


The Anderson Plumbing & Heating Company, Athens, 
Ga., has been awarded the plumbing and heating contracts 
on the $215,000 School of Commerce and Journalism 
building at the University of Georgia. 

The Sanitary Plumbing Company, Tupelo, Miss., has 
been awarded the $14,750 heating and plumbing contracts 
on the $150,000 high school building at Tupelo, Miss. 

C. F. Springall, 84 Sprague street, Malden, Mass., is 
preparing plans for a theater building to be erected on 
Salem street, Malden, at a cost of $225,000. 
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Top picture: M. J. Corcoran, Des Moines, and John Garvey, 

Mason City —Bottom picture: J. W. Koch, Waterloo, and R. H. 

Routledge, Newton, at the recent state convention of the 
Iowan Master Plumbers’ Association, at Waterloo 


H. & S. Pogue, Cincinnati, Ohio, will build a remote 
delivery warehouse on West Sixth street, near Cutter, at 


a cost of $180,000. 
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The San Antonio Real Estate Board Building Company 
of San Antonio, Texas, will soon erect an eight-story 
office building at St. Marys and Martin streets. The 
structure will be of reinforced concrete, brick, tile and 
stone trim and will cost approximately $250,000. Adams 
& Adams, architects of the Builders Exchange building, 
are preparing the plans. N. H. White is 
the building committee. 


chairman of 


The Citizens’ National Bank of Waco, Texas, is having 
plans prepared by Harry L. Spicer, architect, 1614 
Amicable building, for a one-story bank and office building, 
42x165 ft., of brick, with granite base, to 
cost $100,000. 

The Polk Street Methodist Church of Amarillo, Texas, 
is having plans drawn by J. Roy Smith, .architect, 310 
Blackburn building, for a brick parsonage, two stories, 
42x50 ft., with and tile roof. A hot water 
heating system tile baths will be installed. 


stone, and 


stone trim 
and three 

W. C. Brown of Kerrville, Texas, has been awarded the 
plumbing contract on the new Methodist Church there. 

Edward Pool, Cincinnati, Ohio, will build three brick 
residences on Northcutt avenue in that city. He will also 
construct a 13-family brick apartment at a cost of $50,000 
at 750 Oak street in that city. 

A dormitory will be built to handle 165 pupils at Pike- 
ville, Ky., by the high school of that city. 

The Trinity Methodist Ohio, 
will add a recreational building housing a gymnasium and 
other appointments to the present edifice. DeVoss & 
Donaldson of that city are working on the plans. 


Church of Portsmouth, 


Robert Blickensdoerfer, owner and contractor, will build 
a two-story stucco residence at a cost of $40,000 at Madi- 
son and Bedford avenues, Cincinnati. 











THERMAINO 


‘‘T Heat’’ 


Nine essentials of 
“Thermaino”’ fully ex- 
plained in an _ illus- 
trated folder gladly 
sent to those inter- 
ested. 


NEW BRITAIN, CONN. 


NEW YORK CHICAGO 








THE HART & COOLEY MFG. CO. 


PHILADELPHIA 


One of the most important essentials 
of an enclosure, yet the least con- 
sidered, is its heating efheiency. 
The average enclosure is designed 
primarily to beautify the room with 
no thought being given to the com- 
fort of the individual. This type of 
installation not only restricts the 
efficiency of an otherwise excellent 
heating system, but also tends to 
create dissatisfaction. 


By selecting THERMAINO it is 
now possible to beautify the 
room without detracting from 
the efficiency of the heating 
system. 
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THE 


OTTUMWA PIPE PUSHER 


THIS MACHINE SAVES 
DIGGING UP LAWNS 
AND STREETS. PAYS 
FOR ITSELF ON ONE 
JOB. 















Send 
for 


Circular 


Manufactured by 


H. C. WILLIAMS & SON 


OTTUMWA, IOWA 











INSURANCE 


AGAINST FLOODED BASEMENTS 
LERERERE EE SRSEE ESS CESS SSS ES 


Where the Signet Drain is installed there can 
be no back water. 

A perfectly reliable trap that automatically 
keeps out sewage, gas and germs. 


(:) 






Always works. 
Nothing to get out 
of order. Brass 
working parts sub- 
merged. 


The Signet is clean, 
sanitary, simple, dur- 
able and efficient. 
Pat. Dec. 3, 1914 
Crampton-Farley 
Write for Brass Co. 
Details Kansas City, Mo. 


RERERRE SE RERE RES RSERSE Se OES RRS SRE RRR RER 


ie oe 6G OB 8 BB a a 
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| Magney 





Don’t Be Content 


With ordinary Roof Flashings 


Specify and Use 
the Reliable 


“SIMPLEX” 


Made in 
All Lead—Copper— Galvanized 
Iron 


Every Flashing Adjustable 
Every Flashing Perfect 


Manufactured only by 





SIMPLEX MFG. COMPANY, 213 W. Austin Ave.,Chicago 











ELLOG 


COMPRESSORS G 


Vacuum Pumps 


K 


Air Compressors 


, Special Oil Burning 
Equipment 

Our engineering and production 

departments are at your service 

in increasing your output of Oil 

Burners. 


| 
| 


Send direct. 


KELLOGG MFG. COMPANY 


Rochester, New York 








| 
Probst & White, 80 E. Jackson boulevard, Chicago, for a 
| 
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The Kelwood Company of San Antonio, Texas, is pre | 
paring plans for the construction of a new pas: enger | 
station at Robstown for the Gulf Coast Lines. Plais q 
also being made for the construction of several new pass 
senger and freight depots along the new Southern lacifie 
line leading into the Rio Grande Valley. 
































Roy E. Thompson, 1117 South Eleventh street, Ta oma, | 
Wash., was recently awarded the plumbing and heating | 
contracts on the new Catholic school to be erected at 7 
Renton Junction, Wash. i 

The State of New York will spend $400,000 for the | 
construction of a reception hospital and staff accommoda- ~ 
tions at the St. Lawrence State Hospital, in Ogdensburg, = 
Ms ae F 

The E. A. Lamb Plumbing & Heating Company, 244 
Second avenue S., Minneapolis, Minn., has been awarded 
the plumbing and steam contract for the 3-story, citizens 
| aid building being built at Eighth street and Fourth 
avenue §S., in that city, at a cost of $100,000. Hewitt & 
Brown, 1200 Second avenue S., are the architects. 

A $600,000 apartment hotel will be built at the corner 
of Thirteenth street and Harmon place, Minneapolis, 
Minn., by the Gateway Building Company, 600 Temple 
Court building. : 


A two-story parish house to cost $200,000 will be built 3 
by the Westminster Presbyterian Church of Minneapolis, 7 


Minn., at Twelfth street and Nicollet avenue in that city, % 
& Tusler, 126 S. Ninth street, are the 7 
architects. 


Inc., 


Finkelstein & Ruben, 425 Loeb Arcade building, Minne- 
apolis, Minn., will build a theater at Rochester, Minn., 
to cost $250,000. Ellerbe & Company, 692 Endicott 
building, St. Paul, Minn., are the architects. 


The Gateway Building Company, 600 Temple Court 
| building, Minneapolis, Minn., will build a 3-story addition 
| on top of the Ritz hotel at Second and Washington 

avenues S., to cost $200,000. Liebenberg & Kaplan, 617 
| McKnight building, are the architects. 

The James Black Dry Goods Company, Fourth and 
Sycamore streets, Waterloo, Iowa, will build an eight- 
60x90 addition to its present building, to cost 
An architect has not been selected. James 
Graham is president of the company. 


story, 
| $250,000. 


Contracts will soon be awarded on the new three-story, 

| 120x120 theater and store building to cost $750,000, to 

pe built at the corner of First avenue and Third street, 

Cedar Rapids, Iowa, by Calvin Bard, Indianapolis, Ind. 

George L. Fisher, 1604 City National Bank building, 
Omaha, Nebr., is the architect. 


Plans are being made by Architects Graham, Anderson, 


three-story gymnasium building in Cedar Rapids, Iowa, 
for the Coe College in that city, which will cost about 
$200,000. 

The Second Church of Christ Scientist, Eleventh street 


and Second avenue S., Minneapolis, Minn., will build a 
new church at the northeast corner of Second avenue S. 


and Twelfth street, to seat 2,000 and cost $750,000. 
Thomas R. Kimball, 836 World-Herald building, Omaha, 
Nebr., is the architect. 


The Jean Lafitte Hotel Company, Galveston, Tex., has 
let a contract to Bellows-McLay Construction Company 
| of Dallas, Tex., for a 204-room hotel at Galveston, Tex. 
Preliminary plans for a two-story, 44-room hotel build- 
ing are being drawn by the David S. Castle Co., of Abilene, 
Texas, for I. G. Yates of Rankin. The building will be of 
brick, hollow tile, 100x125 ft., and will cost 
| $45,000. 





stucco, 
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~ ™ The most outstanding 
development in water heaters 
in 20 years ~ new in principle 
~ amazing in its results 


























GYy= 


Old-timers in the plumbing business stand amazed 
when they see the Bull’s © Eye Water Heater demon- 
strated. No water heater was ever built like the 
Bull’s © Eye — none with so few parts — none that 
had a five-year guarantee back of it. 


The Bull’s © Eye has no coils to lime-up or clog, noth- 
ing to get out of order. It holds the water around the 
heat instead of the heat around the water. Overlap 
baffling in the heat chamber forces a long fire travel, 
extracts practically all the heat in its progress — and 
the heat goes into the water, where it belongs. 

The Bull’s © Eye saves from 14 to 14 the cost of heating 


water in the average home. It will heat a 30-gallon 
tank of water for less than you pay for a cup of coffee. 


Bull’s © Eye profits are net profits. Made in ONE size, 
ONE type, to sell at ONE price. Easy to install. Ask 
for particulars now — and send your jobber’s name. 


THE DUNHAM COMPANY fi ort. y 


Established 1846 fn 
BEREA, OHIO J £ \ 
‘Suburb of Cleveland) Price Read } : 
® e 
No need to write a letter — simply write your name $ 180° ~ ? ] Ohh . 
and address on a postal card and mail to The at Retail e ™ —=~—~_——— 


Dunham Company for complete information. 
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GENTLEMEN! THE KING IS SAVED! LONG LIVE 
THE KING! 
We show you herewith the various solutions which have 





heen received to T. K. M.’s puzzle as to how the king was 
0 be taken from that island, surrounded by a bottomless 
jitch fifteen feet in width. The following are the contributors 
who would save the king by laying one board across the 
angie of the ditch, and then dropping the other board to the 
island so the two formed a bridge: 

L. B. T., Lewiston, Me.; M. T. C., Memphis, Tenn.; H. S., 
Liberty, N. Y.; Keystone Plumbing & Repair Co., Greenville, 
Pa.; L. H. G., Evanston, I1l.; W. I., Wausau, Wis. W. D-*Ss., 
Dallas, Tex, J. J. D., Williamsburg, Ia. 
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Those who preferred to have the king walk in a straight 
line, 
number of men stand on the end of the board at the spot 
marked with the cross, were: Miller-Russell Plumbing Co., 
Hamlin, Tex., and M. M. K., Hershey, Pa. 

J. M. G., of St. Louis, saw both ways. 

Well—we're glad that strain is off our minds. 


But the Miller-Russell people in writing wanted to know 
how the men got out of the ditch if it was bottomless. We 
referred this to J. M. G., and he remarks: “They did not get 





out. They stayed down there. They were in a terrible fix, 
80 they said, “This is hell!” Hence the origin of the now 
well-known word. Also they were plumbing and heating men, 
for they were told to keep it hot down there. Moral to 
Plumbers: “DON’T DIG!” 

Can you get the men out of the ditch? 

PART BULL 

“T just paid $500 for a dog.” 

“What kind of a dog?” 

Part collie and part bull.” 

“What part is bull?” 

“The part about paying $500 for the dog.” 

Cambridge, Mass. 








Trade Winds, 





When a man says “Business is business,’’ commence looking 
for monkey business. yt Fs 


by laying one board on top of the other, and having a | 
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USTLESS Copper Top preserves shape 

—prevents stretching and elongation. 
Bottom is of tough, high grade red rubber, 
molded in one piece--not blown. This 
insures uniform thickness of walls, lasting 
resiliency and perfect seating for long use. 

Send For FREE TRIAL BALL 

Sold through Jobbers only 


AMERICAN RUBBER PRODUCTS 
CORPORATION 


J. M. LYOns, 48 E. 41ST STREET, NEW YORK 


GUARANTEED FOR 3 YEARS 


Just OFT] 


the Presse 


Monarch 1927 Price List, 


showing general price reduction on 
all complete water systems. 








Also announcing 

a new Monarch of intermediate 
size for general supply, capacity 275 
gallons per hour—larger’ than the 
well known 200 gallon size, but 
smaller than the 400 gallon unit. 

Every locality is a potential market 
for a strictly quality pump at fair 
prices, and every dealer is urged to 


familiarize himself with the Mon- 
arch line and consider its sales 
possibilities. 


Write for Monarch Cata!og No. 103 
and 1927 Price Sheet No. 110. 


THE MONARCH ENGINEERING COMPANY 
230 E. Ist ST. 


MONARC 


DAYTON, OHIO 


H 








WATER SYSTEMS 
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Oil, sand, grease, scale, 
rust, and other impurities 
and dirt yield at once to 


BOILER KLEEN. Won't 
harm boiler metal at all. 


SURGING 


When the Boiler’s sluggish and the radi- 
ators won't heat—that’s the time for 
BOILER KLEEN. When the water won't 
stay in the boiler, due to foaming and prim- 


ing—that’s the time for BOILER KLEEN. 


Easily and quickly applied. Saves time 
and labor. 

Packed in 5 pound containers. Buy from 
your jobber. 


JOBBERS: Write today for our 
proposition. It will interest you. 


CARL J. RUNDQUIST, Distributor 
6615 So. Campbell Ave. Chicago, Illinois 





BOILER 
KLEEN 
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Epigrams are Good Business- 
Getters 


Why Not Put Them to Work for You? 


thousands of people standing before his show win. 
dows every hour of the day, and into the night. Twice 
during the day he telephoned the wholesale house to send 
over a truck with more goods to replenish his rapidly 
disappearing stock, and his face wore a broad grin. How- 
ever, he awoke and found he was in bed and that a draft 
from the open window was chilling his feet which stuck 
| out beneath the covers. But there was nothing wrong 
| with the dream. He knew that if he could get people to 
| look in his windows he would have them over half sold 
| on his merchandise. Accordingly, the next day he began 
| to use epigrams, and, lo and behold, his dream nearly 
| came true. He never had to order twice in one day, but 
| he had to order twice as often as he formerly did. 
Of course, the above story is only partly true. The part 
about the man’s dream is pure fiction. But if you will 
start today to put a new epigram in your window each 
morning, you will see that there is more truth than 
fiction in the rest of the tale. Start with the epigrams 
listed below. 


| \ BUSINESS man once had a dream in which he saw 





A woman thinks there is only one man in the world 
whose wife is perfect. 
7 * ca 
A successful surgeon can’t guess wrong even once. 
* * * 
Woman looks after the inner man, and man looks after 


the outer woman. 
* a * 


Many a painful pause in conversation occurs in the 
dentist’s chair. 











a * * 


What this country needs most is a non-vanishing collar 
button. 
= * *” 
Next to a cold in the head the most contagious thing in 
the world is a bright smile. 





PORTLAND ASSOCIATION ASKS EXAMINATION FOR 
ALL PLUMBERS 

The Master Plumbers’ Association of Portland, Ore., has 
sent a petition to the city council asking that all persons 
engaged in plumbing installations shall be required to 
take an examination to demonstrate their qualifications 
for the work. The petition explains the importance of 
sanitary installations and points to the danger from faulty 
work which the master plumbers contend has been found 
in a number of cases by inspectors. 








Bids are about to be called for in connection with the 
$80,000 reinforced concrete elementary school at Agnew, 
Santa Clara county, Calif. 





Contracts are being awarded covering the work on the 
$350,000, three-story and basement factory building which 
is to be built at 10th and Bryant streets, San Francisco. 
Architectural work is in charge of the engineering depart- 
|} ment of the Pacific States Electric Co. 


Scott Plumbing & Electrical Co., 1900 M street, Sacra- 
mento, Calif., has been awarded plumbing contract for 
the three-story, $75,000 warehouse and office building for 

| Blake, Moffett & Towne. The building will be erected on 
| Front street, between K and L streets. 
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Bath a Day Movement 


The important thing for any industry is publicity. The un- 
paralelled prosperity of the American people has led to the adop- 
tion of aggressive selling tactics by 
practically every industry. From all 
sides the man and woman who con- 
trol the buying power of the Ameri- 
can home are being approached. The 
more aggressive industry, conducting 
its publicity campaign with care, is 
getting a little more of the surplus earnings than the industry 
which is doing little or nothing to keep itself favorably before 

the public. 


selling effort to the public in our own industry is 

the master plumber. He is on the firing line. He 
must meet locally the competition of every other industry 
operating in his community. 

How can he best do it? Obviously by making the prod- 
ucts and the service he offers seem more worthy, more 
necessary, than these others. By making his industry 
stand out because of its contribution to the betterment of 
the community in which he lives. 

With this idea in mind, Chas. Wilkins, of Chas. Wilkins 
& Co., Minneapolis, has just laid in a supply of copies of 
“The Story of the Bath,’’ each one imprinted with his 
name and address. These copies he is going to distribute 
to the members of his service club. 

What will be the result? The men who belong to these 
service clubs are, generally speaking, leaders in the com- 


. N IMPORTANT link—an indispensable link—in the 








Comets Sell Everywhere! 


Comet Gas Radiators are winning friends 
everywhere. 
City contractors 
as well as those 
serving rural 
districts are 
making big pro- 
fits on Comets. 
Are you in on 
this new money 
and customer 
maker? 


Write today and learn the full par- 
ticulars about protected agencies in your 
community. 


Manufactured by COMET RADIATOR CO. 


2010 Market Street | Philadelphia, Penna. 
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munity. They represent solid business and professional 
interests. Their word carries the weight of authority. 

They are ‘“‘key’’ men. If their opinion is favorably in- 
fluenced, it means that ultimately a much larger number 
of people will be favorably influenced, because these are 
the people in every community who help to mould public 
opinion by word and action. They are men who like to 
pass on a good idea—and they will recognize the message 
of ‘“‘The Story of the Bath’ as a good one to broadcast. 

We suggest that if you haven’t read “‘The Story of the 
Bath,’’ you ask us for a free copy. When you've read it 
you’ll see why school authorities in 162 cities and towns 
have adopted it for supplementary reading. And you’ll 
see why many business men have endorsed it. You'll see 
the good it will do you if you distribute it in your com- 
munity. 

A. C. Volk, city engineer of Bastrop, La., is making 
preliminary surveys for a municipal swimming pool. 

J. A. Petty & Sons Company, Godchaux Bldg., New Or- 
leans, La., has been awarded the contract for the con- 
struction of a $66,551 swimming pool in Audubon Park, 
New Orleans, La. 

The Suburban Club, Park Heights, Baltimore, Md., will 
construct a swimming pool and bath houses in that city. 

The Elks’ club of Oshkosh, Wis., is considering the con- 
struction of a swimming pool, which’ would be installed 
in a new addition to the present clubhouse. 

The Knights of Columbus, Daly Council, No. 12, New 
Britain, Conn., is planning the construction of a two-story 
brick auditorium 900x110 feet, with a basement. Plans 
provide for a gymnasium to include a swimming pool. 
The building, it is estimated, will cost about $100,000. 
































BOOSEY’S Shower Trap 
can’t leak 


For absolute protection against 
leaks—the connection between 
trap body and lead pan is a caulked 
joint which can be tested by filling 
the pan with water. 


Write for catalog. 


NORMAN BOOSEY MFG. CO. 


(Successor to Greenwood Mfg. Co.) 


5140 Hamilton Ave. Detroit, Michigan 
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Vanderman’s 
| Steel Tool 
Chests 


AND 


Combination 
Bench Pipe Vise 


Send for Catalogue 


Manufactured and for Sale by 
The Vanderman Mfg. Co. 


Willimantic, Conn. 


This is the Fire Pot that 
Produces Results 


WHY? 


It will melt a 4-inch pot of metal 

A 2-pound copper will heat and melt 

solder in TWO MINUTES. 

The pot will generate and operate out- 

doors in ANY KIND OF WEATHER. 

It will heat irons as fast as they are 

cooled. No time wasted. 

Less than a gallon of gasoline is used in 

a day. 

It is smokeless and odorless while in 

operat. ion. 

It can be turned down low when not in 

use. 

This pot fills the bill when extra fine 

work is to be done and every shop 
E should have one. 


Order yours now. Only $10.00 f. o. b. 
factory. Two percent discount when cash 
accompanies the order. 


No. 35 Po nee aon nen DOUBLE BLAST MFG. co., Inc. 


ee Commonwealth Ave. North Chicago, Ill 


Domestic —Industrial 
and Swimming Pool 


Water Filters 


A standard size for every use. 
Built complete in Our Own Plant. 


Get Our Quotation on Your Jobs 


GRAVER Gaoponation 


110 Todd Ave. East Chicago, Ind. 














PHILADELPHIA 


CHESTNUT and 39th ST. 


HOTEL PENNSYLVANIA 


Fireprogf—Unrestricted 
Parking—Garage 


600 Rooms 
500 Baths 


Rooms with running water 
from $2.50 per day 
Rooms ra ppeteate Bath 

ower 
oom roe 50 per day 


Food and Service the best 


Near West Philadelphia Station 
Pennsylvania Railroa 








OSCAR W. RICHARDS, Manager 
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- PATENTS 


| Plumbing Department 


1,615,351. Cover Attachment for Bathtubs. John BR 
| Tierney, St. Paul, Minn. A cover attachment for bath tubs 
including a frame comprising a member serving as a hack- 
bone, a pair of legs pivoted to one end of said member 
| adapted to extend outwardly in opposite directions and to 
| engage the rim of said tub on opposite sides thereof, three 


4 





legs similar to said first pair of legs, all pivoted at the same 


| 1.615.351. 
} 
{ 
| 


| point to the other end of said member adapted to extend 


outwardly to engage the rim on opposite sides of said 
member and in alignment therewith. 
a 7 * 
1,615,523. Toilet-valve-Actuating Device. Tamori 
Shimo, Los Angeles, Calif. In an actuating apparatus for 
a flushing tank valve having an external lever, a housing 


| adapted to be secured to the floor, a rotor member work- 




















ing within the housing, a hub on the rotor member having 
an internally threaded bore, a plunger mounted in the 
housing and having a threaded portion in engagement with 
said internally threaded bore, and having a grooved por- 
tion extending from the housing; protections on the hous- 
ing engaging with the grooves in the plunger to prevent 
rotation of the plunger, said plunger being adapted to be 
depressed by the foot, a spring to retract the plunger to 
normal position, interposed between the base of the hous- 
ing and the plunger, and a cable having one extremity 
fixed to the rotor and the opposite extremity fixed to the 
flushing tank valve lever. 
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1,615,486. 





1,615,706. 


1,615,706. Bathtub Mat. Samuel Johnstone, Sparks, 
Nev., assignor of one-third to F. H. Seavey, Reno, Nev., 


| and one-third to Fred W. Steiner, Sparks, Nev. As a new 


article of manufacture, a mat for the upper and outer 
edge of the bath tub, comprising a contractile, elongated, 
rectangular body of a cross-sectional configuration approx- 
imating the cross-sectional shape of the edge of the tub 
and of slightly less size than said edge, said body having 
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a fabric reinforcing layer embedded therein, said reinforc- 
ing means having rows of elongated cutaway portions. 
a * * 

1,615,486. Water Heater. George Frank Reichman, 
Philadelphia, Pa. In a water heater, a unitary cast metal 
section, comprising an inner cylindrical shell inclosing a 
fuel and combustion chamber, and an outer cylindrical 
shell forming a water chamber between them; heat con- 
ducting metal partition ribs projecting inwardly from said 
inner shell, into said fuel chamber, and extending verti- 
cally to the height of the latter; and protective lining 
slabs of refractory material, fitted between said ribs; 
whereby said inner shell is protected, but heat is directly 
conducted to said water chamber; and a fuel doorway ex- 
tending through both said shells, into said combustion 
chamber, above said ribs and slabs. 

* * * 


1,615,574. Closet-hopper Seat Hinge. William J. Den- 
nis, Ponemah, and John S. Perry, Nashua, N. H., assignors 
to Nashua Brass Co., Nashua, N. H. A device of the class 
described, comprising, in combination, a pivot and a bear- 
ing therefor, said pivot presenting an abutment consti- 
tuting a movable stop, and a pin held by said bearing and 
presenting a fixed stop cooperating with said movable stop 
to limit angular movement of said pivot, said pin being 
inclined relative to a radial line and in the direction 
toward which the thrust is exerted when said movable stop 
strikes said fixed stop. 
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1,615,574 1,615,713 


1,615,713. Faucet. Benjamin H. McDuffie, Brooklyn, 
N. Y., assignor of one-half to Samuel Bergstein, Brooklyn, 
N. Y. A faucet comprising a casing having inlets and an 
outlet which communicate with each other, and valve 
means for controlling passages respectively between said 
inlets and outlet, said valve means comprising seats, gravi- 
tative members which coact with said seats respectively, 
and a manipulator operable to actuate said gravitative 
members, said manipulator being detachably associated 
with said gravitative members and detachably connected 
with said casing and detachable from said casing without 
manipulation of said gravitative members. 

> * ” 

1,615,536. Pipe-joint Union. Harry Del Mar, New 
York, N. Y. A pipe joint and union comprising opposed 
thimbles having means for attachment to adjacent pipe 
ends, a longitudinally extensible tubular element or filler 
filling the space between the thimble ends, concavo-convex 
seats at the abutting portions of the filling element and the 
thimbles, and means for drawing the thimbles towards 
each other, thereby tightening the seats. 

+ * * 

1,615,730. Mixing and Distributing Mechanism. Orvis 
W. Vallier, Watertown, N. Y., assignor to J. B. Wise, In- 
corporated, Watertown, N. Y. The combination with a 
hollow body having a valve chamber receiving cold and 
hot water, a valve in said chamber for selectively drawing 
and mixing the water, and means for operating said valve, 
of a valve receiving the mixed water and selectively dis- 
Densing the water toward a tub and shower-head, gears for 
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NO OIL 


in Hoosier 
Water Supply 











Because the crankcase is 
at the opposite end of the 
pump from the stufhng 
boxes, no oil can enter 
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the water supply. This ,° 
most desirable feature, Get this Book 
’ 


plus the automatic, self- 
lubricating operation and 
complete protection, in- 
side and out, by the GAL- 
VAZINK coating, are 
some of the reasons why 
HOOSIER WATER 
SERVICE is a profitable 


proposition for you. 


FLINT & WALLING MFG. CO. 
76QOAK ST. KENDALLVILLE, IND. 





OO UL CYLINDERS 
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WINDMILL 





GALVAZINK PUMPS 
HOOSIER PUMPS 





s 
REGISTERED TRADE MARK-US. DAT. OFFICE 


“How to have Run- 
ning water,” a co 

of hich is wuhing 
for you, contains 
some valuable in- 
formation. May we 
send it, together 
with details of our 
dealer proposition? 
Please write today ! 





inges of the 
Better Kind 


Hinge No. 100 — Close-Ruf 


GRAND HAVEN BRASS FOUNDRY 
Grand Haven, Michigan 


Hinges for all types of toilet seats 
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rotating the dispensing valve, a rocking lever for operating 








The THERMOTROL 


The past heating season has proven the 
efficiency of the Thermotrol and demon- 
strated its qualities as a room tempera- 
ture regulator. 


We now announce the new model Therm- 
otrol, improved in appearance, more 
smooth in operation, yet maintaining 


the same principle as the original 
Thermotrol. Write for Bulletin No. 38. 


STERLING ENGINEERING CO. 


1636-44 Holton St. Milwaukee, Wisc. 





said gear, and means on the lever engageable with the 
body at points spaced from the water receiving and dis- 
pensing points for stopping said lever when the dispensing 
valve is in position to supply the greatest volume of the 
water. 

* * * 


1,615,764. Wickless Torch for Soldering Irons. Per. 
cival E. King, Seymour, Conn. A torch comprising a res- 
ervoir, a burner tube, a coupling member between the 
burner tube and reservoir, and having an aperture there- 
through, said coupling member being provided with a 
| depending hollow extension with a lower enlarged end 
| which is intermediately reduced to form a space between 
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FIREPROOF ON THE GCEAN ERONT 








IC CITY. N. J. ve ake US 


On the Oceanfront 





{reterred--- 


N WINTER and all seasons by 

those who know and want the best— 
upon either the American or European 
plan — and sensible rates withal. 


DANCING GOLF HEALTH BATHS 
AFTERNOON TEAS GARAGE 


JOEL HILLMAN, JULIAN A. HILLMAN, 
PRESIDENT VICE-PRESIDENT 
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1,615 764 





1,615.730. 


which the end is fitted, the hollow extension being also of 
less diameter than the wall of the reservoir connected to 
the coupling member, and a hollow member also connected 
to the coupling member and provided with a lower closed 
end and located within and spaced from the hollow exten- 
| sion, the hollow extension and hollow members having 
| openings in their walls for the passage therethrough of 


| vapor to the aperture of the coupling member for discharge 
| into the burner. 


| the said enlarged end and the wall of the reservoir in 
| 





V. J. Kenneally Co., 256 Dover street, Boston, h-s the 


contract for heating the new Strafford Savings Bank to be 
erected at Dover, N. H. 


The Prescott Mills of the Pepperell Manufacturing Com- 
pany at Lowell, Mass., have been sold in part to the 
Lowell Gas Light Company, which plans to expend $300,- 
000 in improving the property by the erection of an office, 
sales and service building. The remaining mill buildings, 
containing 300,000 sq. ft., have been bought by Edwin A. 
Simpson of Lowell, who plans to build a large theatre and 
hotel. 

The A. G. Pollard Company, whose store on Merrimack 
street, Lowell, Mass., was destroyed by fire several months 
ago, is to erect a new four-story structure on the same 
site. Nutchins & French, Boston architects, are associated 
with Henry L. Roarke of Lowell in planning and super- 
vising the building and its construction. The general 
contract has been awarded to the Burton H. Wiggin Com- 
pany of Lowell. The estimated cost of the structure is 


about $500,000. 
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Classified Advertisements 


8 cents for each word including heading and address. 
insertion. One inch $4.00. Cash must accompany order. 


Count seven words for keyed address. Minimum $2.00 for each 
Copy should reach us eight days in advance. 





Situations Open 


WANTED: PHILADELPHIA SALES- 
man. A manufacturer having a very 
complete line of Steel Heating and 
Power Boilers wants a competent rep- 
resentative. Must have thorough 
knowledge of the business, and ac- 
quaintance with trade, architects and 








engineers. Write giving age, educa- 
tion, experience and salary or com- 
pens: ition desired. Address Key 791, 


‘Domestic Engineering,” 110 East 42nd 
St. New York, N. Y. 


WANTED BY A LARGE MANUFAC- 
turer of radiators and boilers: sales- 
man to handle state of North Carolina. 
Must be experienced man in sale of 
these products. Salary, commission and 
expenses. Address Key 789, “Domestic 
Eagineering,” 1900 Prairie Ave., Chi- 
cago 
WANTED: EXPERIENCED SALES- 
man to sell plumbing and heating 
supplies. Eastern Iowa territory; must 
have experience, willing to locate in 
territory to advantage. Reply in own 
hand writing, stating present employ- 
ment, age, married or single. Address 
Key 787, “Domestic Engineering,” 1900 
Prairie Ave., Chicago. 
PLUMBING SUPPLY MAN WHO IS 
thoroughly experienced and with ca- 
pacity for doing things and initiative 
to put them over. Apply Fleck Bros. 
Co., 50 N. 5th St., Philadelphia, Pa. 


WANTED—TWENTY-FIVE A-1 REP- 

resentatives for exclusive sales rights 
on positively the best article of its 
kind on the market. Excellent op- 
portunity for the right men to estab- 
lish a life time income of big propor- 
tions. Prefer men experienced, selling 
plumbing goods through architects, 
jobbers, etc. Furnish references, first 
letter. Territory going fast, answer 
at once. Address Key 772, ‘Domestic 
Engineering,” 1900 Prairie Ave., Chi- 
cago. 





MECHANICAL ENGINEER: MANU- 

facturer of low pressure steam spe- 
cialties has opening fora graduate me- 
chanical and heating engineer for work 
on designing and development; also 
some factory supervision. State age, 
salary expected and whether married 
or single. Address Key 785, ‘‘Domestic 
Engineering,” 1900 Prairie Ave., Chi- 
cago. 


EXPE RIENCED HEATING MAN WITH 

capacity for doing things and initia- 
tive to put them over. Apply to Fleck 
Bros. Co., 50 N. 5th St., Philadelphia, Pa. 





SALESMAN WANTED: AN ATTRAC- 

tive proposition will be made to a ca- 
pable salesman, age 30 to 45 years, who 
thoroughly knows the plumbing and 
heating supply business, and who is 
able to deliver from an established cli- 
entele in Chicago, south of 12th St. Re- 
Plies will be held in strict confidence 
and should fully cover your experience, 
references, age, ete., for appointment. 
No reference will be used until after 
interview. Address Key 790, ‘Domestic 
Engineering,” 1900 Prairie Ave., Chi- 
cago. 


In Business Thirty Years. 





Situations Wanted 


POSITION WANTED — BY MIDDLE 
aged salesman; thoroughly expe- 
rienced in plumbing, heating and kin- 
dred lines. Address Salesman, 2713 
Mondamin Ave., Des Moines, Iowa. 


SITUA TION WANTED: TO SELL ON 

commission basis in Cincinnati and 
vicinity to plumbers—Specialties—Pot- 
tery and Enameled Ware. Address Key 
786, “Domestic Engineering,” 1900 
Prairie Ave., Chicago. 





Lines Wanted 


A REPUTABLE HEATING SUPPLY 
jobbing house would like the agency 
of two or three good lines to distribute 
in Massachusetts. Address Key 1778, 
“Domestic Engineering,” 1900 Prairie 
Ave., Chicago. 
HIGH GRADE AND EXPERIENCED 
sales organization available imme- 
diately to represent an_ established 
manufacturer in New York City mar- 
ket. Product and backing must be 


- sound. Address Key 788, “Domestic 


Engineering,” 1900 Prairie Ave., Chi- 
cago. 


Miscellaneous 


STOP “GUESSTIMATING”’ 


Avoid Errors and 


Plumbers’ Retinale ‘Sheets 
will SAVE Time and Money. 
100 leaves in a book—42x10 
1 Book, $1.25 5 Books, $5. 
via Ins. Parcel Post same day we get order. 
LOUIS FINK & SONS CO.., Printers 
Time Sheets, Job Tickets, Letter Heads, etc. 
School Bldg. Laurel Springs, N. J. 
Noted for Quick Service 








ORGANIZATION NOW SUCCESS- 
fully selling builders, architects and 
general contractors, wants New York 
Agency for reliable line of vertical and 
horizontal and centrifugal pumps. 

We have selling force, engineers, 
shop and maintenance men. Address 
“PUMPS,” care “Domestic Engineer- 
ing,” 1900 Prairie Ave., Chicago. 


PLUMBERS’ BIN LABELS 

a8 
@ 13*; 
RED. ELLS 


Send for samples and prices and free booklet: 
“How to Simplify the Work in the Plumbing Shop. 
Haddon Bin Label Co.. Haddon Heights. N. J. 

















Books for “Your. Trade ‘Library 


PRACTICE AND THEORY OF SANI- 
TARY PLUMBING. By R. M. Star- 
buck. Vol. 1. Contains 400 questions 
with complete and comprehensive an- 
swers, covering everything the plumber 
should know regarding drainage and 





venting. A thoroughly practical plumb- 
er’s reference book brought up to the 
latest requirements in plumbing prac- 
tice. Explains technical terms, gives 
rules and tables and is fully illus- 
trated. So popular has this book be- 
come that the 12th edition has been 
published. The combined set of four 
volumes. makes a complete preparation 
for Board and Health and union ex- 
aminations. Size, 5x7 in. 160 pages. 
Cloth. Price $1.50. 
MERCHANDISING THE PLUMBING 
BUSINESS. By Karl W. Zoeller. A 
treatise on merchandising as applied 
to the plumbing and heating business, 
that should be read by every plumber, 
contractor or jobbing plumber. The 
subject is completely covered by the 
twenty-six chapters, and in a manner 
making it Interesting and easy to read. 
It contains many valuable suggestions 
on Window Display, Showrooms, Ad- 
vertising, etc. No matter how large or 
small your business, you need this 
book. Size 4%x6% inehes. Over 100 
pages. Price, postpaid, $1.50. 
A PRACTICAL MANUAL OF STEAM 
Vapor and Hot Water Heating. By 
E. R. Pierce. The latest and most eom- 
plete document ever compiled covering 
the construction, operation, installa- 
tion, etc., of these types of heating. A 
real necessity in the library of the 
heating man. Contains more than 60 
heating tables and 60@ illustrations, all 
up to date and helpful in the solution 
of your heating problems. Size, 56%x 
8% in., 316 pages. Cloth. Priee, $3.00 
postpaid. 





OVERHEAD EXPENSE AND ‘PER- 

CENTAGE METHODS. By Henry F. 
Baillet. Master plumbers and steam- 
fitters are realizing more and more the 
importance of including their overhead 
expense as a part of each contract. It 
is the only sure way of showing the 
correct margin of profit on business 
handled for the year. In compiling this 
book, Mr. Baillet has used data taken 
from actual business experience. Shows 
how to figure properly the cost of 
doing business and the correct per- 
centage of profit on any contract. A 
book worth many times its cost. Size, 
4%x7 in. 128 pages. 24 tables. Cloth. 
Price, $1. el 


STANDARD. PRACTICAL PLUMBING. 

By R. M. Starbuck. An exhaustive 
treatise on all branches of plumbing 
construction, including drainage and 
venting, ventilation, hot and cold water 
supply and _ circulation. Shows the 
latest and best plumbing practice, spe- 
cial attention being given to the skilled 
work of the plumber and to the theory 
underlying plumbing devices and op- 
erations. Contains 347 original illus- 
trations, each drawn expressly for this 
work. A book every master plumber 
should have in his trade library. Size, 
6x9 in. 406 pages, bound in cloth. 
Price, $3.50. 


Books Sent Parcel Post Prepaid 


Domestic Engineering 
1900 Prairie Avenue, Chicago 








_ EARL JUDD CORP. 


JUDD TOILET SEATS 
ARE BUILT TO A STANDARD OF CONSISTENT QUALITY 


Sold by leading jobbers everywhere 
WRIGLEY BUILDING 
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SINGLE glance tells the 
A story of Improved As- 
bestocel pipe insulation. By 
combining cross corrugations 
with the usual lengthwise ones 
the long air channels formed in 
other pipe covering are broken 
up into dead-air pockets with 
the result that more heat is 
saved. This construction also 
makes Improved Asbestocel 
stronger, so that it stands up 
better in service. 











Specify Improved Asbesto- 
cel for greater economy and 
greater strength. 

JOHNS-MANVILLE CORP. 
292 Madison Ave.at 41st St., New York 


Branches in all large cities 


For Canada: Canadian Johns-Manville Co., Ltd., Toronto 


Look for 


the 
Red Band 


and its allied products 
INSULATION 
BRAKE LININGS 
ROOFINGS 





PACKINGS 
CEMENTS 


PREVENTION 
PRODUCTS 





Mention Domestic ENGINEERING when writing advertisers. 




















